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a modern frame factory. When set up 


















Customer-satisfiers, winning friends 







It will pay you, Mr. Dealer, to stock these frames 
and to tell your trade about them. They're great 
business-boosters. Made of Idaho White Pine or 
Ponderosa Pine, kiln-dried, strong, firm, weathertite, 
snug-fitting in every joint, they have a quality that 
can be attained only by specialized manufacture in 


SQUARE, ready for the sash, without further fitting. 
Made in standard styles (door, window and cellar), ; i ] 
and to special order. Our Permatol-Treated Frames ——— 
bear the brand of NDMA, signifying minimum stan- 
dard approval of the National Door Mfrs. Assn. 


Let us hear from you. TOXIC—PRESERVATION National 


APPROVED | __ Min. 
NATL. DOOR MFRS. ASSN. ; 
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LONG LAKE LUMBER CO. <poKAN 





SPOKANE PINE PRODUCTS CO. 


Long Lake Lumber 


A full line in Idaho White Pine 
Ponderosa Pine. All building and indus 
trial items. Mixed Cars—Frames, 
age and Lineal Trim, Lath, Mouldings 


etc. We invite you to write us 


9 \ 


WASH 


SPOKANE PINE 
Frames 


Frames of super-quality, meeting 
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ANY WOMAN WILL THANK YOU 


One home in a liletime—she should have the 
kind of kitchen she wants. And you, the lumber 
dealer, will save many a headache on com- 
plaints and replacements. Cupboard doors wil! 
give your owner the non-warping, snug-closiny 
satisfaction she expects. And the same thing 





Adds Years is true of all doors, outside and inside, as well 
of Service as other millwork. 

to the Lif 

ps Pagar WOODLIFE TOXIC WATER REPELLENT is so 
Products inexpensive per door that your customer won't 


hesitate one second when you quote the trifling 
extra. Costs you néthing—saves you many dol- 
lars of expense and ill will. Look into this— 


Protection Products Mfa. Co. 


Mfrs. of PRESERVATIVE SOLUTIONS for Years 
Research Laboratory and Plant KALAMAZOO, 
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Complete Western Pine 
Service Supplied by 


Here’s Sugar Pine at its finest . . . beauti- 
ful, soft-textured. Wide, thick Clears, 
kiln-dried in Moore Cross-Circulation Kilns 
Select products in California Ponderosa 
Pine, Douglas Fir, White Fir. Yard Stock, 
Cut Stock, Lath, Mouldings, Factory Items. 
Mill capacity, 240,000 ft. per 8-hour day. 
Modern planing mill. We invite you to 
write us about your requirements in West- 
ern Pines and Firs. 
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Pine 
Selects 





Member Western Pine Association, West Coast Lumbermen’s Association 


Medford Corporation, 


MEDFORD, 
OREGON 
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Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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Complete 
"Face - Lifting” 
Job in 3 Days 
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BEFORE. The Resnprest face-lifting treatment is just beginning at this service station and 
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Here is our nomination for the No. 1 transformation job of 
the year accomplished with Resnprest plywood panels. 
It's a streamlined garage and service station that was cre- 
ated in 3 days from an old, unsightly building by a smart 
builder who knows the value of Resnprest exterior plywood 
in modernization work. 


For the face-lifting program, 5/16” rough Resnprest was 
used. Rough panels were chosen so that when heavy 
bodied plastic paint was applied, a stucco-like appearance 
was obtained. The 4’ by 8’ panels were jointed in the 
shop. These jointed panels were glued together, and on 
the job were also glued to the sheeting every 16”. The 
corner was covered with a light fabric glued in place, and 
the entire building painted. The crew on this 3 day trans- 
formation consisted of only four workmen, one of whom 
was the painter. 


Bob Attwell, builder, has had much experience with 
Resnprest and proved once again on this job that Resnprest 
not only cuts down construction time and costs, but does a 
structurally superior job. 


M and M 


WOOD WORKING COMPANY 


RESNPREST DIVISION, KENTON STATION, PORTLAND, OREGON 








garage, Port Orchard, Washington. 





EXTERIOR 
PLYWOOD 


AFTER. Three days later the Bob 
Attwell Construction Company of 
Seattle has produced this stream- 
lined garage and service station 
with Resnprest exterior plywood. 
Built for Hugh Bartlett and leased 
to Hussey & Peterson, this mod- 
ernization work is a perfect ex- 
ample of Resnprest's ability to do 
a better job for less money. 


Resnprest Simplifies Modernizing 


From coast to coast the swing is to Resnprest for modern- 
ization of all kinds. The large panels are easy to work. 
Up to 80% of the joints are eliminated, resulting in less 
nailing, fitting and waste. Resnprest is stronger than steel 
by weight and is waterproof and weatherproof. Bonded 
with phenol formaldehyde (Durez) resin, plys are guaran- 
teed not to separate. The puncture-proof, non-splitting 
panels can be put up by regular construction crews. Build- 
ing costs are often reduced as much as 40%. 


Sell Resnprest for modernization. There’s a big volume to 
be obtained in this field, at a good profit. Prit in a stock 
of Resnprest, push it, and watch the orders roll in. Get in 
touch with your Resnprest jobber today. 






Resnprest pan- 
els in. lengths 
up to 24 feet. 
Consult your 
jobber for 
prices and free 
‘sales kit. 
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This Country of Ours 


A PAGESOR TWO OF OUTLOOK AND OPINION, 


HAT the war will have a pro- 
7 nounced effect upon house design 
and city planning, not only in 
Europe but even in this country, is 
hardly to be doubted. Wars, indeed, 
always bring changes of more or less 
importance in these fields. The “Gen- 
eral Grant Gothic” house, with man- 
sard roof and heavy window caps, fol- 
lowed the Civil War; and modernistic 
design was the not altogether appreci- 
ated gift of the World War. But com- 
pared with present probabilities, these 
were trifles. The present war will do 
much more than introduce special ar- 
chitectural styles, inspired by fanciful 
or so-called artistic ideas. This time it 
is inspired by the grim business of de- 
fense and survival ; something that will 
not begin with individual houses but 
with the decentralization and redesign- 
ing of cities. 
x Ok Ok 


Aerial Targets 


While the United States is not likely 
to follow the extreme and drastic 
changes proposed in Europe, unless the 
war should actually come to our shores, 
it is important to know what our Euro- 
pean neighbors are proposing to do. 
Several of their ideas, such as decen- 
tralization, would have come in any 
event. Normal evolution as well as 
special defense measures are being 
speeded up in Europe ; and lumbermen 
of the United States can get some pic- 
ture of the changes that will probably 
come to us, without the spur of actual 
war, by looking carefully at what Euro- 
pean builders are doing now. 

The first big fact these builders take 
into account is that all Europe is a zone 
of actual or potential aerial bombard- 
ment. High buildings and towers are 
conspicuous targets and crowded areas 
can be badly damaged by a relatively 
small number of bombs. : 

The proposed slum-clearance proj- 
ects: in England, planned to put new 
and better buildings.in the place of old 
rookeries, are likely to be abandoned ; 
for this rebuilding would..leave. the 
areas crowded: -with people..:. If. these 


places are rebuilt, it will be upon a new 
plan; to accommodate much fewer 
people. Large numbers of the present 
slum dwellers will be moved to new 
locations, and of course their factories 
and workshops will be moved with 
them. This decentralizing plan will 
take these people and their shops to 
smaller cities and towns or even into 
the open country. 

Buildings will be smaller and lower 
and spaced farther apart. Spires, tow- 
ers and other conspicuous features will 
be omitted. Streets will be wider. 
There will be no narrow courts. Fac- 
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“IT see the house is finished, Mr. 
Carpenter. Did you have enough 
lumber?” 


_— 





tory buildings, and in fact the towns as 
a whole, will be made to blend into the 
contour of the landscape. 

Residences are being plarined of such 
construction as to be bomb-proof unless 
hit directly by a heavy charge. Even 
underground living quarters are being 
designed. Some factories are. consid- 
ering secondary underground. living 
quarters near the plants ; not as perma- 
nent ‘homes- for. the workers. but as 
places:-where, they can stay-in-time of 


continuous air raids. One serious 
cause of reduced factory output has 
been the danger and even impossibility 
of workers getting to the plant when 
bombers were coming over. 

These European devices are dra- 
matic reminders to Americans. of the 
holocaust through which Europe is 
passing. 

We are not likely to copy ways of 
concealing whole cities and living in 
artificial caves. But changes are over- 
due in our own town planning and 
house planning ; and the European ef- 
fort is certain to speed these changes. 

While much progress has been made 
in city planning in the field of theory, 
and while most of these ideas have 
been tried out here and there, the prog- 
ress measured by the over-all picture 
has been fairly small. In the main, 
American cities and towns have grown 
at haphazard. In many large cities an 
unfortunate original layout has’ been 
frozen beyond any practical possibil- 
ity of change. The streets of Boston, 
supposed to have followed cow paths, 
are but one instance. In New York 
City the short blocks are north and 
south, and the long blocks are east and 
west. This means there are many short 
cross-town, streets ; while the north and 
south streets which must carry the 
heavy: traffic are few in number. If this 
could be reversed, New York’s almost 
insoluble traffic problem would be 
much reduced. But that change seems 
wholly impossible of accomplishment. 


* * x 
Decentralization 

The European planning factor most 
likely to be followed in America and 
the one of most interest to lumbermen 
is decentralization. 
- We’ve been following it more or less 
without much deliberate, organized 
planning. Census figures show that 
large cities have grown but little. dur- 
ing the past ten years.. Some have 
barely . maintained their population 
numbers, and others have actually lost. 
For .a long time. those families which 
could afford it have lived in the sub- 
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urbs or in the country, and the work- 
ing members have commuted to the 
city. Efforts have been made with 
more or less success to build suburban 
or country developments for low-in- 
come groups. There have been enough 
of these “city refugees” to affect cen- 
sus figures; and most of them have 
found their suburban living arrange- 
ments fairly satisfactory. 

But we are likely to see a different 
kind of migration; one following at 
least roughly the current European 
lines. Instead of leaving the shop in 
the city and putting the worker in the 
country, the shop is likely to follow the 
worker. Not only will big plants go 
to smaller places but these plants may 
divide among several places. They may 
even build their own towns in the open 
country. 

Town planners are wondering if 
better transportation and better mail 
and telephone service have not ended 
the real reason for crowding business 
together in small areas. It is not so 
necessary that scores of thousands of 
people should be within walking dis- 
tance of each other’s offices. Some 
years ago big publishing plants began 
moving to smaller cities. Big insur- 
ance companies located their offices in 
the suburbs. City planners are won- 
dering if the skyscaper may not, both 
literally and figuratively, have reached 
its high point. 


Basic Planning 


As yet, defense considerations have 
not entered much into these American 
changes. But they are in the minds of 
industrial executives. If a new plant is 
indicated, why not take defense and 
air-raid protection into account? When 
a plant moves to the country, workers 
follow and must be housed, and this 
becomes an opportunity and a respon- 
sibility in good town planning. Amer- 
ica wants no more of the mine-patch 
type of industrial housing, and need 
not have it. Houses need not be elabo- 
rate or expensive to be well designed 
and well placed; but if the factory 
location is new, these houses need not 
be crowded together on a river bank 
or strung in monotonous rows along 
a railroad. A little basic planning can 
make all the difference between 
healthy and hopeful living conditions 
and environments that push workers 
down into sullen hopelessness. This 
planning needs to be done when the 
town is laid out; and occasionally lum- 
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bermen have a big chance to help in 
this good work. 

Lumbermen helped work a change 
for the better in certain southwestern 
cities a few years ago. Some one got 
the idea, and it probably seemed a good 
idea at the time, that new areas should 
be laid out in such a way that houses 
of modest cost would be placed on long 
lots so that the owners could have 
gardens and keep chickens at the rear. 
Streets were placed with this in view; 
and lots were some 40 feet wide and 
up to 250 feet deep. It was a thor- 
oughly unsatisfactory arrangement; 
with houses crowded close to each 
other along the street and unused areas 
in the rear going to weeds. Uncle Bob 
Williamson, of Dallas, helped popu- 








Speaking before the trade 
promotion committee at the 
annual meeting of the Na- 
tional Lumber Manufactur- 
ers’ Association, Mr. I. N. 
Tate, chairman, devoted con- 
siderable time to remarks on 
the value of teaching the 
boys of today skill in the use 
of lumber and tools. He 
strongly emphasized this as 
a trade promotion activity 
which the industry might 
well stress. “Mr. Hole of the 
American Lumberman,” he 
stated, “has been particularly 
active in this field. Many 
articles have appeared in this 
magazine which show the 
work done by various schools 


and groups, particularly the 
4-H Clubs.” 




















larize the slogan, “More room for the 
children and less for the chickens.” 
Translated into terms of real estate, 
this meant wider and shallower lots; 
and it meant considerably more resale 
value for the properties, because first 
of all it meant more owner satisfac- 
tion in the property. 


* * * 


The American Savings and Loan 
News, representing the great building 
and loan business, has been telling its 
readers that they give too exclusive 
attention to “a scramble for loans,” and 
that they should give more attention to 
the appearance, arrangement and liv- 
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ing efficiency of neighborhoods. “It 
goes without saying,” the journal adds, 
“that there is nothing quite so ugly 
and hideous as some of the so-called 
residential sections to be found in many 
of our larger cities. Nor are we refer- 
ring particularly to the slums, where 
buildings should be razed . . . but 
rather to the aesthetic effect of a group 
of buildings. It is the incongruity of 
this picture that repels.” 


* * x 


Changed Outlech 


This ugliness and incongruity help 
explain why neighborhoods, beginning 
hopefully as upper middle-class resi- 
dence areas, have sunk so rapidly into 
slums. An owner may like his own 
house ; but if the neighborhood is repel- 
lent, he may sell out for what he can 
get and try again elsewhere. It takes 
only a few such sales to start a general 
retreat; and as the original owners go 
out, the slum tides roll in. What hap- 
pens to real estate values and to mort- 
gages must be obvious; and from the 
lumberman’s point of view, these losses 
are not compensated for by new devel- 
opments. Such losses create the im- 
pression that home ownership is a fail- 
ing venture. 

In so far as these changes are gen- 
eral, speeded though not actually cre- 
ated by the war, they are going to be 
felt in a more or less modified form in 
every community. No lumberman can 
afford to ignore them. Events in re- 
cent years have brought new duties 
and new techniques to the fore in lum- 
ber retailing; but these events have 
brought new opportunities, and decen- 
tralization is one of these events. 


*x* *# 


HE NEXT Southwestern annual 
7 convention is going to be differ- 
ent,” according to advices from 
Secretary E. E. Woods. That means 
that, always “a good show,” it’s going 
to be even better. The convention com- 
mittees are manned from the ranks of 
the younger dealers, who have ideas 
about how such affairs should be run. 
One fact that looms up is that presen- 
tation of official reports of president 
and secretary will be eliminated (do 
we hear cries of “Hooray!”), and 
about half of the session time will be 
given over to active participation by 
some of the younger dealers. That’s 
all to the good, and we’re looking for- 
ward to a great convention when the 
Southwesterners gather in Wichita 


_ toward the end of next January. 
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Have You “Aspirin” For This “Headache?” 


Response to our invitation to dealers (printed in Nov. 16 issue, page 37), to send in their 
business problems or "Headaches," has Been widespread. From the letters received we 
print the one below, from an eastern dealer, and invite dealers everywhere to participate in 
a contest for cash prizes for best three letters bearing upon the problem stated by this 
dealer. Not only actual solutions, but constructive comment and helpful experiences, are 
eligible for prizes. Similar prizes will be offe red for solutions of other dealer "Headaches," 
to be stated in subsequent issues. 


CASH PRIZES OFFERED ARE AS FOLLOWS: 
ot, BO cw 6  & eo eee 


Here Is Headache No |, From a New York State Retailer: 





HEADACHE CONTEST EDITOR: 


The writer finds that in the past 6 or 8 years the large distributing 
yard as well as the small mill has introduced a peddler trade. A man 
with a thousand dollars in cash, his own or borrowed, buys a $200 
second-hand truck, prints a letterhead and card, and he is definitely 
in business. With no overhead on hand he will pick up whatever 
business he can, drive down to the large distributing yard, present 
his business card and buy, the same as the legitimate yard; of course, 
with no knowledge of the lumber business, no overhead, he will 
consider $2 per thousand, including trucking, a profit. 

This has been the constant undermining of the lumber industry 
in our part of the country and while it is true that the public will 
suffer by lack of service, quality of material and lack of ability to 
serve, yet it will always come back for more of the same treatment. 

We have been in business since 1920, with complete office and yard 
facilities, modern mill and showroom, to serve the people, yet the 
competition mentioned above becomes unbearable. There should be 
a stop to such practice, as with its continuation the legitimate source 
of supply that serves the people best will definitely suffer. I would 
appreciate your comment in curing this evil. 

Wishing you success in your contest, and assuring you of our 
desire to offer whatever good we can in promoting legitimate dis- 
tribution in the lumber trade, we are 


Very truly yours, 











RULES OF CONTEST 


1. Solutions of, or comment upon, the "Headache" 
printed in each issue must be not less than 100 words 
or more than 1,000 words long. 

2. Solutions of or comment upon any “Head- 
ache" must be received within 30 days of date of 
issue in which that Headache” is stated. 

3. Only retailers and their employees are eligible 


to compete. 
4. The editors of the AMERICAN LUMBERMAN 


shall be the sole judges. Names and addresses of all 
prize winners will be printed in this journal. 

5. All solutions and written comment submitted 
shall be the property of the AMERICAN LUMBER- 
MAN, with right to print in whole or in part. 

6. Entrants in any "Headache" contest are free 
to also enter any, or all, later contests; thus it is pos- 
sible for you to win more than one prize—if your 
solutions are judged to be best. 


EXTRA! We're still asking for more '"H eadaches'""—that is, problems concerning your 
business that are bothering you, and which the advice and experiences of others might 
solve. Every sender of a "Headache" will receive, in acknowledgment, a beautiful auto- 
matic pencil—of real value—one that you'll be proud to own. 


Address all correspondence to: CONTEST EDITOR, American Lumberman, 431 S. Dearborn St., Chicago 
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Dealer Meets Defense 
Workers’ Housing Needs 





Today, the Gary, Ind., steel mills 
are employing more men than ever be- 
fore. Defense programs call for steel, 
and in turn men are being called to 


man the heavy industries. But this 
new manpower has not only shoul- 
dered the huge task of turning out 
steel—steel for battleships, guns and 
munitions—it has also generated a 
need for housing. Furthermore, steel- 
workers’ families have created a need 
for schools, new stores, new buildings 
and thus, in turn have attracted an 
army of artisans and builders who 
bring with them their needs—new 
needs—increased needs. 

The Henderlong Lumber Co., 
Crown Point, Ind., has found itself in 
the midst of all this increased activity. 
Their planned programs of past years 
have placed them in the position of 
being, in conjunction with a real es- 
tate firm, the chief promoters of a 
large scale home building campaign 
designed to meet just such housing 
needs as have now arisen. 

According to a Henderlong repre- 
sentative the success of the project is 
due to the low initial payment and rea- 
sonable monthly installment plan made 
possible through F.H.A. financing. 
Average cost of their homes approxi- 
mates $4200 to $5000. Down pay- 
ments may. be made as low as ten per- 
cent of the total price with monthly 


installments of about thirty dollars. 
This completely covers insurance, in- 
terest, and payment on the principal 
debt. It is an attractive proposition to 
any worker when he considers that 
rental charges for suitable living quar- 
ters in Gary are considerably greater 
than the installments on a home of his 
own. Payments may be made over a 
period of 24 years. 

In constructing these homes all 
building requirements for Title II 
F.H.A. loans have been met. Sewage 
disposal is accomplished through septic 
tanks and sand filter beds. Individual 
wells and electric pumps supply water. 
Gas and electric lines running from 
Gary to Crown Point follow route 53 
and make these services available to 
the new settlement at small cost. 

Sites for building are two tracts of 
land on either side of U. S. highway 
30 facing route 53. The location is 
about eight miles from Gary and four 
miles from Crown Point. 

Lots in the Independence Hill Sub- 
division 2, an 80 acre tract which was 
the original venture in this locality, 
were first offered for sale in June, 
1939. By October of the same year 
all of the lots were sold, and fifty new 
homes have. been constructed on these 
building sites by the Henderlong com- 
pany. 

Independence Hill Subdivision 3, 
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160 acres just south of route 30, was 
first promoted last fall, and at pres- 
ent more than one hundred homes have 
been built, are under construction or 
have been ordered. The Henderlong 
Lumber Co. has been the exclusive 
builder in each case. 

The location has proven to be ad- 
vantageous not only because of the 





At left, and on the front cover, are 
views of the Gary, Ind. housing program 
for steel mill workers, developed by the 
Henderlong Lumber Co., Crown Point, 
Ind. Below, are views of a low cost 
housing program in Sacramento, Cal. 





availability of the utilities but because 
busses to Gary and Crown Point via 
route 53 run frequently and on fast 
schedules. 

The Henderlong company does the 
greater part of its own contracting. 
They maintain a crew of carpenters 
and one of masons. Carpentry is sub- 
let only when the volume of work is 
too great for their own workers to ac- 
complish in a given time. Heating, 
plumbing and electrical equipment is 
installed by sub-contractors. 

Three full-time company architects, 
headed by Clarence Henderlong, 
cousin to the president, now draw the 
plans for most of the Henderlong 
home building. 


CALIFORNIA T00! 


That low cost housing may be the 
answer to housing labor, re-employed, 
or temporarily dislocated by the de- 
fense program, is evidenced by the 
results of a recent large scale develop- 
ment in Sacramento, Cal. News of 
this program likewise emphasizes the 
wide-spread application of low-cost 
housing. 

Designed to sell at $2,650 complete 
with one-car garage and lot, and in- 
volving a down payment of $150 and 
monthly payments of $20, 108 houses 
planned for the first tract are nearly 
completed. Arrangements for the con- 
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struction of a block of 130 houses on 
an adjoining tract have been made 
and they will be built as soon 
as possible. 

While practically repetitive floor 
plan layouts are used, the front eleva- 
tions of the houses are varied. The 
standard plan provides two bedrooms, 
a bath, kitchen, living room and din- 
ette, with hardwood floors throughout 
except where linoleum is placed in the 
bathroom and kitchen. 

Prior to this recent development a 
low cost house in Sacramento was con- 
sidered a bargain at $4,500 to $6,000. 
Since this project was worked out 
with the San Francisco assistant FHA 
director, Douglas Manuel, by Jones, 
Brand and Hullin, realtors, similar 
houses in the same general vicinity 
have been offered for sale at prices 
ranging from $2,850 to $3,450. 

In these low cost houses much of 
the framing is pre-cut, particularly the 
blocking, bracing and other short 
length members. The exteriors are 
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either wood drop siding or bevel sid- 
ing and all houses are roofed with 
wood shingles. Closet space is pro- 
vided and includes built-in cabinets 
along one side of the kitchen. 

Privately financed low cost housing 
appears to be playing an increasingly 
important part in our national defense 
program and may provide an answer 
to our slum clearance problems. 





Will Spend Two Billion Dollars 
for Defense Construction 
by June 30, 1942 


National Defense Commission an- 
alysts estimate that two billion dollars 
will be spent in construction in the_em- 
ergency defense program through June 
30, 1942. 

More than half of this program, it 
was reported, is under way in the con- 
struction of cantonments, air and naval 
stations, plant facilities for the manu- 
facture of war materials and supplies, 


and plants for the building of warships. 
This classification will total in cost to 
$631,000,000. 

The second largest classification in- 
cludes the building of plants for the 
production of war materials, and it is 
estimated that construction in this field 
will total $520,000,000. Other con- 
struction expenditures were estimated 
as $337,000,000 for air bases, $258,- 
000,000 for sea-coast defenses and 
other military and naval bases, and 
$240,000,000 for defense housing. 

The bulk of defense housing con- 
struction will be launched in 1941, and 
is expected to provide approximately 
70,000 dwelling units. This vast build- 
ing program will be centered primarily 
around the industrial firms which have 
been awarded the major contracts by 
the National Defense Commission. 

Such locations which have been 
chosen for large contract awards, have 
also been picked as the sites for defense 
housing and other developments need- 
ed to supply the defense workers. 





Distribution of Defense Contracts Shown by Region 


WASHINGTON, 


D. C., Nov. 25—While certain industrial 
centers received large contract awards in the Defense pre- 
paredness program, an analysis prepared by the National 
Defense Commission shows that the contracts have been 


pretty well spread throughout the nation. 

cludes all major contracts let to Nov. 1. 
showing the geographical regions, industrial areas and the 
amounts of contract awards in thousands of dollars, follows 


The analysis in- 
The analysis, 














Geographical Thou- ~ Ba Geographical Thou- Geographical Thou- 
liegions and sands of ee pee 8 cn Regions and sands of Regions and sands of 
we Delare Industrial Dollars — Dollars Industrial Dollars 
Areas = -\reas reas 
Areas 
New England Region North g t Re mage AL Ls Region South Atlantic Region 
Bate trent THe.) rf 128,898 2 <Toe $ 36,540 any-Schnectady-Troy Ender eee % $ 2,12 
Boston (Maes, ) 649,946 Barkedale twie.) 78 (N.Y. ‘2S Atlanta (Ga. ) 18, 
Bridgeport-New Haven ay Cit ~Saabeay (Mich. ) 38,6 Allentown-Bethlehem (Pa,) 2 3 Baltimore-Annapolis (Md. ) 2 2,495 
Waterbury (Co 174,858 pw Bee son (Wis,) 957 Buffalo (N, x) 14; 32 Charleston (3.C.) 47o 
Burl ington-Minogalcd (vt.) 2 one & Benton 1. eeegean Joseph ape — (P Hira or 2235 epee gery Seetiagten 4. 616 
almouth (Mase, 9 . ’ Va. 
Hartford (Conn. ) 13s? 316 out Rapide (Iowa) 2 A ion wer fads THeOah Charlotte (N.C.) +6 
Keene-Wilton-Nashua (N.H.) 1,044 Chanute Field (I11.) 26 Endicott (i. vy. ) i, Chattenooga (Tenn. ) 

Lisbon Falle-Lewiston (Me.) ? 380 Chicago (I11.) 16 ait Erie-Irvine-Titusville (Pa,) 9,722 Rossville (Ga, ) 9,869 
Soy Lentya-Groten-Herele 32 Cincinnati fone) 13. a he Ai y )-Newark—Jersey £18,455 Neg 4 : ) 4,572 
onn. 125, Cleveland (Ohio 101" ade , Elkin (N.C. , 
Newport (R.I.) * 12 ’ Ohio Oneida-Syracuse-Utica (N.Y.) 55,830 Fort Bragg c.) 3,812 
Pittsfield (Mase. ) 859 Davenport, (love) Yoline- a | 0 wane (Pa.)-Camden — Fort Jackeon (8.¢.) e794 
Portamouth-Rochester (N.H.) 21,729 Rock Island (I11.) 13,132 Je) 747,780 Greensboro (N.C, ) 2,025 
wiRiversfew Beafsra-Ofass.) saga | Babrofe Oita) ; x > emcee gop | MSrtinsture:tv.va.) g.212 
ver-New Bedfs ass. . Detroit (Mich. & sburg (¥.¥a. e 
Rutland (Vt, 2 kher na (Ind.) 1 Pitteburgh 36,434 Indi 165 
Springfield ves) 126 Seeereseee oven Che 3 te pete, tie X.) os Jacksonville “Ge. ) ah 'as2 
Springfield-Holyoke (Mase. ) 21, 740 Freeport-Rockford-Belvedere 2S 6 Miami-Key West (Fia.) 4,689 

Watervile-Augusata (Me.) 1,876 (Ill. 697 prema By (i. ») 2 9033 Norfolk-Newport News 
Worcester. (Mass. ) 8,441 Hilledele-Battle Creek Scranton (Pa.) 3,372 Portsmouth (Va, ) 576,429 
Rest of New England Region 1,653 Jackson (Mich. ) 13,070 Trenton (N.J 3,12 Orlando (Fla. : 
qossensgense Tie. A ) 3°38e Vinsend v3 ) 6 62 Parris Island (8.C.) 3, 
sas iO. tert N.Y. 
sonal $1,322,478 LaPorte-xtshigen City (Ind.) ibe Waynesboro (Pa.) 1813 Ponssesia tFig. au oe oe 
Manistee (Mich ¥ " 14,901 ent 
South Central Region _ lve Rocsne (wae) 26,367 pa ae nee Rigg ) 24 + — ws (Va.) 35, oe 
pieeqn: sadly RE ate meanog elie St Paul (Minn, ) 302% Rest of Middle Atlantic os — >? i | 
ae coy = oo (ade.) ttt Muskogee-Grend Rptas (Mich. } 27,931 ee Washington, {o,c-), od 
Corpus Christi (Texas) oh'de8 oe Srease-ayaney (ease? ee Total $2,090,227 Wilmington (Del j ue 
Dallas-Ft.Worth (Texas) 839 oon <shg e 381858 Wheeling (W.¥. 
Ei Paso (fexae) 1046 bm frit: as Rest of South Atlantic Region 1,52 
adeden (Ala, i, ini fil. 20 Pacific Mountain Region 
Hattiesburg (ies. ) weit | Seibstas fie.) 169, i *SBenver-Fusbio (ate. } 6,564 | Tote #1,271,197 
Jackson (Mies. "oe S peetee Cyne? 1 3 $e = ——™ 116 
Knoxville (Tenn. ) 1,414 Wausau (Wie rie Hawthorne (Nev. ) 2,200 Off Continent 
Little Rock (Ark, ) »660 Webb City (Mo Los Angeles (calit, ) 567,84 Alaska 11,668 
Louisville (Ky.) Wichita ad 4o ae Monterey-Fort Ord (Calif.) Sens Canal 19, +617 
Jeffersonville (Ind. ) 100,066 Youngstown (Ohio) ‘ Portland (Ore. Hawaii oe 
scores ieee? sicfgh | Ragtioe Horeh contra ‘ ogy nol 
Nashville (Tenn, 150 — pig — 6 Rest of Off Continent 
New Orleans (La, 1,778 Total $1,013,699 San cone (Calir.) 1 "2b 
Orange (Tex, ) 92,303 San Francisco (Calif. 28 27 Total 79,493 
se oe tS % sree wees. aie ro} 
T t. . 
Tull ahoag> (Tenn, j 8,892 Stockesn (onkat.) 5 | subtotar $7,406 ,509 
6a 1,4 tain 
Rest of South Central oe Rest of Pacific — 936 | Unassigned $ 210,242 
Regi 2,48 
egion 487 $1,396,760 Grand Totals $7,616,650 
Total $ 332,655 Total 1396,7 
’ 














See Pages 38 and 39 For Further ‘Defense Program Lists and Business Possibilities 


19 














At left is shown the office building 

after modernization, while the cut 

above shows same structure before 
the recent remodeling 


Remodels, and Observes 60th Anniversary 


The photographs on this page afford 
interior and exterior views of the re- 
cently modernized retail plant of the 
W. F. Rosser Lumber Co. at Ar- 
canum, Ohio. The two larger pictures 
were taken upon the occasion of the 
sixtieth anniversary, recently ob- 
served, of the founding of the concern. 
The present office building was built in 
1904, remodeled in 1918, and now has 
undergone another modernization 
treatment, with the pleasing exterior 
result shown in the larger picture; 
which incidently, may be compared 
with a small exterior view of front of 
the office, taken last fall before the re- 
cent remodeling program was begun. 

Approximately 750 visitors were en- 
tertained at the public opening, held 
Oct. 4, features of the occasion being 
music by the local High School Band, 
refreshments and souvenirs, and prize 
awards. Harold A. Rosser, president 
of the company, informs us that the 
attendance, and the comments upon 
the remodeled office and plant, were 
very satisfactory. 

The private office is finished with 
knotty pine paneling, and has other 
up-to-date treatments. The paint and 
hardware departments were enlarged. 
Most of the hardware stock is kept in 
enclosed compartments, with samples 
fastened to the doors. A paint shaker 
was installed for the benefit of the 
customers. 

Recently the Rosser company com- 





New office of W. F. Rosser Lum- 
ber Co., with a glimpse into the 
hardware and paint department 


pleted construction of four homes, for 
which it took the complete contracts. 
These houses found ready sale before 
or upon completion. Two of the four 
houses were built from plans prepared 
by the Weyerhaeuser Sales Co., while 
plans for the other two were prepared 
by Rollin Rosser, architect. The 
Rosser company is equipped to fur- 
nish plan service and to arrange fi- 
nancing for customers desiring that 
service. The lumber company takes 
the complete contract, and sublets the 
labor to local workmen. It has no 
connection, in any way, with any real 
estate firm. Included in its working 
personnel is a man who spends a con- 
siderable part of his time soliciting 
business and calling upon prospects. 
Many changes have been wrought 
in the passing years since Nov. 15, 


1880, when William F. Rosser and 
William Francis formed a partnership 
and started the company. 

Later this was changed. In 1907 a 
corporation was formed and still con- 
tinues under the present name. 

For thirty-five years C. A. Rosser 
served as manager of the corporation. 
For the past two years and since the 
death of C. A. Rosser, his son, Harold 
A. Rosser has assumed management of 
the business. 

During the past few years new em- 
ployees have been taken into the com- 
pany’s force until now there are seven 
working in the shops and office. These 
are W. D. Rice, who has been em- 
ployed there for thirty years, Ray- 
mond Gearhart, Mrs. Madonna Kress, 
M. J. Hartman, Willard Gearhart, 
Marvin Kress and Robert Gutermuth. 
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Demonstrate Economies 


According to A. B. Blevins, super- 
intendent of construction, a reduction 
in insurance premiums of twelve per- 
cent is one of the tangible benefits 
accruing to the Arlington Furniture 
Co. through the use of connectored 
timber framing in their new factory 
nearing completion at De Kalb, IIl. 

The structure is one story high, 
and has a floor area of 168,000 square 
feet. It is 840 feet long and 200 feet 





wide. The building is valued at about 
$200,000. The construction is monitor 
type, with the center span 70 feet wide, 
and the low roof spans 65 feet wide. 
There are 42 bays, 20 feet in length, 
requiring a total of 123 wood trusses. 
In addition to the trusses, all columns, 
struts, purlins and roof boards are of 
wood. 

McKeown Bros. Co., Chicago, tim- 
ber fabricators for the past fifty years, 
designed and fabricated the trusses. 

“Tn addition to the saving in insur- 
ance premiums,” said Mr. Blevins, 
“economies in material were effected 
with this type of construction. This is 
due to the use of split rings connecting 
all truss members, and securing the 
fabricated trusses to the columns.” 

The insurance rate was granted first 
on a basis of timber construction, sec- 
ond on the agreement that every sev- 
enth truss be encased in sheet metal 
as a fire stop, and third, contingent on 
painting all the structural timber with 
aluminum as a fire retardant. One of 


the accompanying photographs shows 
the manner in which the trusses were 
encased with sheet metal. 

The lower chords of the trusses in 
the center span are 26 feet above the 
floor. The job required about 1,000,000 
feet of structural timber and boards. 
The trusses required 400,000 feet. 
There is about 424,000 feet of sheath- 
ing, and the remainder of the total 
was used for columns, struts and lat- 





Close-up view of 
70-foot trusses in 
center span. Split 
ring Teco connec- 
tors were used to 
connect upper and 
lower chords and 
web members. 
Note simple 
trusses used as 
lateral bracing be- 
tween columns 





eral bracing. Sheathing is 2x6 d&m. 
All of the structural timber is select 
structural Douglas fir. The floor is 
concrete. Roll roofing was used on the 
roof over one-inch insulation board 
laid on the sheathing. 

Each of the brick walls which en- 
close the structure is a complete cur- 
tain having no structural connection 
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Shows manner in which wood trusses 
are connected to timber columns 





whatever with the frame. Columns lie 
on a line about one foot inside the 
walls. Truss members were factory 
fabricated, and then assembled and 
raised on the job. The architect is 
Clarence Wagner, Williamsport, Pa. 

Windows are factory type center 
pivoted steel sash. Heat is supplied by 
a low pressure boiler, and distributed 
through unit heaters suspended from 
the trusses. Office space and storage 
rooms for upholstery materials are set 
aside with vitreous clay tile parti- 
tions. The factory is on a railroad 
siding running adjacent to the receiv- 
ing dock. Raw materials are brought 
in through large overhead garage 
doors. Production is straight line, and 
shipping will be done by truck. Access 
to four shipping platforms is by means 
of another battery of overhead garage 
doors. Construction was begun on 
June 5, and the building will be occu- 
pied early in December. The first 
trusses were shipped from Chicago five 
days after McKeown Bros. Co. re- 
ceived the contract for them. 








View through center span to far wall 840 feet away. Lower chords of trusses in this 
span are 26 feet above the floor. Note sheet metal fire stop encasing third truss 








Remington Yards, situated in the 
heart of the open pit iron mining 
country, Hibbing, Minn., mines house 
building prospects, not ore. 

Therefore, building a prospect card 
file is one of their constant endeav- 
ors. This file covers not only house 
building, but house remodeling, re- 
pairing, and country farm structure 
building. To get a line on the people 
who need these things Remington 
Yards makes out cards on all tip-offs 
received from national advertisers, 
and local friends; on replies to the 
company’s local newspaper and radio 
advertising, and on leads secured 
through the Remington Store, on the 
town’s main street, which handles a 
complete line of hardware, kitchen 
utensils, ranges, refrigerators, cabinets, 
sinks, paints, linoleums, in fact every- 
thing that a general hardware store 
could be expected to handle. 
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tor. Three other men solicit house 
building and remodeling business. 

All of these departments are on the 
hunt for prospects and all information 
regarding prospects is put on a card 
and the prospect immediately visited 
to determine how “live” he is and what 
his financial status is. Ifa sale is not 
made at once the prospect’s name is 
placed on the Call Back Calendar un- 
der the date on which he indicated he 
would be ready to take up the matter 
again. His card is then placed in the 
deferred file until it is time to call 
on the prospect again. 

Although Remington Yards have 
some customers who are building their 
own homes, the company has embarked 
upon a plan of operation that includes 
doing its own contracting, and fur- 
nishing its own plan service to custom- 
ers if they desire it. Financing is 


PROSPECT FILE BASIS 
for PACKAGE SELLING 


The company has its own plumbing 
and heating department; they handle 
coal and advertise it over the radio 
from September to April, giving a 
weather report daily with about 100 
words including advertising. They 
started to advertise the lumber end of 
the business over the radio also, but 
that has constituted but a small part 
of the radio advertising, so far. 

A farm machinery department is 
maintained to keep the farmer in touch 
with the store and the farm machin- 
ery man is also a collector and solici- 


handled through F.H.A., and _ local 
financing and real estate companies. 
The pictures on this page present 
an idea of what Remington Yards 
has been able to accomplish in 
the way of a complete building service. 
The interior pictures were taken in a 
house built on a package plan that in- 
cluded the rough grading; the garage; 
and all of the piping and equipment 
necessary to deliver thermostatically 
controlled heat to the house from the 
city heating plant; all the plumbing; 
design; and decorating; for $7,500. 


Above is a view of the Remington Yards Store on the main street of Hibbing, Minn. A complete line of hardware, paint, 


ranges, refrigerators, etc., are handled here. Below: the kitchen and main room of one of the company's "package" homes 
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Garage Door Display Is 
Silent Salesman 


Realizing that the impulse to “work 
it yourself’ can be translated into a 
powerful silent salesman J. W Cope, 
proprietor of the Findlay Lumber & 
Coal Co., Findlay Ohio, decided to test 
this theory out with garage door hard- 
ware, and see what results he could 





get in the way of stimulating the sales 
of this item. 

As can be seen from the two pictures 
showing the front and rear views of 
the garage door display, a simple rack 
was built that would allow the door to 
be raised and lowered. This is open 
on all sides except the one which serves 
as the doorway, and of course, when 
the door is raised, this is open also, so 
that the display does not obstruct the 
general view or block out any light 
from the windows. 

Human nature being what it is, the 
average person who enters the yard 
will try to work the door, not because 
he may be in the market for a garage 
door at all, but simply because it’s 
something that moves, and for an ordi- 





Here is J. W. Cope, of the Findlay Lum- 


ber & Coal Co., Findlay, Ohio, who has 

enjoyed a volume of sales originating 

from the garage door display in his dis- 

play room. Shown in the picture is one 

door of an installation which was made 
at a funeral home 


nary individual, it is difficult to resist 
working anything of a _ mechanical 
nature. 

However, once the door is tried, the 
ease with which it works impresses 
the individual, and the display has 
started its job of silent selling. If the 





These pictures 
show the front and 
rear of the garage 
door. The display 
has attracted much 
attention from cus- 
tomers, and Mr. 
Cope feels it has 
been a_ powerful 
silent salesman 





particular person working the door 
does happen to have a garage with a 
door that is in poor condition, difficult 
to open and close, and inclined to allow 
snow and rain to sift through, then 
Mr. Cope has a bona fide garage door 





prospect in his office without his hav- 
ing made—at this time—any personal 
sales effort. 

Does the display sell? Mr. Cope es- 
timated, without checking his records, 
that he has sold about forty or fifty of 
these garage doors with Frantz hard- 
ware, complete at a price of $40.00. 
The picture which is shown below was 
one of the latest installations made at 
the time of the interview. This is one 
of two 5-door installations which was 
made in a garage used to house cars 
at a funeral home. 
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REALM OF THE RETAILER 


This New lowa Small-Town Yard Incorporates Selling and Hand- 
ling Ideas Developed Throughout Long Career of Veteran Dealer 


The Iowa Builders Supply Co., with 
head offices in Cedar Rapids, operates 
ten yards in northeastern Iowa. It has 
been overhauling its plants. During 
the past five years it has put one yard 
a year through the works; remodeling 
two and building three from the 
ground up. 

A. L. Alcorn, vice president and 
general manager, says he always re- 
models a plant when there is enough 
value and a good enough basic plan 


to make this an economical measure. 
Other things being equal, he builds a 
new one; because he can make a new 
plant fit his own selling ideas, provide 
for the storage and display of the new 
materials, make handling more eco- 
nomical, and fit the layout to the 
known volume of business of that par- 
ticular yard. 

Mr. Alcorn’s yards are located in 
towns and small cities in this highly 
productive Iowa farming and dairy 





Front of new Fayette (lowa) yard 

of lowa Builders Supply Co., attrac- 

tive entrance to office being seen 
at right 


Here is seen the framework of shed; 

the bins are made 21 feet deep to 

avoid having pieces up to 20 feet 
long stick out into alley 
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On cement storage floor along drive- 

way, fencing and clay products are 

displayed; ornamental fence on south 
side of yard forms background 


This is the versatile De Walt saw that 
has aroused the enthusiasm of the 
yard manager; he gets rather com- 
plete planing mill service out of it 


country. His farm customers are fairly 
conservative, as all Iowa farmers are 
likely to be. They may seem rather 
slow about changing their habits. For 
example, they still ask for good grades 
of lumber. Only one of the ten yards 
even carries No. 2 framing stock. 

But this doesn’t mean the customers 
haven’t changed their buying habits. 
Certainly it doesn’t mean that mer- 
chandising methods are what they used 
to be. Mr. Alcorn told with amuse- 
ment a story of extremely old methods. 
Some years ago he was buying a yard 
from an owner who had operated it for 
forty years, had never written a sales 
ticket, took no inventory, never knew 
what his yearly sales were. When Al- 
corn asked about the volume of sales, 
the owner handed him a bank book; 
said the bank kept his accounts. But 
this man had grown wealthy. He 
handled only lumber, and in those days 
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the spreads of grades and prices were 
not wide ; which probably explained his 
capacity to make money without know- 
ing where he made it or how much. 


Each Yard Built Provides 
Experience for Use on Next 


The one-a-year schedule of bring- 
ing. the plants up to date has several 
advantages in addition to softening the 
impact upon the company treasury. 
Building puts a heavy burden upon 
the head office as well as upon the local 
retail staff. No matter how exact the 
advance planning or how detailed the 
drawings, items come up that look dif- 
ferent in construction than on paper. 
Mr. Alcorn makes many trips, to help 
work out these details in the right 
way. One yard a year is enough. 

A dealer, planning to build, is lucky 
if his visits to other new yards yield 
him more than items of detail. Mr. 
Alcorn has visited many yards; after 
which he had to work out his own 
plans. He has special problems; the 
size and shape of the lot, the kind of 
trade to be handled, the amount of 
stock needed for that special yard, the 


Fronted by a modernistic counter 

and backed by a neat paint display, 

here is Manager Feddersen, of lowa 
Builders Supply Co's yard 


Kitchen displays are an important 
aid in the merchandising plan of the 
company, for by attracting women 
they create business in other .lines 


The corner china cabinet in the dis- 
play room is part of the Curtis line 
of millwork carried; the company 
devotes special attention to women 


Arnold Feddersen, by use of an ex- 

tension telephone in the main alley, 

can receive an order without running 
up to the office 





matter of displays. The Springville 
yard, for example, which is one of: the 
new plants, is located on an irregular 
piece of ground; so narrow at the 
rear that open sheds were necessary. 
Mr. Alcorn could find no new and effi- 
cient plant that had solved this prob- 
lem, so he had to do it, himself. 
Usually he finds, after the plant is 
done, that some features might well 
have been different. Had he built all 
the plants at once, all probably would 
have had those features. One at a time, 
the experience gained is available for 
later ones. 

The yard at Fayette, which is the 
newest in the line and pictures of 
which are shown here, has bins that are 


a little deeper, front to back. The com- 
pany carries quite a lot of stock 20 feet 
long. If the bin sides of the ware- 
house measure but 20 feet, over all, the 
20-foot piles extend some six inches 
into the alley. Somebody is sure to 
hook them with a wheel, knock the 
piles down and damage the sticks. The 
Fayette warehouse was built 21 feet 
to the side. Longer sticks have spe- 
cial storage at the rear of the ware- 
house, ‘behind sliding doors. 

While he has no special formulas, 
Mr. Alcorn has no trouble working 
out the size of the plant needed at any 
of his points. He knows from exact 
records the amount of stock handled 


(Continued on Page 29) 
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RETAILERS’ ROUND TABLE 

















Looking Ahead Into the 


The New Year and the month of 
January bring “Inventory Time” and 
retrospection of the old year’s activi- 
ties—a time to review the past twelve 
months in a business way—also in a 
personal way. 

One lumber dealer thought it would 
be a good idea to go over his “invis- 
ible ledgers” in a reminiscent, intro- 
spective manner, to see how well he 
had fulfilled his obligations to the 





trade—how much his business had 
meant to them during the year; how 
much he had contributed to its devel- 
opment; what might be accomplished 
under the impetus of a sales-budget 
program for the New Year; whether 
he had done everything in his power 
to advance his business last year, or 
had let matters slip through his fin- 
gers. An inventory of himself, his or- 
ganization, his equipment and general 














Herel a Timely Tip 


The Oakland Lumber Co., 6901 East 14th Avenue, Oakland, Calif., 
employs a method which, according to Manager Henry Meyer, brings 
many sales of regular and rustic siding, as well as increases paint 
volume, This method is the use of thirteen panels on the outside of 
the sales room and office; along the driveway inside the yard. Each 
panel, 30x48 inches, is framed with a three-inch wood strip. Thir- 
teen types of siding are shown, each painted white, some with one 





coat, others finished. The idea, according to Mr. Meyer, is to show 
the customer, whether contractor or owner, enough of each type of 
siding, and how it will appear when finished, to make selection easy. 
The panels are large enough for customers to view from some dis- 
tance, for the perspective effect; also, if they move up to within a 
few feet they can easily visualize the effect of having the entire side 
of a building covered with one kind. 














New Year 


set-up would give the answer. But to 
be of value this inventory had to be 
rather personal. 

So he decided to start a note book 
and jot down things to do. This 
would help him do them. He made a 


diary of what took place each day. This ' 


let him know later wherein he had 
failed to accomplish what he had 
planned to do yesterday, by checking 
against the other. He stopped guess- 
ing, or keeping it all in his head. He 
jotted it down; kept a perpetual inven- 
tory of goings-on from day to day, and 
so he got somewhere. 

In his inventory analysis he asked 
himself all sorts of questions, as for 
example: Is our selling what it should 
be? If not, what can we do about it 
each day to improve on yesterday? 
Are our employees alert, attentive, in- 
telligent, well informed, cheerful, ac- 
commodating, co-operative when they 
talk with customers or prospects? 

Do we have fighting blood in our 
veins and refuse to accept defeat? Do 
we go after business aggressively? Do 
we know our selling costs? Do we 
study customer relations? Are our 
employees all working with us? Do 
we study the methods of more success- 
ful lumber merchants? Do we stand 
high with our customers, or is our 
prestige waning? 

Are our business policies right? Cal- 
culated to satisfy customers? Is there 
absence of gloom about our business? 
Do we make every effort to inspire 
confidence? Do we make a real effort 
to keep the customers we now have, or 
don’t we care? Are we always doing 
some little thing to keep them sold? 
Do we cultivate their friendship? Are 
customers always handled diplomatic- 
ally ? 

Do we have a satisfactory system of 
records, bookkeeping, stock control? 
Do we watch our finances carefully, 
the ratio of overhead to sales volume, 
liabilities to assets? Is our cash and 
credit business balanced? Do we re- 
strict credits to good risks? Do we do 
a safe margin of cash business? Are 
our accounts active or do they need 
buying stimulation? Is our average 
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collection period under sixty days? 

Does our selling price allow a rea- 
sonable profit? Does it reflect qual- 
ity? Do we strive to increase the 
average sale? Do we strive to main- 
tain quality at a reasonable price? Is 
our buying right? Do we keep notes 
of what customers ask for? Do we ad- 
vertise enough? Do we use every 
sales promotion idea which looks good ? 
Do we try to think up new ones? Do 
we eternally hunt for good ideas, and 
use them? Do we avoid controversies 
with customers? Price war with com- 
petitors? Do we cooperate with local 
and national trade associations? What 
are some of the outstanding figures in 
our business for last year? Where are 
some of the weak links in the chain of 
business building? 

Thus by listing questions, and ana- 
lyzing their answers, this lumberman 
learned something he had not even 
dreamed of before. 

Truly nothing worth while is ever 
accomplished without personal effort ; 
where from the youngest employee to 
the owner everybody puts his shoulder 
to the wheel, their whole soul thrown 


into organized effort to make the busi- 
ness succeed. 

Why remain idle and indifferent, 
gazing upon the past year only as his- 
tory, about which you can do nothing? 
Why be indifferent to your future de- 
velopment? Much depends on it! Of 
course you are busy—who is not—but 
it is never a waste of time to think 
about your business constructively. 
Are you sincerely practising the up- 
building of your business? Is it ful- 
filling its mission and doing a real 
service ? 

You can never get discouraged if 
you plan ahead. Certain statistics and 
figures, if you will compile them, will 
tell you a glad or a sad story. Take 
an inventory and you may discover 
that the past year was one of the out- 
standing years in your history—or the 
poorest. Why not make the coming 
year your best? Much depends upon 
organized effort and planning ahead. 
Do your share of the work. No one 
else can do that! 

Inventory your accomplishments. 
Inventory what you did not accomplish 
last year but had hoped to attain. If 
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you planned your work and then 
worked out your plans, you are ready 
to take another step up the ladder. If 
you failed, now is the time to correct 
the failures of the past. Cheerful ex- 
pectancy and faith—how much better 
these assets are than despondency and 
despair. If business was dark last 
year, it may show the silver lining this 
year. 

Yes, here comes another year! 
Youthful, and full of hope! To the 
ambitious, go-getting lumber merchant, 
nothing is impossible; to the pessimist 
nothing is possible. Why not analyze 
the mistakes of the past and correct 
them for the future? 

This brings one to the period of res- 
olutions. It’s a good thing once a year 
to look back over the past, with the 
idea of improving your business in the 
future. Inventory time. New Year 
resolutions. This is the season when 
you can cash in on your experience. 
Growth and progress will be fostered 
by taking an inventory of yourself— 
the guiding spirit behind the enter- 
prise. Sum up all your mental re- 
sources and energies for an advance! 


Grit and Thrift Result in New Home 


SEATTLE, WasH., Nov. 25.—Has the 
question often quoted as asked by James 
J. Hill, the empire builder, to any young 
man brought to him seeking a job in his 
great railway system: “Has he saved any 
money?” much power among retail lum- 
bermen and the F.H.A.—when answered 
in the affirmative by an applicant? 
Whether or not Herb Blackstock of the 
H. W. Blackstock Lumber Co. relied on 
the Hill story, there is the case of a 
young married man here, who, with 
Blackstock’s enthusiastic help, financed a 
new home with a twenty-five year F.H.A. 
loan, on a salary of $81 a month at the 
time the loan was approved. The fact 
that the prospective home builder had 
saved $250 out of his small salary un- 
doubtedly had much to do with it. 

At this writing the young couple have 
occupied the house for ten months and 
the faith in the husband’s reliability and 
thrift has been justified, for he hasn’t 
missed a payment. Before construction 
was begun on his home his salary had 
been advanced to $90, but anyone will 
admit this, too, is low for any one buying 
a new home. 

The home. occupies a corner lot in a 
good residence district. .It measures 24 
by 32 feet, outside. To the left of the 


entrance are two bédrooms, small—but 


adequate. The living room is spacious, 


and the. kitchen. and-utility-room-fit‘nicely ..... 
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Home built by the H. W. Blackstock Lum- 
ber Co., Seattle, Wash., and financed by 





F.H. A. for a young man earning but 
: $81 a month. 


It contains two bedrooms, 


kitchen, utility room and living reom. 


into the completed plan. An arched 
opening leads from the living room into 
the short back hall. 

Besides his $250 the young man owned 
the lot free and clear—a gift from his 
mother-in-law, and she also gave the fire- 
place in the living room, which cost $108 
extra. A furnace costing $117.50 was 
not included in the total cost plans upon 
which the loan was based. The cost of the’ 
home without fireplace or furnace came 
to $2,413; with the furnace and fireplace 
it amounted to $2,638.50. The F.H.A. 
loan obtained was for $2,400, or all he 
could get. Monthly payment on the loan 
itself amounts to $14.30, to which is 
added $3.50 for taxes and insurance. At 
the end of each year the taxes and insur- 
ance are computed with reference to pay- 
ments, and any excess is refunded, or 
applied to future payments. Thus, every- 
thing included, the young couple are liv- 
ing in a new home for the monthly sum 
of $17.80. The F.H.A. Title 2 loan such 
as this calls for $5.96 payment per $1,000, 
with interest at 434 percent, and % per- 
cent for mortgage insurance on the re- 
ducing monthly balances. 

Study of the floor plan and photograph 
of the home will further reveal how well 
the Blackstock Lumber Co. has given 
value to a man in such a low-salaried 
bracket that in former days a modern 
new home would have been beyond reach. 








New Store Front Increases 
Traffic 20 Percent 


In the belief that the yard front 
represents one of the most important 
advertising mediums a lumber dealer 
can use, the Carney Lumber Co., Den- 
ver, concentrated its improvement pro- 
gram here. In the original front, old 
fashioned bulkheads and transoms gave 
an unattractive, untidy appearance. In 
the new setup all this is replaced with 
modern Carrara glass, stucco and 
structural glass brick. 

The simple modernization program, 
carried out at the comparatively low 
cost of $1,000, has increased yard 
office traffic more than 20 percent, 
according to company officials. 

The section of the front above the 
display window level is done in tan 
colored stucco. Small sections of glass 
brick are used around the main 
entrance and at a few other spots. The 
balance of the surface is finished in 
Carrara glass. Presdwood letters pro- 
vide the backing for a huge individual 
letter Neon sign, is visible for many 
blocks, in either direction. 

Unnecessary doorways into several 
offices along the front of the building. 
were closed up, these sections being 
replaced by large windows which make 
a series of new display rooms veritable 
combination showrooms and window 
displays. All three offices have been 
converted into modern display rooms, 
each devoted to one line of specialty 
merchandise. One room is given over 
to a roofing display, the walls being 
covered with individual sections of 
different types of roofing. The next 
room is given over to Celotex, and 
the third is used for insulation. The 
Celotex room has walls and ceilings 
entirely covered with this material, 
unit displays of samples being scat- 
tered around the floor. The insulation 
room depends mainly on unit displays. 

The arrangement whereby show- 
rooms are actually used as window 
displays provides for a very effective 
usage of space and has the additional 
advantage of lending the important 
element of action to window displays. 
When customers are in a room being 
shown merchandise, “window shop- 
pers” always seem to take more inter- 
est in the displays. 

Walls of the company’s general office 
have also been covered with knotty 
pine, and a new moulding room has 
been installed in the main office build- 
ing. Net results are very pleasing. 
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Owner and customers of Independence (Ore.) Lumber Yard take pride in 
attractive and well arranged display room 


New Owner Gives Old Yard a Fresh Start 


When E. D. Alger purchased the In- 
dependence Lumber Yard at Inde- 
pendence, Ore., last May it was rather 
shabby and run-down in appearance. 
The new owner had the buildings 
cleaned up and painted, inside and out ; 
and fixed up the display room and 
office in keeping with modern ideas, as 
shown by the illustration on this page. 
The result was surprising, according 


to Mr. Alger, and the people of the 
town commented favorably on the fact 
that a lumber yard could be as clean 
and attractive as this one. It affords 
an object lesson of what can be done in 
almost any yard that has been allowed 
to become a little seedy, with very lit- 
tle expenditure, most of the improve- 
ment having been wrought by the sim- 
ple “clean-up and paint-up” process. 














RACKET NO. 6—Fake Pamphlets 


NOTE—This is the sixth and last of a series of exposures of common rackets 
that rob unwary retailers. 

Retailers are frequent “easy marks” for solicitors of “ads” in alleged 
police annuals, fraternal monthlies, city employees’ tabloids, veterans’ 
magazines, etc. Some solicitors use the names of city officials as spon- 
sors, or infer actual employment in some municipal department. They 
flash a proposed copy or prospectus of the publication (called a 
“dummy” in legitimate publication circles) ; the dealer sees that many 
spaces are already marked as taken by responsible business men, and 
he falls for an urgent plea to buy one of the spaces still open. The 
“dummy” is headed “Jenkinstown Police Annual for 1940,” or some 
other imposing title, to disarm suspicion. In many of these cases deal- 
ers report that, after parting with from $2 to $10 an inch for space, 
they never see a copy of the publication, only a proof of the “ad,” after 
which the racketeers collect, and start working other fields afar. 

Where such publications really are issued, they often prove to be only 
large placards, one of each being given the dealer to “hang in a con- 
spicuous place.” There of course is little if any advertising value in such 
trivia. Even where such publications are issued legitimately, the rates 
demanded are usually far too high for the limited circulation, which 
usually totals only a few hundred copies at most. 

Many complaints of scant results from advertising are due to space 
having been purchased at excessive rates in publications such as are 
described in this exposé. If a dealer wishes to take space in religious 
or fraternal magazines to help the cause, let him do so, but the outlay 
should be charged to donations, not to advertising. 
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(Continued from Page 25) 


at a given yard; breaks it down into 
items ; knows also how often each item 
turns in a year. A few calculations 
give him the needed storage space. He 
always makes it larger than the fig- 
ures show to be necessary; and again 
he adjusts the surplus space according 
to his buying records. Certain items 
are more likely than others to offer 
buying opportunities ; an extra car at a 
saving. His yards are rather noted for 
always having space enough for any 
eventuality, without running to excess. 


Kitchen Planning Service Attracts 
Women and Builds Up Sales 


All the yards handle and make a 
specialty of kitchens. They handle the 
Curtis line, using the Curtis paste- 
board models which can be made up to 
scale to fit any kind of plan and any 
size of room. Mr. Alcorn’s son, Louis 
Alcorn, has made a study of kitchen 
planning and works with all the yards. 
There are at least two reasons for this 
special line. It’s a good line in itself; 
one that offers good returns to con- 
sistent promotion. It is something that 
can be sold in a remodeling job almost 
as readily as for a new house; and 
because women read household maga- 
zines they know something of the mir- 
acles of efficiency and attractiveness 
that can be worked in a kitchen. That’s 
the first reason. The second is that 
kitchen design is the shortest route to 
women’s interest. 

Mr. Alcorn knows, not only from 
national figures but also from his com- 
pany’s experience, that women cus- 
tomers are of much sales importance 
to a lumber yard. He wants them to 
come to his sales rooms, and they do. 
If they get accustomed to coming, to 
see his kitchen displays, they'll stop in 
to buy paint and screens and the like. 

The Iowa Builders Supply’s No. 1 
self-evident truth is that women will 
not come to a lumber office where men 
come to loaf. They may be kindly and 


decent men and persons whom the . 


women customers know. But put half 
a dozen loafing, smoking men in an 
office, and the jig’s up. Not a woman 
will come near. It’s sometimes a tick- 
lish matter, especially in a yard re- 
cently taken over, to discourage these 
loafers. In a case or two, in yards re- 
cently purchased, the staff began re- 


tiring the chairs, one by one. The 
offices look like what they are; display 
and sales rooms. The kitchen displays 
are in a separate room; usually have a 
couple of chrome and leather chairs 
and a table, in addition to the built-in 
kitchen cabinets and china cupboards. 

The yards hold “kitchen days” or 
“kitchen meetings,” to which a selected 
list of women are invited. A specialist 
from the Curtis people will be present, 
to explain the equipment and to answer 
all questions; asking them, himself, if 
necessary, to get things started. These 
and the open houses get the ladies to 
coming. It is possible in this way to 
get live prospect lists; after which the 
sales of kitchen equipment have to be 
made, usually, through calls at the 
prospects’ homes. 

The Fayette yard has an extension 
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telephone and an order desk in the 
main alley. Many orders are taken 
here. One of the highly useful pieces 
of equipment is a De Walt saw, in- 
stalled in its own shop off the main 
alley. Arnold Feddersen, of the staff, 
thinks there isn’t much that can’t be 
done with this machine, short of put- 
ting spots on pigs. It’s a pretty com- 
plete planing mill in itself. South of 


the warehouse is an open yard, sur-. . 
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rounded by an ornamental fence; and 
next the drive through the yard is a 
long cement floor for the storage of 
woven fence, brick and the like. 


Believes Retailer Can Do Better 
Selling Job Than Contractor 


Like many lumbermen, confronted 
with the new problems in marketing 
house materials, Mr. Alcorn is think- 
ing seriously of contracting; probably 
through the contractors in his various 
communities. He has not done so as 
yet, largely because of the opposition 
of other lumbermen who don’t want 
that practice started. Mr. Alcorn’s 
reason is that he believes he and his 
men could do better selling jobs. One 
of the tough knots he strikes is that 
contractors, making sales, begin by 
asking what size house and what fea- 
tures the prospect wants. He always 
wants more than he’s willing to pay 
for ; and when he starts putting a house 
together on the basis of what he’d like 
to have, and then finds what it’ll cost, 
he either backs out of the market or 
begins cutting down in a sour frame of 
mind. Mr. Alcorn thinks the way to 
begin is to ask the prospect what he 
wants to invest. With that informa- 
tion, it would be possible to show him 
a series of plans in that bracket. 
Changes to suit his special desires 
could be accompanied by exact state- 
ments of the extra cost. Mr. Alcorn 
thinks salesmanship is too important 
to his business to be left in the hands 
of men who know little about selling. 





Packaged Garages 


Packaging lumber items, long a mer- 
chandising activity of Currier Lumber 
Co., Detroit, has now been extended 
to garages. A pre-fabricated plan has 
been perfected making it possible to 
erect a two-car garage (18x20) on 
the foundation in a single day. Every- 
thing required for construction is in- 
cluded: Wall sections, roofing material, 
windows, hardware and nails. Wall 
units are of the built-up variety. The 
entire “package” is offered for $115, 
under FHA terms. Newspaper adver- 
tisements call attention to the project ; 
which follows lines developed by Cur- 
rier for merchandising table tennis 
sets, knotty pine bars, sectional wall 
cabinets, and other items, for which 
complete parts and directions, are“ pro- 
vided. 
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Standing, |. to r.: C. 
C. Sheppard, Louis- 
iana Central Lbr. Co., 
Clarks, La. J. G. Mc- 
Nary, Southwest Lbr. 
Mills, Inc., McNary, 
Ariz, W. B. Nettle- 
ton, Nettleton Lbr. 
Co., Seattle, Wash. 
Seated: M. L. Fleishel, 
Putnam Lbr. Co., 
Shamrock, Fla. Wilson 
Compton, Washing- 
ton, D. C 


L. to r.: W. H. Scales, 
National Lumber 
Manufacturers’ Asso- 
ciation, New Orleans, 
La. H. M. Seaman, 
Kirby Lumber Corp., 
Houston, Tex. 


L. to r.: J. A. Math- 

ieu, J. A. Mathieu, 

Ltd., Rainy Lake, Ont. 

W. A. Ellinger, North- 

ern Pine Manufactur- 

er's Assn., Minneapo- 
lis, Minn. 


L. to r.: B. R. Ellis, 
Southern Cypress 
Mfgrs' Association, 
Jacksonville, Fla. Alvin 
Huss, Huss Lumber 
Co., Chicago. C. R. 
Macpherson, Wilson 
Cypress im Palatka, 
Fla. 


L. to r.: C. E. Close, 
Sec., The Veneer As- 
sociation, Chicago. S. 
V. Fullaway, Jr., West- 
ern Pine Association, 
Portland, Ore. Ed 
Linn, Southern Hard- 
wood Producers, Inc., 
Memphis, Tenn. 


L. to r.: Paul W. Cur- 
tis, J. Neils Lbr. Co., 
Chicago. Walter 
Neils, J. Neils Lum- 
ber Co., Libby, Mont. 
R. Winton, Winton 
Lumber Sales Co., 
Minneapolis, Minn. 


Lumb 
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Cuicaco, Nov. 20.—The 38th annual con- 
vention of the National Lumber Manufac- 
turers’ Association which closed here yester- 
day, reelected all officers and directors who 
had served the association during 1940, with 
the exception of one new vice president and 
the addition of five new members to its Board 
of Directors. 

M. L. Fleishel, Putnam Lumber Company, 
Shamrock, Fla., was reelected president of 
the Association; Edmund Hayes, Clackamas 
Fir Co., Portland, Oregon, was elected to 
serve a second year as 1st vice president; 
other reelected vice presidents were: W. M. 
Ritter (vice president and treasurer) Ritter 
Lumber Co., Columbus, Ohio; Swift Berry, 
Michigan-California Lumber Co., Camino, 
Calif.; P. A. Bloomer, Louisiana Long 
Leaf Pine Co., Fisher, La.; H. M. Seaman, 
Kirby Lumber Corp., Houston, Texas, and 
Corydon Wagner, St. Paul & Tacoma Lum- 
ber Co., Tacoma, Washington. Wilson 
Compton, Washington, D. C., was reelected 
secretary manager. 

Problems arising from government pro- 
curement of lumber for Defense purposes, 
the public relations policy of the forest in- 
dustries, problems in connection with forest 
conservation, small homes promotion and 
cooperation in the use of technical advances 
developed by the Forest Products Labora- 
tory featured the meetings. 


President and Secretary-manager Report 


The general reports of the president and 
the secretary and manager were received at 
the first general meeting, which opened at 10 
o’clock Monday morning. (Report of sec- 
retary and manager follows general report.) 

In his opening remarks, President Fleishel 
spoke of the challenge to the industry that 
exists today ; he touched upon the diversifica- 
tion of the association’s activities, and he 
noted the importance of the trade promotion 
activities of the National. Research and 
the cooperative work that had been done 
by the Forest Products Laboratory were also 
subjects of discussion. 

Following officers’ reports the general 
meeting was broken into separate groups of 
committees on Forest Conservation, Trade 
Promotion, and Nominations and Recom- 
mendations. In the afternoon National De- 
fense problems, promotion, research and 
lumber trade prospects dominated the discus- 
sions. Reports were received from Wilson 
Compton on National Defense prospects; 
from R. G. Kimbell on building codes and 
engineering; R. B. White, Forest Products 
Laboratory cooperation; H. G. Uhl, Tim- 
ber Engineering Company; H. R. Northup, 
secretary National Retail Lumber Dealers’ 
Association, on 1941 program of the Na- 
tional Homes Foundation. 

Mr. Compton gave the lumbermen a direct 
report received by telephone from the Lum- 
ber Section of the Defense Commission in 
Washington—that 1,039,000,000 feet of lum- 
ber had already been purchased by the Army 
for cantonment construction, and that an es- 
timated additional 205,000,000 feet would 
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be required to complete the job. Mr. Comp- 
ton noted that no estimates had yet been 
made of the purchases or requirements of the 
Navy nor prospective federally-built housing 
for defense workers. 


Report on Association Services 


At the continuation of this meeting on 
Tuesday morning reports were received from 
Henry Bahr on the operation of the associ- 
ation’s Economics and Law Information 
Service; G. H. Collingwood, on prospects 
of the coming year in Forest Conservation, 
and C. R. French, on the association’s In- 
formation and Merchandising Service. 

Prior to the general meetings, the asso- 
ciation’s Forest Products Laboratory Con- 
tact Committee met in Madison, Wis. Three 
members of the technical staff of the labora- 
tory returned with the committee to Chicago 
and were guest speakers at the annual dinner 
meeting, Monday evening. R. P. A. John- 
son, A. J. Stamn and T. R. C. Wilson dis- 
cussed recent developments in Laboratory 
research. Dr. Johnson spoke for the labor- 
atory’s Industrial Investigation Division; 
Dr. Wilson for its Department of Timber 
Mechanics, and Dr. Stamn for its Division 
of Wood Chemistry. 


Enlargement of Public Relations Program 


Plans for the enlargement of the associa- 
tion’s public relations and educational work 
were discussed at a special luncheon meeting 
of the Public Relations Committee. An out- 
line for the proposed new activities will be 
prepared under the direction of a subcom- 
mittee of the Publicity Committee and is ex- 
pected to be ready for presentation to the 
lumbermen around January 1. 

Reports from standing committee chair- 
men of the association were received at the 
general stockholders’ meeting, Tuesday after- 
noon: Trade Promotion, I. N. Tate; Forest 
Conservation, G. F. Jewett; Governmental 
Relations, C. C. Sheppard, and Publicity, 
R. C. Winton. The series of meetings was 
concluded by the directors’ meeting later in 
the afternoon. 

Lumbermen and technical representatives 
of the National and Federated Associations 
attending the Madison meeting were: R. B. 
White, O. N. Cloud, Corydon Wagner, E. C. 
Wert, I. N. Tate, B. R. Ellis, R. G. Kim- 
bell, W. H. O’Brien, R. G. Titus, H. S. 
Crosby, H. B. Alston, Chas. Snellstrom, 
W. A. Adam, G. H. Collingwood, and F. J. 
Hanrahan. 


Report on Resolutions 


Resolutions adopted by the Board of Di- 
rectors recorded the following actions: (1) 
Admission of the Hardwood Dimension 
Manufacturers’ Association as a subscriber 
to the National Lumber Manufacturers’ As- 
sociation; (2) The establishment of a new 
Public Relations Subcommittee and the prep- 
aration of a long range program to improve 
the public relations of the forest industries; 
(3) Approval of a plan to enable the NLMA 


to secure financial support for specific trade 
promotion and research projects from in- 
dividual lumber companies in regions where 
support through a regional association is 
impractical, and from a combination of re- 
gional and individual company support in 
other areas where such funds cannot be pro- 
vided exclusively through regional associa- 
tions; (4) Instructions that the Forest Con- 
servation Division of the NLMA discuss 
amendments to the Clarke-McNary act with 
the Joint Congressional Forestry Committee ; 
suggested amendments would increase the 
annual authorization for fire prevention, pro- 


L. to r.: Henry Bahr, 
National Lumber 
Manufacturers’ Asso- 
ciation, Washington, 
D. C. W. B. Gree- 
ley, West Coast Lum- 
bermen's Association, 


Seattle, Wash. 


L. to r.: John M. 
Bush, Cleveland-Cliffs 
Iron Co., Negaunee, 
Mich. G. H. Colling- 
wood, National Lum- 
ber Manufacturers’ 
Association, Washing- 
ton, D. C. 


L. to r.: Carl Defe- 
baugh, American Lum- 
berman, Chicago. H. 
M. Seaman, Kirby 
Lumber Corp., Hous- 
ton, Texas. H.C. Uhl, 
Timber Engineering, 
Co., Washington, D.C. 


Guest speakers from 

Forest Products Lab- 

oratory. L. to r.: 

R. P. A. Johnson, T. 

R. C. Wilson and 
A. J. Stamn 





vide increased annual sums for control of 
forest insects and disease, and upon request 
of respective states provide a parallel co- 
operation with the states; provide authoriza- 
tion for the development of locally applicable 
forest practices, and require that coopera- 
tion in forestry practices be kept distinct 
from fire prevention projects and be made 
the subject of separate basis of allotment. 
The Board of Directors also requested that 
the Forest Conservation Division, after con- 
sultation with the Joint Congressional Com- 
mittee, draft such 4 proposed amendment 
and submit it to regional associations for 
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discussion and suggestions, and to the Board 
of Directors of the NLMA for approval; 
(5) The Division of Private Forestry of 
the Forest Service is urged to keep current 
a comprehensive survey of the condition of 
private forest lands in the United States; 
(6) Affirmed the recommendation of the 
Forest Conservation Committee that regu- 
lation of private forest practices be viewed 
as a regional forestry problem, and that the 
function of the NLMA Forest Conservation 
Division is to act as liaison agency for the 
correlation of regional objectives and so- 
lutions. 

The Board of Directors passed in memor- 
ium resolutions for: John Henry Kirby, 
Chas. R. Johnson, Albert L. Osborn, C. D. 
Johnson, Fred Bringardner, Edward Daniel 
Kingsley, Frank Carnahan, Lt.-Col. Chas. S. 
Chapman, F. A. Silcox, R. C. Fulbright, 
E. A. Sherman and Joseph Keys, 
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A Look Ahead From Behind 


Excerpts from Dr. Compton’s report, 
which was delivered at the opening session 
of the NLMA meeting follow: 

“Many things are behind us which, if 
the time permitted today, we might well re- 
view. But after all we need no reminder of 
events in other countries which are affecting 
us; or of momentous decisions recently 
reached in our own country; or of the prob- 
lems and responsibilities which are ahead of 
us in our own industry. About some of 
these we can do nothing. About others we 
can do very little, now. But about our own 
industry we can do a great deal if we will; 
and I think we will! So for a few minutes 
let us look ahead from behind. 

“One of our directors a few weeks ago 


L. to r.: J. M. Wright, 
National Plan Service, 
Chicago. H. R. North- 
up, National Retail 
Lumber Dealers’ As- 
sociation, Washington, 
D. C. R. M. Ingram, 
E. C. Miller Cedar 
Lumber Co., Aber- 
deen, Wash. 


L. to r.: Phillips A. 
Hayward, Chief For- 
est Products Division, 
Bureau of Foreign & 
Domestic Commerce, 
Washington, D. C. 
Sid L. Darling, Na- 
tional ~- American 
Wholesale Lumber 
Association, New York, 
N 


L. to r.: G. H. Col- 
lingwood, National 
Lumber Manufactur- 
ers' Association, Wash- 
ington, D. C. Mr. 
Haner, Western Pine 
Association. Clyde 
Martin, Western Pine 
Association, Portland, 
Ore. 


L. to r.: Stanley Hall, 
National Door Manu- 
facturers' Association, 
Chicago. Fred An- 
dersen, Andersen 
Corp., Bayport, Minn. 
R. G. Kimbell, Na- 
tional Lumber Manu- 
facturers' Association, 
Washington, D. C. 
Right: W. M. Stein- 
bauer, National Asso- 
ciation of Woodwork 
Jobbers, Inc., Chi- 
cago 


reminded me of a statement which I had 
made nearly three years ago that ‘If the 
current home building activity progresses 
and is kept within reasonable bounds, the 
lumber industry will have ahead of it at least 
five and possibily six or eight years of good 
business.’ He asked whether I still believed 
that. I said that I did except that I now 
believed that I had been a little too conserva- 
tive as to the period of time and that I 
should probably have said ten years instead 
of eight. 


Home Building Activity 


“Residential construction in terms of floor 
spaces so far in 1940 is 18 percent ahead of 
1939 and in valuation 15 percent. The first 
six months showed a gain of 10 percent in 
floor space, and the last four months 29 
percent. The first six months showed a gain 
of 7 percent in valuation of residential con- 
struction; the last four months a gain of 
22 percent. Total construction valuation so 
far in 1940 has been 9 percent greater than 
a year ago. This does not appear to me to 
signify a decline in building activity. 

“In any event home building, especially 
low-cost small homes, during the past two 
years has become the ‘backbone’ of lumber 
recovery. At the moment the backbone is, 
of course, greatly stiffened by the national 
Defense lumber requirements. But the peak 
of the defense needs is passing, and our in- 
dustry will be fortunate if, under the circum- 
stances, it has been able to meet them with- 
out impairing, either in building costs or in 
supply of materials, the nationwide home 
building activities which in the long run are 
a much more important lumber market. It 
is not an exaggeration to say that the efforts 
of the lumber industry, both national and 
regional, have been an important factor in 
the nationwide revival of small homes build- 
ing. The research and promotion stimulated 
by the National Small Homes Demonstration 
and the National, Regional and State Homes 
Foundations in turn have been to a large 
extent the backbone of the small homes 
building activity. I do hope that both 
regionally and nationally this industry will 
continue to support these activities, and will 
strengthen its effort to increase the scope 
and effectiveness of the small homes building 
program. This means more ingenuity, and 
more money to put more ingenuity to work; 
more research and more promotion to apply 
its results. But it will be the best invest- 
ment which our industry can make. 

“The current effort to extend building ac- 
tivities and modernization into the rural 
communities and the farms is being spon- 
sored by the National Homes Foundation. 
This promises in unusual degree the in- 
terested support not only of the Federal 
housing and finance agencies but the enthu- 
siastic cooperation of the field and extension 
agencies of the Department of Agriculture. 
You will hear more of this during the course 
of these meetings from the executive secre- 
tary of the National Homes Foundation. 

“Eight years ago the Timber Engineering 
Company was merely a name. Its chief 
assets were a few patents and a meritorious 
idea. But within eight years, with its con- 
nectors and its other gadgets; with its 
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Wilson Compton, secretary-manager, 
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licensed designers, engineers and distributors 
throughout the country, and with the co- 
operation of consumers which it has de- 
veloped on a large scale both at home and 
abroad, it has made, or greatly helped to 
make, such a restoration of modern timber 
construction to high standing among engi- 
neers and builders that today there are few, 
if any, in this industry who would any longer 
call TECO a myth. The advances especially 
in the last two years in the public acceptance 
and use of the TECO System of timber 
construction are known to many of you. 
They should be known to all lumbermen. 
You will have an interesting report of this 
activity from its secretary and manager, 
Harry Uhl, who by the way, has also now 
rounded out 20 years in the national service 
of the lumber industry. 

“T make special mention of TECO because, 
after years of research in cooperation with 
the Bureau of Entomology, it is now under- 
taking to manufacture, merchandise and dis- 
tribute the TECO Termite Shields. These 
are now available in convenient package 
forms suitable for distribution through re- 
tail yards. The TECO Termite Shield is 
not a substitute for appropriate treatment 
where necesssary of the wood itself. It is 
merely a simple and comparatively inex- 
pensive and when properly installed, we 
believe an efficient mechanical barrier to 
termite infestation. It is suitable for use 
with either untreated or treated lumber. It 
will we think be especially practical in new 
construction. Eventually it may save and 
win many markets for “lumber and timber 
products. 

“Many of you are aware of the original 
TECO objective: namely, that eventually it 
might become a recognized national source 
of engineering information and engineering 
service with respect to all major types of 
timber construction, not merely the connector 
system, but also laminated-arch and trussless- 
roof construction. I hope that this objective, 
too, will be kept in mind and encouraged. 

“For five years in cooperation with lead- 
ing exporters of softwood and hardwood 
lumber we have been conducting a Lumber 
Export Service. The immediate prospects 
in our foreign trade are not encouraging. 
Yet the fundamental importance of foreign 
markets in this industry has not changed; 
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nor, I think, has the ultimate likelihood of 
American lumber and timber products par- 
ticipating substantially in a restored interna- 
tional commerce. Meantime, vigilant at- 
tention to export problems, prospects and 
conditions should, we think, be continued on 
at least a minimum basis. We hope that 
leading exporters will continue to support 
these activities and objectives. No lumber 
export service is likely to be effective with- 
out their active interest and cooperation. 


Lumber in the National Defense 


“As is well known, lumber is not included 
among the so-called ‘essential’ or ‘critical’ 
materials or commodities in the National 
Defense program. This does not mean that 
lumber and timber products are not regarded 
as ‘necessary’ in the National Defense, but 
rather that the domestic supply and the 
capacities for expanded production are be- 
lieved to be sufficient to assure abundant 
supplies without special procurement or en- 
forced priorities. Fundamentally, of course, 
these assumptions are correct. This industry 
has often proclaimed that its stocks and its 
manufacturing capacities are ample to meet 
any foreseeable demand for Defense pur- 
poses, or for any other purposes. It has 
been repeatedly stated, and with justification, 
assuming methods of bidding, procurement 
and delivery reasonably adapted to the or- 
ganization and facilities of the industry for 
the sale and distribution of its products, 
that there need be no ‘bottle-necks’ in lumber 
and no profiteering in National Defense. 

“In last August, at the invitation of the 
Defense Advisory Commission, the Lumber 
and Timber Products Industries set up a 
representative industry wide Defense Com- 
mittee. This included producers, and whole- 
sale and retail distributors of lumber and 
timber products. The National Lumber 
Manufacturers’ Association at its request 
has been acting as its agency for continuing 
contact with the Lumber and Timber Prod- 
ucts Division of the Defense Commission 
and with the defense agencies themselves of 
the War and Navy Departments. 

“The defense agencies in recent weeks 
have been under the pressure of urgent time 
limitations and of great speed in the com- 
pletion of troop housing. The War Depart- 
ment with the greater and more difficult task 
has chosen to rely, almost entirely I think, 
on outside contractors. The contracts to 
build the army camps have been, as I under- 
stand, uniformly on a ‘cost-plus-fixed-fee’ 
basis and uniformly also with substantial 
penalties for tardy completion of the build- 
ings provided under the contract. 

“At the urgent recommendation of the 
Lumber and Timber Products Division of 
the Defense Advisory Commission, and with 
the strong concurrence of the principal in- 
dustry organizations, the method of independ- 
ent camp contractor purchase was largely 
superseded about six weeks ago by a 





Top, I. to r.: B. R. Ellis, Southern Cypress Manu- 

facturers' Association, Jacksonville, Fla. Chas. 

Snellstrom, West Coast Lumbermen's Associa- 

tion. R. T. Titus, West Coast Lumbermen's 
Assn., Seattle, Wash. 

Next to top, facing camera: Kenneth Smith, 
California Redwood ee San Francisco, 
Calif. 

Next to bottom: Mr. and Mrs. G. W. Dulany, 
Jr., Eclipse Lumber Co., Clinton, lowa 
Bottom: A. G. T. Moore, Southern Pine Asso- 
ciation, New Orleans, La. 


centralization of purchases, or at least con- 
trol of purchases of lumber for the army 
camps, under the Office of the Quartermaster 
General. On a subsequent group of four 


army camps totaling 122 million feet of 
lumber, nationwide competitive bidding was 
invited on carefully scheduled deliveries. 
The notice was short and the machinery 
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for bidding and award of course was not 
perfected. For the first of these camps alone 
2114 million feet were needed. The total 
offerings were 289 million feet, more than 
12 times the needed quantity and nearly 
24 times the quantity needed for all four 
camps. 


Present Basis for Procurement 


“About three weeks ago this method of 
procurement in turn was modified to a semi- 
negotiated-contract basis. This retained the 
essential features of competitive bidding. 
But the bidding in each case was limited to 
selected invited lumber companies to bid in 
person as distinguished from open and gen- 
eral competitive bidding by mailed sealed 
bids. On the first of the army camps for 
which lumber bids were received on this 
selective basis, 18 million feet were bought 
and 29 bidders offered 166 million feet, or 
nine times the requirement. 

“During the past three months under these 
urgent pressures the War Department alone, 
or its contractors, have evidently bought 
about a billion feet of construction lumber. 


Moderation of Conditions 


“All this temporarily has heavily taxed the 
facilities of the lumber industry, has created 
many local stringencies, and has resulted, in 
many instances, in erratic and excessive price 
movements. The associations and many 
lumber companies during this period have 
done what lawfully they could do to mod- 
erate these conditions; and the War De- 
partment itself, through the Quartermaster 
General’s Office, has responded with many 
improvements in its methods of lumber 
procurement over the helter-skelter procure- 
ment prevailing 8 or 10 weeks ago, although 
contractor bidding and buying still con- 
tinues. So far as can be determined the 
lumber contracted for has been delivered on 
time and no army construction project has 
been delayed for lack of lumber. That of 
itself, under all the difficult circumstances, 
is no inconsiderable achievement, and so I 
think will it eventually appear not only to 
the War Department itself but to the indus- 
try also. 

“In September when the rush of requests 
for rush bids and rush deliveries was the 
most insistent, and bidding against each 
other by army camp contractors and their 
agents the most prevalent, a number of 
groups within the industry proposed that a 
voluntary ‘ceiling’ be put upon prices of the 
grades and items needed in the defense con- 
struction. Obviously this would have re- 
quired concerted and concurrent action 
among competing manufacturers and distrib- 
utors. Obviously also it involved contingent 
liabilities under the antitrust laws. The 
various proposals, therefore, were discussed 
frankly with the Attorney General’s office 
which, it should be said, indicated promptly 
a willingness to cooperate with such an 
industry undertaking; a belief that it would 
not violate the antitrust laws, and a willing- 
ness if necessary to secure an adjudication 
of that fact in a competent Federal Court. 
But, while these negotiations were under 
way the antitrust suits against the western 
lumber industries were brought and similar 
prospective suits elsewhere in the industry 
indicated. At once, of course, these pro- 


posed and incipient cooperative efforts to 
limit the erratic price movements in mate- 
rials required for defense construction were 
stopped in their tracks, and that, of course, 
is their condition as of this moment. The 
practicability of effectively dealing with this 
problem through voluntary industry coopera- 
tion unfortunately has been stalemated, tem- 
porarily at least. 

“The peak load on lumber supply for 
army camps is past with perhaps 200 million 
feet to come in the next 10 weeks, and possi- 
bly 200 million more sometime next year. 
But the principal civilian defense housing is 
still pending. 


Billion Feet of Lumber Already 
Purchased 


“In any event, the net result to date is 
that the Defense agencies have already pur- 
chased for troop and navy housing somewhat 
over a billion feet of lumber; have secured 
and are securing promptly the lumber which 
they need; have paid and are paying what 
procurement officials regard as ‘excessive’ 
prices; have an accumulated and undeniable 
‘resentment’ against lumber; and are now 
seeking other satisfactory materials available 
in large quantities which in future housing 
may be substituted for lumber and timber 
products. 

“Regardless of merit and regardless of 
fault, this is an undesirable and unfortunate 
situation. If left merely to run its course, 
it is more likely to fester than to heal. This 
situation is not necessary; and I think it is 
of sufficient importance to justify the prompt 
action of some of the best minds and biggest 
names in the lumber industry. Most lumber 
companies from the outset have been ready 
and willing to bid on defense lumber re- 
quirements at prices which they believed to 
be at least within a range which in the 
normal lumber trade would not substantially 
retard home building, and to sell to the 
government for defense purposes at prices 
at least no higher than their prices to their 
ordinary trade on similar products for simi- 
lar deliveries. Most of them continue so 


_ready and willing. It is suggested, therefore, 


that consideration be given to the possible 
mutual value of a frank face-to-face confer- 
ence, preferably under the auspices of the 
National Defense Advisory Commission, if 
it may so be arranged, between officials of 
the War and Navy Departments and the 
Federal housing agencies, and leading manu- 
facturers and distributors of lumber and 
timber products interested not only in in- 
telligently supplying the National Defense 
needs for lumber but also in the maintenance 
of nationwide home building activity and the 
normal: lumber trade on which millions of 
people are dependent. 

“These objectives are important, and in 
national interest as well as the industry’s 
interest a way must be found to reach them. 
To clear the decks for these purposes it is 
important that the pending antitrust law 
cases be concluded as promptly as possible, 
either by litigation if they are to go to trial, 
or by negotiation if they are to be settled 
otherwise; and that as promptly as possible 
there be a clearing also of the entire industry 
situation with respect to the antitrust laws, 
so that there will not be, as there need not 
be and should not be, a continuing succession 
of litigation and publicity which will only 
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keep the industry in turmoil and uncertainty. 
This industry needs public faith. 

“Pending also is the prospective forestry 
legislation with the important issue of ex- 
tensions of public regulation into the field 
of forest practices. This industry has twice 
recorded itself as accepting the principle of 
public regulation and as favoring the gradual 
incorporation in appropriate State legislation 
of forestry methods found by the test of 
experience to be sound, fair, and effective. 
We all know that this is a difficult problem 
and we are puzzled. But we have it to deal 
with and we must deal with it. If we intend 
to deal with it on a national and industry 
wide basis, we must somehow chart a 
definite policy and an affirmative program, 
and above all, we should not publicly com- 
mit the industry to the acceptance in prin- 
ciple of some public policy which, in the 
form of reasonable State or Federal legisla- 
tion, we do not expect to accept in practice. 


Industry Organization and 
Representation 


“Our industry at the moment seems to 
have more problems than it has answers. 
The way to reach the answers in a widely 
scattered industry of this kind, is to main- 
tain and strengthen the only practical means 
it has of effective industry spokesmanship 
and representation; that is, its regional and 
national associations. For this purpose inso- 
far as national industry activities are con- 
cerned, you have before you the Estimated 
Revenues and Proposed Authorizations of 
Expenditures in 1941 for the National 
Lumber Manufacturers’ Association and its 
subsidiary activities. If we are proposing 
some additional expenditures, it is because 
recent events in the industry and in the 
country have necessitated increased services 
and hence increased facilities for providing 
them promptly. In the minds of many 
lumbermen nowadays is a question regarding 
the future of the associations on which for 
so many purposes, in so many ways and 
over sO many years they have come to de- 
pend. That same question is now pending 
in every industry. In our industry it may 
be illustrated in many ways. But in no way 
of my knowledge is it more strikingly illus- 
trated than by one specific and important 
phase of the problem which right now is 
confronting the National Lumber Manufac- 
turers’ Association with respect to its 
further participation in the system now 
known and almost universally accepted by 
producers, distributors and consumers of 
lumber as the ‘American Lumber Standards.’ 
Nearly 20 years ago when we undertook a 
concerted effort toward national standards in 
this industry, we were advised—in fact were 
forwarned—that if the lumber industry itself 
did not vigorously take hold of the problem 
of lumber standardization and did not 
shoulder a_ responsibility to provide the 
necessary consumer protections through in- 
spection services, grade certification and 
grade-marking, the United States Govern- 
ment eventually would do it for us. There 
are few members of this industry who will 
fail to recall these facts or the enthusiasm 
with which the industry 20 years ago re- 
sponded to this challenge laid upon it at that 
time by. the then Secretary of Commerce. 

“Now, 20. years later, we are challenged 

(Continued on Page 62) 
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Appalachian Manufacturers 


Continue Promotion; Seek 
Share in Defense Business 


CrncINNATI, Onto, Nov. 26.—The ap- 
proval of plans for Appalachian co-opera- 
tion in the National Defense Program, the 
submission of the 1941 program covering 
additional regional meetings to be held by 
the trade extension department for the pro- 
motion of increased sales of hardwoods, and 
restoration of suitable species of hardwoods 
to the Army Quartermaster’s specifications 
for cantonment work—were some of the 
highlights of the program at the annual 
meeting of the Appalachian Hardwood 
Manufacturers (Inc.), held in this city to- 
day. With President Luther O. Griffith pre- 
siding, and a very large majority of the 
association members, with their associates, 
in attendance from Ohio, Pennsylvania, Vir- 
ginia, West Virginia, Kentucky, Tennessee 
and North Carolina, morning and afternoon 
sessions of extreme interest were held, with 
the association acting as host at an elab- 
orate luncheon during the 90-minute noon- 
time intermission. 

It being the unanimous opinion of those 
members present that affairs of the associa- 
tion had been so ably conducted, and its 
aims so advanced under the guidance of the 
1940 officers and directors, the nominating 
committee made no changes in their recom- 
mendations, and the incumbents were unan- 
imously re-elected to serve during 1941. 
These officers and directors are as follows: 


President—Luther O. Griffith, Griffith 
Lumber Co., Huntington, W. Va. 

Vice president—F. Noel Pearce, Cherry 
gl Boom & Lumber Co., Philadelphia, 
a. 

Secretary-Treasurer—C. H. Clendening, 
Cincinnati, Ohio. 


Directors—Eastern Kentucky: Roy E. 
Pope, Kitchen Lumber Co., Ashland, Ky.; 
Eastern Tennessee: E. P. Vaughn, Vestal 
Lumber & Manufacturing Co., Knoxville, 
Tenn.; Western North Carolina: J. . 
Mayhew, W. M. Ritter Lumber Co., Colum- 
bus, Ohio; Western Virginia: M. R. Mc- 
Corkle, McCorkle Lumber Co., Stonega, 
Va.; Northern West Virginia: E. M. Bon- 
ner, Atlas Lumber Co., Cincinnati, Ohio; 
Southern West Virginia: R. J. Carroll, 
Wilderness Lumber Co., Charleston, W. 
Va.; Directors-at-Large: Charles’ Brin- 
gardner, Bringardner Lumber Co., Lex- 
ington, Ky., E. R. Boyd, Virginia Hard- 
wood Lumber Co., Tazewell, Va., and J. J. 
Linehan, Mowbray & Robinson Lumber 
Co., Cincinnati, Ohio. 


Trade Extension Activities Get Results 


Giving a review of the past activities of 
the trade extension department, together with 
an outline of the plans for the coming year 
along these lines, H. E. Everley, manager 
of the department, carried the members 
through the various phases of the illustrated 
talks given at their regional meetings, which 
are attended by hardwood wholesalers, com- 


mission salesmen as well as manufacturers © 


and millwork salesmen. Charts and illustra- 
tions used at these meetings, which were 
instituted as part of the extension work dur- 
ing the past few months, were shown to be 
very comprehensive, and not only pass val- 
uable information on to sales forces to help 
them in the expansion of their present mar- 
kets, but also assist in widening these mar- 
kets through the promotion of suggested new 


uses for hardwoods. While the association’s 
work with architects is not being slighted or 
lessened and, according to Mr. Everley’s 
report is resulting in a great many specifi- 
cations being made up by architects naming 
Appalachian hardwoods, this new field of en- 
deavor stresses the expansion of other mar- 
kets, including industrial uses, the building 
and furniture industries, the casket manu- 
facturers and public school buildirigs. 

Regional meetings with salesmen were 
held this fall in Buffalo and Detroit, and a 
meeting is now under consideration for Bos- 
ton during the early part of 1941. In com- 
menting on the results of tlie first two of 
these meetings, L. C. Bonner, one of the 
association’s field representatives, cited actual 
results from these meetings that have already 
come to their attention, Appalachian hard- 
woods superseding other materials. 





H. E. EVERLEY, 
Cincinnati, Ohio; 


Extension Manager 


Cc. H. CLENDENING, 
Cincinnati, Ohio; 
Secretary-Manager 


Gives Full Cooperation to Defense 
Committee 


Early in the afternoon session, a report 
was made by Secretary Clendening, sup- 
ported and substantiated with statistics by 
J. C. West, on the co-operation given the 
National Defense Advisory Committee in 
Washington. In co-operating with this com- 
mittee and meeting its various requests for 
information, reports of available stocks, 
both green and dry, have been submitted 
by the association covering all obtainable 
inventories throughout the Appalachian area, 
whether or not of members of the associa- 
tion. Permission has just been received from 
Washington to furnish these reports quar- 
terly hereafter, and the work attached to 
the preparation of these reports, including 
the obtaining of the inventory lists and tab- 
ulating them in proper form, has been dele- 
gated to the J. C. West Lumber Service 
Corp. of Cincinnati. Special’ arrangements 
for the financing of this work were made 
and approved by the membership. 





L. O. GRIFFITH, 


Huntington, W. Va.; 
President 


E. M. BONNER, 


Cincinnati, Ohio; 
Extension 


In this same connection, Joseph J. Line- 
han, past president of the National Hard- 
wood Lumber Association; John W. Mc- 
Clure, secretary NHLA, and President 
Griffith told of various Defense committee 
meetings they had attended in Washington, 
outlining some of the problems that were 
met. During the general discussion on this 
subject, Mr. McClure received a telephone 
request from Gordon E. Reynolds, of Al- 
bany, Ga., recently elected president of 
NHLA, requesting that the AHMI conven- 
tion take immediate action toward obtaining 
th restoration to the Army Quartermas- 
ter’s list of acceptable species of hardwoods 
for structural purposes—which acceptance 
was recently deleted from the list of mate- 
rials for cantonment purposes. After many 
interesting suggestions as to how this should 
be handled and of the various hardwoods 
that were definitely suited to cantonment 
use, the Chair appointed a coramittee con- 
sisting of Mr. McClure, Mr. McCorkle and 
Mr. Linehan to draft a telegram which the 
association would immediately send to the 
National Lumber Manufacturers Association 
in Washington as the proper agency to se- 
cure this restoration. The following wire 
was sent: 

“In annual convention assembled, we 
urge that you use your best efforts to 
have suitable species of hardwoods re- 
stored immediately to Quartermaster’s 
specifications for cantonments in interest 
of fair play to hardwood industry and to 
provide all suitable material available for 
National Defense program. We recom- 
mend No. 1 grade of aspen, buckeye, bass- 
wood, cottonwood, gum and tupelo, chest- 
nut, poplar and willow. (Signed) Appala- 
chian Hardwood Manufacturers (Inc.), per 
C. H. Clendening, Secretary.” 

Secretary Clendenning, in making his an- 
nual report, traced the recent hardwood 
trend in order to ascertain the present po- 
sition of the market, and indicated that 
October was the best month experienced by 
Appalachian hardwood manufacturers in ten 
years. He pointed out that the increase in 
hardwood consumption from 26 board feet 
per capita in 1938.to.an indicated consump- 
tion of 34 feet per capita in 1940 meant 
an increased consumption of more than a 
billion feet within the two year period, and 
that this was caused by an expansion of 


(Continued on Page 64) 





BARGER MILLWORK 
co. 
Personnel at Statesville 
(left to right): Standing 
—B. Caldwell, J. H. Clan- 
ton, Cecil Barger, Man- 
ager; J. H. Waugh, B. F. 
Reavis. Front Row — R. 
Waugh, S. Pearson, W. 
Dabbs, Karl Barger, Book- 
keeper. Below, left — 
Jimmie Marley, Salesman 


STATESVILLE, N. C., Nov. 25.—A service 
that has proved profitable to the retail lum- 
ber dealers who are using it is being rendered 
by a progressive wholesale organization 
located here—the P. M. Barger Lumber Co., 
and its millwork branch, the Barger Mill- 
work Co. Its plant is located at the inter- 
section of two main highways, just out of 


Vite 
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Streamlined Service Matched 


the city limits of Statesville, so that it is 
easily accessible to dealers who prefer to 
send their own trucks for merchandise. Here 
is available stock produced by some of the 
country’s leading manufacturers, the com- 
pany’s stock including moldings, frames, and 
all standard items of rough and _ finished 
lumber for use by retail dealers and furni- 
ture manufacturers, this material being 
supplied by the P. M. Barger Lumber Co. 
A large stock of Ponderosa pine windows 
and fir doors produced by manufacturers who 
lead in this field is carried by the Barger 
Millwork Co. This stock includes all usual 
sizes and designs found in the Standard 
Catalog, and the company’s plant is equipped 
to produce from high quality Ponderosa pine 
odd sizes and special designs in both win- 
dows and doors. 


Modern Plants and Offices 
Increase Ability to Serve 


To increase its ability to render first-class 
wholesale service, the affiliated companies 
have each completed new and modern offices. 
The buildings themselves are of interest be- 
cause of their somewhat unusual design. 

The Barger Millwork plant was the first 
to be built. The ‘arrangement of the entire 
millwork plant building is such that stock 
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can be handled with a minimum of effort, 
and every section is protected by a sprinkler 
system. The usual type of construction is 
used on the main portion of this building. 
But the front and the entire office are built 
along modernistic lines, cover material on 
front being exterior grade fir plywood with 
flush jointing, with joints made watertight 
by filling a reversed “V” groove between 
each sheet with caulking compound, smoothed 
flush, this being allowed to skim and then 
painted. A sign on this building has letters 
cut out of plywood, mounted four inches out 
from the face of the building, and at night a 
Neon tube concealed behind the underlining 
bar silhouettes it against the lighted building. 
In this building, office space is divided into 
three units: Main office, bookkeeping room, 
and private office. Main office has walls of 
fir plywood, finished natural, a ceiling of fir 
plywood painted a light color, and a fir floor, 
finished natural. A good view of this shop 
is obtained through a large window, double 
glazed for sound proofing. Bookkeeping office 
has a natural finished fir floor, walls of hori- 
zontal 8-inch boards painted dark, and a 
ceiling of fir plywood painted light. Private 
office in the round corner of the building, is 
quarter-circle in shape, and both floor and 
side walls are of California redwood, finished 
natural. The ceiling in this room is of 
Ponderosa pine plywood, finished natural. 


Serving the retail dealers from a complete line of 
windows, doors and stock millwork items. Ideally 


located to give prompt service by rail, motor ex- 
press or our own truck delivery. An invitation is 
Py a¢-)stol-te Mol -t-1(-)¢:ME com ot) tame) ab o)t.telak-belc M-1-1- Mo) ) eet 


BARGER MILLWORK COMPANY P 


cilities for serving. 


of Statesville, 


N « 
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by Modern Plant and Facilities 


Lumber Office Is Air Conditioned, 
with Unusual Features 


The P. M. Barger Lumber Co.’s office 
building is just across the driveway, and it 
is heated from the plant in the basement of 
the millwork building. Modernistic in de- 


BARGER LUMBER CO. 


Personnel at Washington, 
D. C.: Above, left—R. M. 
Coulbourn, Jr., Salesman, 
who was unable to join 
for group picture. Group, 
left to right — Thomas 
Kern, salesman; Paul B. 
Kern, manager; and Miss 
Carmen Teano 


sign, this building is air conditioned. The 
entire exterior, except for the roof, is cov- 
ered with exterior grade fir plywood. All 
windows are double-glazed with obscure 
glass and are sealed shut. All side wall and 
ceiling areas are insulated with rock wool 
and the two entrances employ double doors 
to reduce air leakage. The roof is of the 
built-up type and slopes inward to drain pipe 
leading down through an interior wall, so 
that no guttering can be seen. Throughout 
the building daylight is controlled by vene- 
tian blinds hung over the exterior of the 
windows, this arrangement allowing the heat 
from the sun’s rays to be released outside 
the glass, the load on the air-conditioner thus 
being reduced. The interior of this building 
is divided into main office, bookkeeping room 
and two private offices. Interior walls and 
floors are finished in natural wood and ceil- 
ings are painted a light color. Main office 
floor is beech, the side walls are of Cali- 
fornia redwood bevel siding applied ver- 
tically, and ceiling is of plywood panels with 
joints covered by redwood strips. Book- 
keeping office floor is of maple, the side 
walls being paneled vertically with 16-inch 
redwood boards to within 24-inches of the 
ceiling, to join a band of maple plywood 
which encircles the room. The ceiling is 
covered with red cedar shingles, applied just 
as they might be on a house roof, left rough 


We furnish the furniture manufacturer and the re- 
tail dealer with the products of the country’s lead- 
ing manufacturers of southern and western lumber, 
shingles and native hardwoods. We solicit your 
rob de - ¢- Me Co} MR ot- 0a Col-\c MR olole) Crer-b a. 0+(> MB s+Co) co) a sare) ame (by 
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BARGER LUMBER CO. 
Personnel at Statesville 
(left to right): Above— 
A. Horne, P. M. Barger, 
President and General 
Manager; Mrs. T. W. 
Carlisle, Miss Alma Baker. 
Below, right—Gene Baker, 
Salesman in the Carolinas 


and painted ivory. Smaller of the two pri- 

vate offices has a beech floor with side walls 

of contrasting birch and red gum plywood, 
(Continued on Page 51) 


YPM. BARGER LUMBER CO., INC. 


.e@, North Carolina 
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At every 


“CORNER” 


There's Profit 
for You! 





Save valuable time on every Asbestos 
Siding job. Profit from using “KOKOMO 
KORNERS,” individual corner strips. Sim- 
plifies fitting at corners and along window 
and door frames, improves appearance, 
gives added protection. Made of oxidized 
zinc ... will not stain. Lengths suitable 
for any Asbestos Siding Shingle. For com- 
plete details write 


DOUBLE GRIP BRASS CLIP CO. 








211 S. Main Street 





Kokomo, Ind. 





Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 
Telephone Randolph 4893 Collection and Mechanics Liens 











GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 











FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 














WESTERN TIMBER LANDS 





JAMES W. SEWALL N 


Consulting Forester 


JAMES W. SEWALL 
Old Town, Maine 


a Established 1910 


PHILLIPS & BENNER 
Ruttan Block 





Port Arthur, Ontario 4 





BOOKS FOR LUMBERMEN— 
We have ’em right in stock. Write for catalog NOW! 
American Lumberman, 431 S. Dearborn St., Chicago 
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Defense Contracts in Excess of 


$5, 000,000 Listed by States 


(Cantenments Not Included) 


Place 
District of 
Columbia 
District of 
Columbia 
Alabama 
Birmingham 


California 
Burbank 


Downey 


Inglewood 
Mare Island 
San Diego 
San Diego 
San Pedro 


Santa Monica 
Connecticut 
Bridgeport 
Hartford 


Stratford 


Delaware 

Wilmington 
Wilmington 
Wilmington 


Illinois 
Chicago 
Chicago 
East Alton 
Indiana 
Charlestown 
South Bend 


Kansas 
Wichita 


Wichita 


Maryland 
Baltimore 
Baltimore 
Hagerstown 
Michigan 
Battle Creek 
Detroit 


Detroit 
Detroit 
Detroit 


Detroit 
Detroit 


Muskegon 
Pontiac 
Missouri 


Robertson 


New Jersey 

Bayonne 
(Plant) 

Bendix 


Bendix 
Camden 
Hoboken 


Kearney 
Paterson 
Picatinny 
Rahway 
New York 


Bethpage, L. I. 


Brooklyn 
Buffalo 

Buffalo 

New York 
New York 
New York 
Rochester 


Schenectady 
Utica 


Watervliet 


Item 
Tanks 


Gun equipment 


Artillery Ammunition Com- 
ponents 


Pursuit Planes and Spare 
Parts 

Airplanes with spare parts 
Airplanes 

2 Submarine tenders 
Airplanes 

Airplanes and spares 
Fleet operating base 


Airplanes 


Small Arms Ammunition 
Ammunition, Guns 


Airplanes 


Operation of TNT plant 
Additional facilities 
Production award for plant 
operation (in conjunction 
with Stone and Webster, 
Wilmington, Illinois, con- 
tract.) 


Half track personnel carriers 
Artillery material 
Small arms ammunition 


Smokeless powder 
Aircraft Armament 


Training planes and spare 
parts 

bi planes and spare 
parts 


Airplanes 
5 Vessels 
Airplanes 


Artillery, material 

Artillery, ammunition, 
components 

Trucks 

Tanks and equipment 

1%-ton trucks 


Ammunition, components 

Rolls-Royce, Aeronautical 
Engines 

Engines 

Trucks 


Airplanes 


12 motor Torpedo boats and 
12 patrol boats 

Switch 

Assemblies 

Ammunition, components 

Radio receivers 

Equipment 


Communications equipment 
Airplane engines 
Ammunition 

Artillery material 


Airplanes 


Anti-aircraft«equipment 
Ammunition, components 
Airplanes 


Plant construction and 
operation 

Construction and operation of 
an ammunition loading plant 
near Wilmington, Ill. 

Light tanks 

Artillery, ammunition, 
components 

Radio equipment 

Machine gun plant, 
small arms 

Guns 


Contract 
Price 
(Thousands 

Contractor of Dollars) 
The American Locomotive Co. $ 32,070 
Westinghouse Electric & Manu- 

facturing Co. 10,865 
Tennessee Coal Iron & R. F. Co. 5,824 
Lockheed Aircraft Corp. 45,925 
Vultee Aircraft, Inc. 36,983 
North American Aviation, Inc. 121,963 
Mare Island Navy Yard 34,000 
Ryan Aeronautical Corp. 5,355 
Consolidated Aircraft Corp. 99,869 
Guy F. Atkinson, San Francisco; 

George Pollock Co., Sacramento 18,012 
Douglas Aircraft Co. 208,614 
Remington Arms Co. 88,700 
Colt’s Patent Fire Arms Manu- 

facturing Co. 25,135 
United Aircraft Corp., Vought- 

Sikorsky Aircraft Div. 28,679 
Atlas Powder Co. 6,390 
Hercules Powder Co. 10,000 
E. I. DuPont 
de Nemours Co. 43,760 
Diamond T Motor Car Co. 14,220 
Pullman-Standard Car Mfg. Co. 5,775 
Western Cartridge Co. 89,873 
Indiana Ordnance Works 23,050 
Bendix Aviation Corp., Bendix 

Products Div. 12,671 
Boeing Airplane Co., Stearman 

Aircraft Div. 6,934 
Beech Aircraft Corp. 13,115 
Glenn L. Martin Co. 220,036 
Baltimore Mail Line 7,100 
Fairchild Aircraft Corp. 6,672 
Duplex Printing Co. 6,097 
Budd Wheel Co. ,818 
Fargo Motor Corp. 10,518 
Chrysler Corp. 54,500 
General Motors Corp. (Chevrolet 

Division) 8,473 
General Motors Corp. 9,505 
Packard Motor Car Co. 62,448 
Continental Motors Corp. 18,106 
Yellow Truck & Coach Mfg Co. 12,491 
Curtiss-Wright Corp., St. Louis 

Airplane Division 58,056 
Electric Boat Co. 6,502 
Bendix Aviation Corp., Eclipse 

Aviation Division 5,663 
Bendix Aviation Corp. 10,140 
RCA Mfg. Co. 7,605 
Keuffel & Esser Co., Wilming- 

ton, Del. 25,718 
Western Electric Co. 6,328 
Wright Aeronautical Corp. 88,398 
Picatinny Arsenal 29,357 
National Pneumatic Co. 5,763 
Grumman Aircraft Engineering 

Corp. 7,260 
Sperry Gyroscope Co. 22,502 
American Car & Foundry Co. ,040 
Curtiss-Wright Corp., Curtiss 

Aeroplane Division 69,679 
Stone & Webster Engineering Co. 10,863 
Sanderson and Porter 14,000 
American Car & Foundry Co. 10,352 
Eastman Kodak Co. 12,000 
General Electric Co. 21,378 
Savage Arms Corp. 44,766 
Watervliet Arsenal 5,232 
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Contract 
Price 
Place Item (Thousands 
Ohio Contractor of Dollars) 
Cleveland Half track cars and scout White Motor Co. 39,942 
cars 
Ravenna Ammunition Ravenna Ordnance Works 28,000 
Ravenna Loading plant Atlas Powder Co., Wilmington, 
Del. 14,215 
Toledo Artillery, ammunition, Willys-Overland Motors, Inc. 5,100 
components 
Pennsylvania 
Ardmore Half track vehicles Autocar Co. 16,852 
Berwick Tanks, with spare parts American Car & Foundry Co. 48,040 
Philadelphia Tanks Baldwin Locomotive Works 39,025 
Pittsburgh Artillery material Mesta Machine Co. : 8,390 
Williamsport Airplane engines Aviation Mfg. Corp., Lycoming 
Division 11,824 
Texas 
Houston Facilities for manufacture of Humble Oil and Refining Co. 11,857 
Toluol 
Virginia 
Radford Smokeless powder Radford Ordnance Works | 24,550 
Radford Powder Hercules Powder Co., Wilming- 
ton, Del. 41,075 
Washington 
Puget Sound 1 Submarine tender Puget Sound Navy Yard 17,000 
Seattle Bombing airplanes with Boeing Aircraft Co. 137,581 


spare parts 





To Build Army Air Base 


WASHINGTON, D. C., Nov. 25.—Construc- 
tion of temporary buildings and facilities 
totaling $1,606,550 was authorized by the 
Army today for a new air base at the Man- 
chester, N. H., airport. 





6,400 Housing Units Author- 
ized for Defense Centers 


WasHInocTton, D. C., Nov. 25.—On the 
heels of a statement by President Roosevelt 
several weeks ago, declaring an acute hous- 
ing shortage in 63 vital Defense centers in 
this country, Defense Housing Coordinator 
Charles F. Palmer has announced eleven 
centers where immediate steps will be taken 
to build housing, and where Government 
funds will be used for construction. 

Acting on recommendations by Defense 
Coordinator Palmer, President Roosevelt 
declared that an acute shortage of housing 
would impede national Defense in the eleven 
areas, and that the housing needs which ex- 
isted in those areas would not be met in 
sufficient time by private capital. 


This declaration by the President, under 
Public Act 849, authorizes Federal Works 
Administrator John M. Carmody to use the 
Defense Housing funds appropriated by 
Congress under the Lanham Act. The areas 
in which a housing shortage was formally 
declared, and the number of housing units 
which will be constructed in each area, 
follow : . 


Jacksonville, Fla., 300 units; Pensacola, 
Fla., 100 units; Charleston, S. C., 600 units; 
Philadelphia, Pa., and Camden, N. J., 1,000 
units; Indianhead, Md., 650 units; New Lon- 
don, Conn., 300 units; Boston, Mass., 1,050 
units; Vallejo, Cal., 950 units; Bremerton, 
Wash., 800 units, and Island Oahu, Hawaii, 
1,000 units. ; 


The general procedure of letting contracts 
for the construction of these emergency 
projects will be for Administrator Carmody 
to place the projects with one of several 
Government agencies, which would then de- 
cide the type of housing project to -con- 
struct, and the procedure of awarding the 
construction contract. 


The assignments could go to the Public 


Buildings Administration, the United States 
Housing Authority or to the Army or Navy. 
However, it is likely that the majority of 
the assignments will be given the Public 
Buildings Administration. 

Contracts for the construction of these 
emergency units will be awarded on a com- 
petitive bid system under present plans, and 
qualified contractors will be given full op- 
portunity to compete on these projects. 
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Defense Lumber Needs Being 
Met on Schedule 


WasHINGTON, D. C., Nov. 27.—Lumber 
requirements for the present Defense pro- 
gram are being met on schedule, and current 
production is sufficient to supply Defense 
needs, Edward R. Stettinius, Jr., member of 
the National Defense Commission, announced 
today. His statement was based on a survey 
which indicated that, despite the large and 
sudden demands placed on mills by Govern- 
ment orders, the mills have been able to meet 
delivery schedules without causing a delay in 
cantonment construction. Government buy- 
ing has resulted in increased lumber pro- 
duction, particularly in the South, according 
to Mr. Stettinius. In the South, he stated, 
many mills are working overtime, and 
numerous small new units have been put into 
operation. Centralized purchases by the 
Quartermaster’s Department was credited by 
Mr. Stettinius as aiding the lumber industry 
to meet Defense needs. 





Airplane Industry Expansion 


Creates Home Demand 


BurFato, N. Y., Nov. 25.—Recent expan- 
sion of industrial production because of De- 
fense orders has reduced the total number 
of dwelling vacancies in Buffalo to about 1 
percent, according to Howard L. Volgenau, 
assistant secretary of the Chamber of Com- 








Albert Stratmann, Lumber Dealer, Builds 


Himself A Real Barn 


AND EVERY PIECE OF DIMEN- 
SION. LUMBER IN ITIS.... 


Thank ‘you, Mr. Stratmann of Anton 
Stratmann & Son, Evansville, Ill. We con- 
sider this 50‘ widex 70‘ long x 45‘ high barn 
a tribute to the quality of ESSCO lumber! 

This famous brand is the favorite lumber 
of lumbermen when they build for them- 
selves or build to sell. ESSCO’S scientific 
kiln drying or air drying, pre-shrinking and 
precision milling adds a PLUS VALUE which 
makes structures of ESSCO lumber sell 
more readily! 


EXCHANGE SAWMILLS 


‘WIT R. A. Long Kansas City, 
Building SALES Co. Missouri 





p= Trade-Marked—Grade-Marked == 





Southern Pine — Southern 
Hardwoods — Ponderosa 
Pine — West Coast Woods 








Oak Flooring 
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merce, Census figures showed there had 
been 3.7 percent vacancy in dwelling units 
on April 1. In the twelve-month period end- 
ing Oct. 1, single-home construction in Buf- 
falo totaled 80, with assessed valuation of 
$372,765. During the same period, nearly 
1,300 single homes were constructed in 
towns near Buffalo, with assessed valuation 
of more than $5,000,000. 

It is stated that before long the aviation 
industry will pass the railroad and steel 
industries as the leading source of employ- 
ment in Buffalo and the Niagara Frontier. 
The Curtiss airplane plant is now employing 
between 9,000 and 10,000 workers. It is 
building a new plant near the Buffalo Air- 
port, which will employ an additional 12,000 
workers. A new plant being constructed at 
Niagara Falls will employ between 3,000 
and 5,000 men. The Bell aircraft at Buffalo 
is employing approximately 4,000 workers. 

As a result of this boom in the airplane 
industry, lumbermen and builders are opti- 
mistic as to prospects for home construction. 





Navy Construction Awards 
Total $3,861,053,312 


Navy awards totaling $3,861,053,312 for 
the construction of fleet additions were made 
to the Bethlehem Steel Company for con- 
struction in that concern’s San Francisco 
plant, Los Angeles plant, in California, and 
in their New York, N. Y., and Quincy, 
Mass., plants. Other concerns who were 
awarded ship building contracts each one 
of which were in excess of $5,000,000 were 
the Bath Iron Works Corp., Bath, Me.; 
the Boston Navy Yard, Boston, Mass.; the 
Charleston Navy Yard, Charleston, S. C.; 
the Consolidated Steel Corp., Ltd., Orange, 
Texas; the Electric Boat Co., Groton, Conn. ; 
the Federal Ship Building & Dry Dock Co., 
Kearny, N. J.; Gulf Ship Building Corp., 
Chickasaw, Ala.; Los Angeles Ship and 
Dry Dock Co., Los Angeles, Cal.; the Man- 
itowoc Ship Building Co., Manitowoc, Wisc. ; 
Mare Island Navy Yard, Mare Island, Cal.; 
Newport News Ship Building and Dry Dock 
Co., Newport News, Va.; New York Navy 
Yard, New York, N. Y.; New York Ship 
Building Co., Camden, N. J.; Norfolk Navy 
Yard, Norfolk, Va.; Philadelphia Navy 
Yard, Philadelphia, Pa.; Portsmouth Navy 
Yard, Portsmouth, N. H.; Puget Sound 
Navy Yard, Puget Sound, Wash.; Seattle 
Tacoma Ship Building Co., Todds Ship- 
yards Corp., Seattle, Wash. 
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New Sales Managers for 
Georgia Manufacturer 


Aucuta, Ga., Nov. 26.—The advancement 
of Foy C. Rigsby and Julian N. Cheatham 
to heads of sales divisions of the Georgia 
Hardwood Lumber Co., has recently been 
announced from that company’s offices in 
the Southern Finance Bldg. here. 

Mr. Rigsby, who literally grew up with 
the Kirby organization in Houston, Tex., is 
the son of M. C. Rigsby, manager of the 
Kirby mill at Honey Island, Tex. He 
has been with the Georgia company and 
traveled extensively among the trade since 
1927. He will manage sales of yellow pine. 

Mr. Cheatham will head the hardwoods 
sales department. He came to the Georgia 
concern a number of years ago after having 
gained hardwood experience through affii- 
ation with several other lumber concerns. 
He is a graduate of Virginia Polytechnic 
Institute. Both men were assistant sales 
managers and had held other positions with 
the Georgia hardwood company before their 
promotion. 

The annual production of mills owned by 
and affiliated with the Georgia Hardwood 
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FOY C. RIGSBY, 
Yellow Pine Sales 
Manager 


Lumber Co. totals more than 100,000,000 
feet of Southern and Appalachian hardwoods, 
yellow pine and cypress. Officers of the 
company are O. R. Cheatham, president; 
Gene Howerdd, vice president; R. B. Pam- 
plin, secretary-treasurer; and J. C. Wick- 
liffe, vice president and export manager. 


J. N. CHEATHAM, 
Hardwood Sales 
Manager 








Group picture of the directors of the American Walnut Manufacturers’ Association taken at a 
dinner meeting at the Blackstone Hotel, Chicago, Nov. 20. Standing rear, left to right: R. Mathers, 
Thiesing Veneer Co., Indianapolis, Ind. W. F. Franket, Wood-Mosaic Co., Inc., Louisville, Ky. 
Burdett Green, Sec'y-mgr., American Walnut Mfrs.’ Ass'n., Chicago. A. C. Pascoe, Wood-Mosaic 
Co., Inc., Los Angeles, Calif. Seated, left to right: J. B. Petrus, Midwest Walnut Co., Council 
Bluffs, lowa. C. B. Stem, Chester B. Stem, Inc., New Albany, Ind. J. C. Rodahaffer, Penrod, Jurden 
& Clark Co., Kansas City, Mo. B. F. Swain, (Pres. of American Walnut Mfrs.’ Ass'n.), National 
Veneer & Lbr. Co., Indianapolis, Ind. R. C. Perkins, American Walnut Mfrs.’ Ass'n., Chicago 
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Lumber, 


to dealers. 


Algoma Lumber Helps You 
to Win and Hold Trade 


This is the pine that pleases users and brings in orders 
The pine of soft texture and choice quality, 
; j so much demanded for building and wood-working uses. 
Ss Shop Lumber Le Common, Selects, Pattern 

i an 


ttocks, Dimension, Bevel Sid- 


ing, Knotty Pine Paneling, Mouldings, Sash and Door 
Cut Stock, Lath, Pickets, Crating. Straight and Mixed 
Cars. Why not let us prove how well we can serve you? 


WE ARE MEMBERS OF THE WESTERN PINE ASSOCIATION 
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Lumber Firm Builds Certified Homes For Sale 


Boston, Mass., Nov. 25.—Package or 
completed unit construction and sale of 
homes by the retail lumber dealer has long 
been followed; and has been vigorously ad- 
vocated by experts at the annual winter 
conventions of the retail branch of the in- 
dustry. One of the oldest retail concerns in 
the Boston area has approached the problem 
from another angle by creating a construc- 
tion company that has purchased large areas 
in Wellesley and East Natick upon which to 
erect a total of 267 homes, all to be certified 
and supervised by G. Fuller & Son Lumber 
Co., of Brighton. The title is. “Certified 
Homes, Inc.” of which George Fuller is the 
president, Granville B. Fuller, treasurer, and 
Sumner D. Hersey, an experienced builder, 
vice president. The latter is in charge of all 
construction. 

The ten-acre development in Wellesley is 
known as the Duxbury Estates, and starts 
with 25 five-room Colonials, each air-condi- 
tioned and insulated and equipped with auto- 
matic heat, to sell at $5850 to $6500. Weyer- 
haeuser 4-Square lumber (for which the 
l‘uller company is the regional agent) is used; 
also U. S. Gypsum, and wire lathing, Arm- 
strong linoleum in kitchens, Du Pont win- 
dow shades, and Johns-Manville roofing. 

The prices include land, perfected road- 
ways, sidewalks and landscaping, also FHA 
approved mortgages. The location is close 
to the Worcester Turnpike and the tax rate 
in classy Wellesley is $21.90, one of the low- 
est in the State. No two of these homes are 
exactly alike, and all are of wood construc- 
tion. Seven have already been sold and four 
more are nearing completion. 

At the 230-lot East Natick development, a 
three-year building program has _ been 
planned. At the moment 30 homes in the 


$4500 cost class are under construction, of 
which 19 have been sold. While most of the 
homes on the Duxbury Estates in Wellesley 
have five rooms with, two unfinished rooms 
in the attic, to make a potential seven-room 
home, the houses at “Oakdale” in East 
Natick are listed as containing 4%4 rooms, 
the %4 being a dining alcove. Many are al- 
ready occupied and with a view to develop- 
ing a friendly community atmosphere among 
the newcomers to “Oakdale” the promoters 
sponsored a dinner to the families which was 
served in the famed “Blacksmith Shop” in 





the adjoining town of Wellesley; to which 
were invited, as special guests, the selectmen 
and assessors of the town. 

The G. Fuller & Son Lumber Co. founded 
in 1847 by Granville Fuller (who passed 
away in 1892 at the age of 82) now has in 
its personnel the fourth and fifth generations 
of Granville Fuller, the present treasurer be- 
ing also treasurer of the Massachusetts Re- 
tail Lumber Dealers’ Association, and his 
son Granville a student who is active in the 
lumber office during vacations. 


A typical $6,000, potential seven-room, house on Duxbury Estates 





Home Savings a Factor of 
Growing Importance 


The following message from President 
Roosevelt to the opening session of the forty- 
eighth annual convention of the United 
States Savings & Loan League at Chicago, 
Nov. 13, was read by George W. West, At- 
lanta, president of the League: 


“The nation’s thrift and home financing 
institutions have made a useful and worthy 
contribution to home ownership in the past 
and have the opportunity of greatly broad- 
ening their services in the future. 

“Particularly can they render a valuable 
contribution to the public in the days that 
lie immediately ahead. Co-operation of pri- 
vate industry in the Defense housing pro- 
gram is essential to its success. In no way 
can Government and private industry join 
their forces more consistently and effectively 
than in the task of meeting those housing 
needs. 

“The nation’s housing problem, however, is 
one that goes far beyond the present prob- 
lems of National Defense. Home ownership 
is a perpetual bulwark of democracy and a 
permanent program properly to shelter all 
American citizens is a vital objective of all 
of us. The United States Savings and Loan 
League, as the representative of private en- 


terprise in the home-financing field, can be 
a powerful force in attaining that goal.” 

Mr. West said that during the past decade 
there has been a definite strengthening of 
the nation’s system of private, local, co-op- 
erative home financing institutions. “In Feb- 
ruary, 1939, the savings and loan associa- 
tions were doing 30 percent of the 
homeowners’ lending. In August, 1940, they 
were doing 32 percent of it.” 

An era of unprecedented high levels of 
production in America the next two years, 
bringing increasing demands for housing, 
increasing ability for home ownership, and 
larger possible thrift on the part of the 
individual was predicted by Morton Bod- 
fish, executive vice president of the League. 





Contractors Meet to Boost 
Home Building 


BurFraLo, N. Y., Nov. 25.—Home building 
contractors of western New York held a 
meeting on Nov. 15 in Hotel Statler to 
discuss ways and means of acquainting the 
public with the current advantages of home 
building. The meeting was sponsored by 
the Bison Lumber Co. John J. Flynn, of 
Chicago, outlined the campaign being con- 
ducted by contractors elsewhere in the 
United States. 


Largest Home-Building Octo- 
ber in Twelve Years 


Home building operations are continuing 
at a very high rate through the fall season, 
according to F. W. Dodge Corporation. The 
total dollar value” of contracts awarded in 
the 37 eastern States during the month of 
October for one and two-family houses was 
$117,141,000, compared with $86,769,000 in 
October, 1939, an increase of 35 percent. In 
fact, last month had the largest small-house 
total for any October since the year 1928. 
There was also last month an 8 percent in- 
crease in small-house contract volume over 
the preceeding month. 

In the big home-building operations of 1940, 
small-house construction has far outstripped 
apartment building, which has suffered a 
moderate decline. While the number of new 
dwelling units contracted for in one and two- 
family houses during the past ten months 
increased 13 percent over the corresponding 
period of last year, new family units in 
multiple dwellings decreased nearly 20 per- 
cent. In view of high occupancy percent- 
ages reported for single-family houses in a 
majority of areas all through the year, and 
considerably lower occupancy figures for 
multiple dwellings, the year’s relative per- 
formance in these two classes of residential 





building would appear to reflect the demand 
situation with comparative accuracy. 

Commenting on the October record for 
residential building, Thomas S. Holden, vice 
president of F. W. Dodge Corporation, in 
charge of statistics and research, stated: 

“Currently rising volume of industrial pro- 
duction and employment should create a sus- 
tained demand for private residential build- 
ing. However, a new factor of a highly 
competitive character has entered the market 
in the past two months—the rush program 
of army cantonment building, for which a 
number of contracts have already been let 
on the cost-plus-fixed-fee basis. This method 
of letting contracts in advance of completed 
detailed plans, while necessary in the interest 
of speed, makes for some uncertainty in the 
market, since the actual magnitude of the 
projects is not definitely known at the time 
they are started. These large rush projects 
will make at times during the next few 
months unusual demands upon supplies of 
materials and building labor, presenting a 
possibility of deferment of some private 
work, and even of some defense housing 
projects, until the peak load of cantonment 
building has passed.” 





Southern California Building 
Actively for Defense 


San Francisco, CAuir., Nov. 23.—Con- 
struction activity in southern California con- 
tinued to gain momentum, with the impetus 
entirely traceable to Defense preparation, 
according to monthly summary of Security- 
First National Bank. Naval and military 
construction programs are providing direct 
stimulus. Thousands of homes are being 
built for industrial workers. Lumber prices 
have advanced substantially, representative 
items showing increases of as much as one- 
third. The recent advance in lumber prices 
has been brought about by the combination 
of heavy purchases of lumber for use on 
Government projects, and the more than 
month-old steam schooner strike which has 
halted coastwise lumber shipments. Settle- 
ment of the strike would immediately release 
many boat-loads of lumber now tied up at 
the Los Angeles harbor, and supplies of lum- 
ber in the area would again be built up. 





Propose Statewide Building 
Code for New Jersey 


Newark, N. J., Nov. 25.—Adoption of a 
State wide minimum building code is the ob- 
jective of a campaign which has_ been 
launched by a joint committee composed of 
groups from the Building Inspectors’ Asso- 
ciation of New Jersey, the New Jersey En- 
gineering Society, the New Jersey Society of 
Architects and the State Board of Architects. 

Charles Binder, Weehawken building in- 
spector and chairman of the joint committee, 
announced that introduction of a bill to pave 
the way for such a code would be sought 
at the next session of the legislature, to con- 
vene in Trenton in January. The proposed 
bill would provide for appointment of a 
commission to gather comprehensive. data 
upon which the State code would be based. 

“When one realizes that many towns in 
the State have no building code,” Binder de- 
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clared, “it can readily be seen that the State 
should step in’ as a matter of public safety, 
for the protection of home-owners, the pre- 
vention of fires and the outlawing of jerry- 
building in outlying communities.” 

According to Gilbert C. Higby, secretary 
of the State Board of Architects and a mem- 
ber of the committee, approximately 40 per- 
cent of the communities in New Jersey do 
not have building codes. Frequently, he said, 
unsound building practices are common in 
such communities because of the absence of 
supervision. 

Mr. Higby also pointed out that some New 
Jersey municipalities have archaic codes 
which do not take into account new building 
methods or materials, and thus hamper build- 
ers and investors. Several States with a 
similar problem have already established 
minimum codes, he added. 





Home Reconditioning Will 
Require More Attention 


Wasuinecton, D. C., Nov. 25.—Prelimi- 
nary census figures showing that the num- 
ber of families has grown at a much faster 
rate than the total population indicate large 
opportunities for home-financing institutions 
even in cities with static or declining popula- 
tion, says the November issue of he Federal 
Home Loan Bank Review. Even in cities 
with stationary or declining population, the 
number of families has continued to increase 
during the past decade. It points out that 
demand for homes is determined by the num- 
ber of families rather than by the number 
of total inhabitants; that the average Amer- 
ican family has been decreasing in size. De- 
mand for replacement of dwellings in many 
of the older communities may be large, while 
changes in ownership, refinancing and re- 
conditioning, as well as increasing prefer- 
ences for single-family houses, will require 
attention. In 60 cities studied, the increase 
in the number of families from 1930 to 1940 
was 1,138,287, or 15.3 percent. 





FHA Plans for More Activity 
in Small-Home Building 


Wasuincton, D. C., Nov. 25.—Further 
efforts to stimulate construction of single- 
family unit homes in the low-cost bracket 
will be made by the FHA to meet housing 
shortages brought about by the Defense 
preparations, according to forecasts by hous- 
ing officials. 

There is a strong indication that the Fed- 
eral Housing Administration will seek Con- 
gressional authority to increase the mort- 
gage insurance to 95 percent on homes in 
the $2,500 to $°,500 brackets. The only 
possible source of opposition would be bank- 
ing interests who opposed the 90 percent 
mortgage insurance policy, but who may 
have been won over to a higher mortgage 
insurance practice by their successful ex- 
perience with the 90 percent insured mort- 
gages. 

FHA Administrator Stewart McDonald an- 
nounced that applications for mortgage in- 
surance during the current year on small 
homes have been running approximately 20 
percent ahead of the small home building 
program last year. 

At the same time, Mr. McDonald stated 


November 30, 1940 


that modernization and repair loans reported 
by lending institutions for FHA insurance 
are approaching the record volume of 1936. 

These factors, coupled with the addition 
of $1,000,000,000 to the small-home mort- 
gage insurance authorization which has been 
approved by President Roosevelt, indicate 
that 1941 will probably see an all-time peak 
in the construction of new homes and repair 
and modernization of old dwellings. 





Chicago Suburban Survey 
Shows Vast Building Gain 


A 95 percent increase over last year and 
a 52 percent increase over September is the 
startling result of the October reports to 
the survey of new building by eighty-two 
communities in the Chicago suburban re- 
gion, compiled by the Bell Savings and 
Loan Association, released Nov. 16. 

The totals, which include building of all 
kinds, are $6,838,948 for October of this 
year, $3,508,898 for October, 1939, and $4,- 
492,615 for September, 1940. The October 
total is the second largest of this year and 
also the second largest ever reported by this 
survey, the records of which begin with 
January, 1931. The largest month of the 
entire period was July, 1940, with a total 
of $9,465,203. 





Investment Funds Flowing Into 
Home Building 


WasHInNGToN, D. C., Nov. 25.—Only 2 
percent of the accounts of investors in sav- 
ings and loan associations exceed the $5,000 
insurance protection limit provided by law; 
the average “nest egg” is $799. Insured insti- 
tutions reported a gain of 41 percent in home 
loans made during the fiscal year. On June 
30, 1940, approximately 58 percent of the 
total number of member savings and loan 
asociations of the Federal Home Loan Bank 
System were insured, holding 64 percent of 
all assets of these members. Assets of in- 
sured institutions are approaching the 
$2,800,000,000 mark. “One of the beneficial 
effects of insurnce of accoutts in these in- 
stitutions has been an increasing flow of in- 
vestments from trust funds, fiduciaries and 
endowments into them,” the FHLB Board’s 
annual report says. 





Frame Residence Costs 


Following are index numbers of construc- 
tion costs (based on 1926-1929 average as 
100), compiled by E. H. Boeckh & Associ- 
ates (Inc.), Cincinnati, Ohio, covering frame 
residences : 


1926- 
1929 1937 1938 1939 Nov. 


Area— Ave. Ave. Avge. Avge. 1940 
pee 82.7 79.0 81.6 82.8 95.6 
Baltimore .....107.2 88.8 91.9 93.5 108.3 
Birmingham .. 91.7 80.5 86.3 87.8 99.9 
i 116.3 103.3 104.1 106.2 116.0 
COMO wc ccees 109.2 104.8 107.9 110.6 120.8 
Cincinnati .....100.5 98.8 100.4 103.2 112.0 
Cleveland ..... 107.2 105.1 105.8 106.2 115.0 
pi er 103.1 89.9 91.2 95.1 107.6 
ee 95.0 111.9 109.0 112.1 109.8 
| err 103.3 93.9 97.1 98.8 110.7 
Kansas City....100.3 95.8 102.5 104.4 118.2 
Los Angeles.... 92.7 93.4 89.7 93.6 97.1 
Minneapolis ... 92.8 101.6 101.2 101.9 108.9 
New Orleans... 93.3 83.4 86.3 89.0 103.6 
New York City.133.3 110.5 118.9 122.1 126.7 
Philadelphia 100.3 91.4 93.8 99.2 110.1 
Pittsburgh ....113.3 109.8 112.7 113.8 118.4 
St. Louis.......118.6 98.2 104.1 107.0 116.6 
San Francisco... 87.7 96.7 97.7 99.2 103.1 
Seattle ........ 84.5 92.6 96.5 96.7 101.8 











Nov 




















November 30, 1940 


Wallboard Display in Trailer 
Has Human Interest Angle 


This view of the South end of a North 
bound trailer shows how the Riverside Lum- 
ber and Equipment Corp., Evansville, Ind. 
adds a touch of human interest to a display 
of items in its stock. The model bathroom, 
mounted in a trailer is designed to feature 





Tylac wall coverings and a variety of plumb- 
ing supplies which this dealer handles. The 
Tylac product comes in sheets in a variety 
of colors and surface effect and is said to be 
highly permanent and easy to apply. The 
headquarters of the Tylac Co., Monticello, 
Ill., heartily endorses this display. 





DEFENSE COMMISSION SEEKS 
SETTLEMENT OF NORTHWEST 
MILL STRIKE 


WasuHincton, D. C., Nov. 25.—Fol- 
lowing a week of discussion and negotiation 
in Washington, D. C., employer and labor 
representatives returned to Seattle, Wash., 
with the six weeks’ labor dispute in the 
Northwest lumber industry still unsettled. 

Representatives of the Washington State 
lumber firms involved in the strike and of 
the union men were called to the Nation’s 
capital by the National Defense Commission, 
and Defense representatives sat in on the 
week’s negotiations that followed. 

Approximately 2,500 are on strike, and 
the principal issue is an increase in wages. 
The men are now receiving a minimum base 
pay of 62% cents an hour, and the union 
demand is for 70 cents an hour, with a 
week’s vacation. 

It was learned that the lumber firms of- 
fered to compromise by granting either one 
of the union demands or the other, but 
claimed that if they granted both the wage 
boost and the vacations, they would not be 
able to compete on the market with other 
lumber firms. 

The National Defense Commission is 
planning to appoint a commission to inves- 
tigate market conditions in the Northwest 
sections and at the same time is sending a 
conciliator to the West Coast to attempt 
to further bring the employer and employee 
interests together. 

Participating in the Washington, D. C., 
discussions were John D. Fitzgerald, Lum- 
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bermen’s Industrial Relations Committee; 
Lee Doud, Defiance Lumber Co., Tacoma, 
Wash.; Mr. Al Raught, Weyerhouser Lum- 
ber Co., Tacoma, Wash., and Jack Muckey, 
Tacoma Industrial Conference. 





NATIONAL CONSUMPTION AND 
STOCKS SURVEYED 

WasuHincton, D. C., Nov. 25.—Ap- 
proximately 1.2 billion feet of lumber will 
be required for troop housing by June 1, 
1941, with civilian Defense housing requir- 
ing in the neighborhood of 500 million feet, 
and Navy needs reaching 400 million feet, 
the Lumber Survey Committee estimated 
in its 38th quarterly report. These heavy 


emergency requirements will be further sup- 
plemented by an active residential construc- 


HERE'S A PRACTICAL 
WAY TO SELL PAINT 






tion program, and the continuation of rather 
heavy exports of both hardwoods and soft- 
woods to the United Kingdom, the Commit- 
tee indicated. Lumber buying by the rail- 
roads has been considerable and is expected 
to increase, while large unfilled orders at 
furniture factories indicate that the last 
quarter of this year will show a continued 
heavy domestic demand for hardwoods. Pro- 
duction of lumber has continued at a fairly 
even rate, showing moderate gains week by 
week over corresponding weeks of 1939. 
Lumber shipments have averaged 5 percent, 
and new orders about 17 percent, above 1939 
figures. Mill stocks of lumber have de- 
clined substantially, but still are in excess 
of 7.1 billion feet, equal to about three 
months production at the present average 
rate. 











ROUTE TO 
PROFITS 


.-.and make money doing if 


‘This practical way of selling paint to our customers has been a great 
boon to us,” say paint dealers all over the country. And they add— 
“With BPS our present sales have never been higher—but better 


still, we carry less stock than we ever did before.” 


So if you are 


looking for a new road to step up paint sales, yet reduce working 
capital in the paint department to a minimum—do this! 


Write The Patterson-Sargent Company, for full particulars about 
the BPS exclusive franchise dealers’ Sales Promotion Plan for in- 
creasing sales. This road to profits creates the desire to paint... 
aids in color selection and winds up by directing the prospect to 


buy from you. You'll learn too, how to meet all re- 
quirements in the widest color range possible with 
less stock than you’vé ever carried. 

Remember, to get complete information on how 
to increase paint sales and paint profits, write 
The Patterson-Sargent Company today. 








| 


Amermeanfiumherman 


November 30, 1940 


Associations’ Plans and Activities 


Southwestern's Convention Com- 
mittees Meet in Wichita 

Wicuita, Kan., Nov. 25.—George D. 
Tubbs, president, J. E. Johnston, traffic man- 
ager, and E. E, Woods, secretary-manager 
of the Southwestern Lumbermen’s Associa- 
tion, spent Monday, Nov. 18, in Wichita, 
Kan., in conferences with members of the 
convention committees. 

Frank M. Kessler, general chairman, re- 
ported all committees actively at work and 
fine progress being made. Bernard Ken- 
nedy, of Oklahoma City, chairman of the 
program committee, met with the Kansas 
members of his committee, D. J. Fair, 
Jr., of Sterling, Charles Woods, of El 
Dorado, and Burton Dow, of Wichita. 

W. A. Stippich, chairman of the enter- 
tainment committee, had his committee to- 
gether, and they are planning big things for 
the visitors January 28-30. 





"Preparedness for Future’ Is 
Theme of Meeting 


New York, N. Y., Nov. 26.—Industry’s 
biggest annual get-together—the Congress 
of American Industry—will have as _ its 
theme this year “Total Preparedness for 
America’s Future.” Sponsored by the Na- 
tional Association of Manufacturers, this 
45th annual congress will be held December 
11-13, inclusive, at the Waldorf-Astoria Ho- 


tel, New York. It will bring together for 
a study of the physical, spiritual and intel- 
lectual aspects of preparedness, leaders from 
all fields of business and officials of military 
and other governmental agencies. Also on 
the program will be a discussion of post war 
readjustments. 

A highlight of the program will be the 
address of William S. Knudsen, member of 
the Advisory Commission to the National 
Defense Council. Mr. Knudsen will be the 
featured speaker at the annual dinner of the 
congress. His subject will be “Industry 
Meets the Challenge of Defense.” 





Current Problems to Be Discussed 
at Forestry Meeting 


PortLAND, OrE., Nov. 25.—Announcement 
of a program for the Forest Policy Confer- 
ence to be held by the Western Forestry and 
Conservation Association Dec. 12-14 at the 
Portland Hotel in Portland has been made. 
A concise program presenting topic prob- 
lems has been prepared by the association. 
Included are such subjects as public and 
industrial policies and plans, relation of 
state forestry to a national forest program, 
forest production and national defense, co- 
operation of policies and programs, results 
and lessons of the 1940 fire season, disease 
and insect control, cooperative fire control 
systems, and discussions and resolutions. 

Following the convention, a committee on 
protection methods and equipment will meet. 





THESE 
DEPENDABLE 
PRODUCERS CAN 


SUPPLY ALL 
YOUR NEEDS 





North Carolina Pine, with its beauty, utility and durability, grows 
more popular every day. Liked by dealers, builders and architects, it 
is the all-around dependable lumber for interior and exterior con- 
struction uses. The reliable firms here listed can promptly supply you 
with all building items in North Carolina Pine. They will give prompt, 
careful attention to your inquiries and orders. 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 
and Framing Lumber. Kiln Dried and Air Dried. 


PROMPT SERVICE on STRAIGHT or MIXED CARS 





BURRUSS LAND & LUMBER CO. 
Lynchbarg, Va. 


Kiln Dried, Grade Marked N. C. Pine. R. R. Material 


a specialty. Car Lining and Decking. Mills 
im Va. and N. C. 


National Construction Confer- 
ence Is Announced 


Wasuincton, D. C., Nov. 26—A Na- 
tional Construction Conference, to study the 
problem of maintaining a substantial volume 
of private building, while undertaking the 
construction needed for defense, will be held 
in Washington Dec. 4 and 5 by the Cham- 
ber of Commerce of the United States and 
trade associations in the building industry. 

Announcing plans for the conference to- 
day, the Construction Department of the 
United States Chamber of Commerce, said: 

“We need private construction work as a 
sound foundation for the defense program. 
We need it also as something substantial on 
which to build our future prosperity when 
defense construction is finished or greatly 
reduced. We need it as a cushion against 
too violent a readjustment at that future 
date. Above all we need the continuing sup- 
port our fiscal economy receives from the 
taxable income which flows from the crea- 
tion of permanent, useful structures.” 





Maine Dealers Have Annual 
Meeting at Portland 


PortLANnD, Maine, Nov. 25.—The 7th an- 
nual convention of the Maine Retail Lum- 
ber Dealers’ ‘Association was held Nov. 15 
at the Falmouth Hotel in Portland, with well 
attended business sessions for members in 
the morning and afternoon, culminating 
with an evening banquet attended by 225 
members and guests from the wholesale and 
manufacturing branches. The guest speaker 
at the banquet was Dr. Allen A. Stockdale 
of New York, representing the National As- 
sociation of Manufacturers. 

The morning session was addressed by 
executives of the Northeastern Retail Lum- 
bermen’s Association including Secretary- 
manager Paul S. Collier of Rochester, N. Y., 
James Luby of Brookline, Mass., and R. W. 
Holt of Rochester, N. Y., a graduate of 
Yale School of Forestry who recently joined 
the Northeastern staff as a field representa- 
tive. Mr. Collier discussed the Wage and 
Hour law as it applies to the retail branch. 
Norman Mason of North Chelmsford, Mass., 
a vice president of the Northeastern dis- 
cussed modern selling methods in retail dis- 
tribution. 

At the afternoon session R. E. Saberson 
of St. Paul, Minn., trade promotion manager 
of the Weyerhaeuser Sales Co., outlined the 
present relationship of lumber supplies to 
current demand, and pointed out that the 
present exhaustion of the supply of boards 
and small timber in connection with the 
construction of barracks and other types of 
housing in the government’s Defense pro- 
gram in all sections of the country is only 
temporary. 

“We are not keeping up with the need for 
homes, and it will take us 10 years to catch 
up on the shortage of homes developed in 
the past 10 or 15 years. We must build over 
500,000 homes a year nationally and 1940 is 
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the first year since 1929 in which this has 
been done. On top of this, we must keep up 
with the normal demand, and we are thus 
faced with an era of unprecedented building 
activity. 

“We also must repair and modernize 
buildings neglected in the past 10 years, but 
we have ample building money to do this 
at rates never before available to the public. 
There are going to be more consumers’ dol- 
lars and the building industry advocates 
spending this for permanent uses—building, 
rebuilding and repairing.” 

Harold Haley of Calais was chosen presi- 
dent for the ensuing year. Other officers 
elected include Allan E. Morrill of Bruns- 
wick, 1st vice president; F. Edward Daley 
of Augusta, 2nd vice president; Ralph E. 
Jordan of Lewiston, secretary-treasurer, and 
A. Howard Smith of Presque Isle; D. Kil- 
ton Andrew, Portland; Richard Denace, 
Bangor; S. W. Collins, Caribou; Maynard 
Leighton, Winthrop; A. G. Hanson, Bidde- 
ford and H. H. Jackson, Wilton, directors. 

President Haley discussed “Defense from 
the Canadian Point of View’ F. Howard 
Hinckley of Yarmouthport, Mass., president 
Northeastern Retail Lumbermen’s Associa- 
tion spoke, as did Norman U. Greenlaw 
of Norway, former secretary-treasurer of the 
Maine association; John Magee of Bangor, 
state director of F.H.A., and Mr. Sherman 
of Douglas Fir Plywood Association, who 
described the production of plywood. 





Log Trucking Association Plans 
State Convention 


Tacoma, WasH., Nov. 25—The Washing- 
ton Log Trucking Association will hold its 
state convention here on Nov. 30, according 
to Jay Wood of Sumner, president of the 
organization. Convention plans are in charge 
of Mr. Wood and Stanley Northcutt of the 
General Hauling Company of Tacoma, sec- 
retary of the state body. 





Cooperage Industries Association 
Has 25th Semi-annual 

Hor Sprincs, Ark., Nov. 22.—The Asso- 
ciated Cooperage Industries of America, Inc., 
held their 25th semi-annual convention at 
the Arlington Hotel here recently. Presi- 
dent Leslie E. Bryant, in his report, stressed 
the fact that the association must maintain 
a strong and active organization. Other 
speakers included Carroll Y. Belknap of 
Trade-Ways, Inc., New York, N. Y., who 
discussed the condition of the industry, based 
on a survey made by his organization. 

C. A. New, secretary, Southern Hardwood 
Traffic Association, also addressed the asso- 
ciation. He reviewed the fact that there has 
been an increase in carloadings, which are 
now on a higher level than 1938 and 1939, 
but still less than 1937. Carloadings, he said, 
are still increasing, and regardless of the 
general situation, it is quite possible that 
there may be a local or temporary shortage. 
Another speaker was Charles T. Evans of 
the public relations department of the Ar- 
kansas Power and Light Co. 

More than 200 people registered for the 
convention. 


Coming Conventions 


Dec. 4—Lumber Dealers’ Association of 
Connecticut, Hotel Taft, New Haven, 
Conn. Annual. 


Dec. 4—Southern Cypress Manufacturers’ 
Association, Mayflower Hotel, Jackson- 
ville, Fla. Semi-annual. 


Dec. 4—New Jersey Lumbermen’s Associa- 
tion, Robert Treat Hotel, Newark, N. J. 
Annual. 


Dec. 4—Northwestern Hardwood Lumber- 
men’s Association, Radisson Hotel, Min- 
neapolis, Minn. Annual. 


Dec. 5—New Hampshire Retail Lumber- 
men’s Association, Manchester Country 
Club, Manchester, N. H. Annual. 


Retail Lumber 
Hotel Somerset, 


Dec. 7— Massachusetts 
Dealers’ Association, 
Boston, Mass. Annual. 


Dec. 12-14—Western Forestry & Conserva- 
tion Association, Portland, Ore. Annual. 


Dec. 19-21—Society of American Foresters, 
Mayflower Hotel, Washington, D. ; 
Annual. 


Jan. 7-9—Indiana Lumber & Builders’ 
Supply Association, Claypool Hotel, In- 
dianapolis, Ind. Annual. 


Jan. 8—New England Wholesale Lumber 
Association, University Club, Boston, 
Mass. Annual. 


Jan. 14-16—Northwestern Lumbermen’s 
Association, Minneapolis Auditorium, 
Minneapolis, Minn. Annual. 


Jan. 14-16—Middle Atlantic Lumbermen’s 
Association, Bellevue - Stratford Hotel, 
Philadelphia, Pa. Annual. 


Jan. 15-16—Carolina Lumber & Building 
Supply Association, Hotel Charlotte, 
Charlotte, N. C. Annual. 


Jan. 20-22—Mountain States Lumber Deal- 
ers’ Association, Shirley-Savoy Hotel, 
Denver, Colo. Annual. 


Jan. 21—JIntercoastal Lumber Distribu- 
tors’ Association, National Republican 
Club, New York. Annual. 


Jan. 21-23—Northeastern Retail Lumber- 
men’s Association, Hotel Pennsylvania, 
New York, N. Y. Annual. 


Jan. 21-23—Kentucky Lumber & Supply 
Association, Brown Hotel, Louisville, 
Ky. Annual. 


Jan. 28-30— Southwestern Lumbermen’s 
Association, Municipal Forum, Wichita, 
Kan. Annual. 


Jan. 29-31—Ohio Association of Retail 
Lumber Dealers, Neil House, Columbus, 
Ohio. 

Feb. 4-6—Michigan Retail Lumber Deal- 
ers’ Association, Pantlind Hotel, Grand 
Rapids, Mich. Annual. 


Feb. 4-6—American Wood Preservers’ As- 
sociation, Brown Hotel, Louisville, Ky. 
Annual. 


Feb. 5-7—Iowa Retail Lumbermen’s Asso- 
ciation’s Eighth Annual Merchandising 
Clinic, Des Moines Coliseum, Des Moines, 
Iowa. Annual. 


Feb. 5-7—Lumber Dealers’ Association of 
Western Pennsylvania, William Penn 
Hotel, Pittsburgh, Pa. Annual. 


Feb. 10-12—West Virginia Lumber & 
Builders’ Supply Dealers’ Association, 
West Virginian Hotel, Bluefield, West 
Va. Annual. 


Feb. 11-13—Illinois Lumber & Material 


Dealers’ Association, Stevens Hotel, Chi- 
cago. Annual. 


Feb. 18-20—Wisconsin Retail Lumbermen’s 
Association, Milwaukee Auditorium, Mil- 
waukee, Wis. Annual. 


Feb. 19-21— Virginia Building Material 
Association, Hotel John Marshall, Rich- 
mond, Va. Annual. 


Feb. 20-22—Western Retail Lumbermen’s 
Association, Olympic Hotel, Seattle, 
Wash. Annual. 


Feb. 26-28—Nebraska Lumber Merchants’ 
Association, Omaha Municipal Audi- 
torium, Omaha, Neb. Annual. 
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The Pine Preferred 
by Thousands of 























Dealers and Builders 





DENSE PINE 


Mississippi Shortleaf 


This Sallis stock, preferred for its quality 
and dependability, is strong, firm, durable. 
Of soft, velvety texture, it is easy to work, 
easy to saw and nail. We offer Yard and 
Shed Items, Eased-Edge Dimension, Floor- 
ing, Ceiling, Siding, Finish, Mouldings, 
Casing, Base. Shed stock is kiln-dried. 
Air-dried items Lignasan-treated. Let us 
quote. 


1. C. and G. M. & N. Railroads 











NDUSTRIA 


ELIZABETH, LOUISIANA 


Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 
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CLUB NEWS 


Minneapolis Club Plans Benefit 
for Children 


MINNEAPOLIS, MINN., Nov. 25.—The date 
for the annual party of the Twin Cities 
Hoo-Hoo club, at which children of the 
Augustana Mission, Minneapolis, are guests, 
has been set for Monday noon, Dec. 23, at 
the Hotel Nicollet. There will be a turkey 
dinner and afterwards Santa Claus will pre- 
sent gifts to the children. Mr. and Mrs. 
Phil Phillips are co-chairmen of the com- 
mittee on arrangements. 

A postponed concatenation of the club 
will be held at the St. Paul Hotel, St. Paul, 
the evening of Thursday, Dec. 5, beginning 
with a dinner at 6:30 P.M. 














Members of Hoo-Hoo View 
Movie at Meeting 

WasHincton, D. C., Nov. 26.—Hoo-Hoo 
Club No. 99, of this city, held its monthly 
meeting Nov. 20 in the Continental Hotel. 
A movie of the activities at the plant of the 
Bethlehem Steel Corp. at Sparrows Point, 
just outside of Baltimore, was shown and 
proved to be highly interesting. Some forty- 
five of the members witnessed the show. 


Amemecanfiumbherman 


lowa Hoo-Hoo Club Plans Christ- 
mas Party 


Des Mornes, Iowa, Nov. 26.—The Iowa 
Hoo-Hoo Club is holding a monthly meeting 
on December 20 which will be their Annual 
Christmas Party, and each member will bring 


a guest and a gift. The Iowa Hoo-Hoo 
Club meets on the third Friday of each 
month at the Chamberlain Hotel in Des 
Moines. 





Lumber Club Celebrates Anni- 
versary and Elects Officers 


CLEVELAND, Ou10, Nov. 26.—Members of 
the Cleveland Lumber Club celebrated their 
30th anniversary, and elected new officers 
at a party that was given here recently. 
James L. Morris is the new president of 
the club; Walter F. Rock was elected vice 
president and Charles Clapier, secretary- 
treasurer. 





Oakland Hoo-Hoo Enjoys Dinner 
and Discussion 


OAKLAND, CALIF., Nov. 25—Thanksgiving 
fun and Christmas plans were featured at 
a round table conference and dinner of Hoo- 
Hoo Club No. 39, held at the Hotel Leam- 
ington, here. The round table conference 
was held for the benefit of lumber and mill- 
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work dealers and covered the subject of 
the wage and hour law. Authoritative 
speakers led the discussion which took place 
during the afternoon. Dinner guest speaker 
was Dr. Phillip W. Buck, political science 
department, Stanford University, who ana- 
lyzed “The Shape of Affairs in Europe.” 








RAMES 


Pride 


Products of Bradley - Miller 


It’s no wonder that dealers and builders prefer these 
These are BETTER, FINER 
frames. Made of Genuine White Pine, in a modern fac- 
tory, wood and workmanship are the BEST! Here is 
scientific seasoning, precision manufacturing. Bradley- 
Miller Frames STAY true and tight through years of 
service. Do not shrink or warp. We also furnish Pon- 
derosa Pine Frames, same manufacture and grade as the 
Genuine White Pine. Mixed Cars—Frames and high- 


Bradley-Miller Frames. 


quality Box Shook. 


BRADLEY, MILLER & COMPANY 


BAY CITY, MICHIGAN 


Firm, Strong 
and lasting 


Bradley-Miller 
( sean Vite Pine 














BIRCH & SOFT MAPLE 
We have a good supply of Soft Maple in 


4/4, 5/4, 6/4 and 8/4; also 4/4 and 5/4 Com. 
Birch. Let us quote you. 


Cotton HANLON 


ODESSA , NY. 











DEPENDABLE SOURCE OF SUPPLY 


Now is the time when the smart buyer is the one 
who sticks close to a dependable source of supply 


and dependable quality. 
now find themselves out on a | 


any — price buyers 


. We offer a 


dependable source of supply. dependable quality 


at dependable prices. 








Beauty of Wood 


Speaking before a meeting of the 
Cincinnati Lumbermen’s Club, Mr. 
J. S. Sprott, president and general 
manager, Globe-Wernicke Com- 
pany, Norwood, Ohio, manufactur- 
ers of filing cases, business furni- 
ture and related items, stated that 
his firm is using more lumber be- 
cause of a popular demand from 
its trade. Also, he said, because it 
was found impossible to obtain 
the beautiful finish for book cases 
and library filing cabinets without 
using the proper woods. 




















Sheboygan-Calumet Club Has 
Monthly Meeting 


Twenty-five members of the Sheboygan- 
Calumet County Lumbermen’s Club = at- 
tended the regular monthly meeting of the 
group at Lauer’s Resort at Crystal Lake, 
Wis., with Larry Scott, W. D. Scott & 
Co., Glenbeulah, Wis., president of the club, 
presiding. Allan S. Piatt, Chicago, was 
principal speaker, discussing “The Manu- 
facturing and Retailing of Clay Products.” 
Also on the program was Don Montgomery, 
state association secretary. 





Baltimore Lumber Exchange 
Plans Election 


Battimore, Mp., Nov. 25.—The Balti- 
more Lumber Exchange will hold its 
annual meeting and election on the evening 
of December 2. Following the election there 
will be a dinner and a colored movie, loaned 
by the Douglas Fir Plywood Association, 
will be shown. The arrangements for the 
meeting are being made by the house com- 
mittee, which consists of Mr. Howard and 
Charles C. G. Sack, Jr. The event will 
take place in the Merchants’ Club on Red- 
wood street. 





Army Camps Using More 
Hardwood 


MeEmMPHIs, TENN., Nov. 26.—An_in- 
creasingly greater volume of low-grade 
hardwoods is going into Defense work, prin- 
cipally camp construction, Ralph Hill, chair- 
man of the Lumbermen’s Club trade pro- 
motion committee, told that organization at 
its semi-monthly meeting at the Peabody 
Thursday. Mr. Hill said that hardwoods 
are now being used for subflooring, sheath- 
ing, roofing and partitions. Virgil Bennett, 
vice president, presided. He named two nom- 
inating committees to select candidates for 
election to serve during 1941. 
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_Tllinois, Indiana, Ohio. 
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sota, So. Dakota, Nebraska, Iowa, Kan- 


Nevada, Utah, Colorado, Arizona, New 
Mexico. 
Pacific—Washington, Oregon, California. 
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from the 
Sacramento 
Mountains 


FIR 
*Seaimee PINE 


The Southwest Lumber 
Company, Alamogordo, 
New Mexico, offers top- 
quality lumber and lum- 
ber products in Douglas 
Fir, White Fir and Pon- 
derosa Pine. This 42- 
year-old organization op- 
erates a modern mill 
with up-to-the-minute ma- 
chines and modern man- 
ufacturing methods. 
High-altitude Fir, espe- 
cially suitable for struc- 
tural uses. Quality Box 
Shook and Crates. We 
.) will appreciate your in- 
quiries and orders. Write 


of Choice Timber 
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THE FEATHER RIVER 
LUMBER COMPANY 
Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











COLONIAL CEDAR COMPANY 


2501 Northlake Ave., Seattle, Wash. 


at SHAKES 


Cedar 
“Totem,” Hand-Split -- “Fitite,” Processed 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN |.UMBERMAN, 431 So. Dearbeora St., CHICAGO 
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Here’s What's New 


New Catalog Shows 1940-41 
Line of Goods 


A dealers’ catalog presenting a line of 
weather strips, window and door equipment, 
caulking and glazing compounds, metal 
mouldings, trim edges, etc., has recently been 
issued by the Macklanburg-Duncan Co., Box 
1197, Oklahoma City, Okla., manufacturers 
of these products. The catalog features 


1940-4 Catalog 
= 















CAST 
ROLLED 
STAMPED 
EXTRUDED 
STAINLESS STEEL 


*MACKALOY 
* ALACROME 














among other devices the company’s improved 
“Speed Load” for pressure caulking guns and 
new types of display cases, new foundry 
products and 31 additional shapes in their 
Nu-Art moulding and trim line. Dealers who 
have not yet received a copy of this catalog 
are invited to write the company for one. 





Life and Habits of Termites 
Exposed in New Book 


“To enable the public to know the truth 
about the termite and thus eliminate the 
element of fear which may have resulted 
from exaggerated propaganda” is the stated 
purpose of a new booklet issued by the Na- 
tional Lumber Manufacturers Association 





entitled “Exposing the Termite.” The 
treatise maintains that proper construction 
methods will halt termites, and proceeds to 
describe some anti-termite building methods 
developed from findings of the Bureau of 
Entomology and Plant Quarantine of the U. 
S. Department of Agriculture. The nature 
and habits of the pest are told and it is 
pointed out that blocking ground contact will 
end termite life. Another booklet, “Teco 
Termite Shields,” issued by the Timber En- 


gineering Co., subsidary of the National 
Lumber Manufacturers Association, explains 
and illustrates the types of shields offered 
by that company and their installation. The 
booklets and data on sales arrangements for 
Teco shields may be obtained by addressing 
Timber Engineering Co., Inc., Dept. AL, 
1339 Connecticut Ave., Washington, D. C. 





House Organ Predicts 
Business Gains 


Thanskgiving Day and post-election spirit 
is featured in a timely November issue of 
“The Cooperator,” pamphlet form house or- 
gan issued each month by the Lennon Wall 
Paper Co., Joliet, Ill. The company’s op- 
timism concerning future business conditions 
is evident on each page of the leaflet and 
dealers are urged to enlarge their wall pa- 
per stocks to meet the forecast increase in 
demand. One item is an appeal to Lennon 
dealers to make known the type and kind 
of dealer helps they desire so that the com- 
pany may be guided in its efforts to sup- 
ply sales aids. 





New Catalog Issued by 
Tool Maker 


A new rotogravure catalog showing the 
most common and best selling tools in the 
line manufactured by Stanley Tools. New 





Britain, Conn., is intended for distribution 
through dealers. The descriptive copy has 
been written to appeal to the consumer. 
Methods of manufacture and the use of some 
of the tools is also explained. The catalog 
known as No. 35 is available in quantities 
of 100 or more with the dealers name im- 
printed on the cover for a nominal charge. 





Lead Head Nails Offered for 
Applying Steel Roofing 


Lead head nails with barbed, lock screw 
or lock ring shanks designed to make gal- 
vanized roofs water tight are offered in 
lengths from one to three inches by the 
Dickson Weatherproof Nail Co., Evanston, 
Ill. According to the manufacturer they may 
be driven through unpunched, lapped steel 
roofing without impairing their soft lead 
caps which are designed to seal the nail 
holes. Prices and further information are 


available from the Dickson company. 
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New Corner Bead May Be 
Shaped by Hand 


A new arch bead designed by the Milcor 
Steel Co., Milwaukee, Wis. creates a rigid 
plumb line corner, and yet can be bent 
around corners or formed by hand into 
curves of any shape. To prepare the Milcor 





arch bead for bending the outside edge on 
one or both of the flanges is cut at inter- 
vals along the section to be curved. It is 
said that a smooth arc with no kinks or 
breaks will result when shaped by hand. A 
sample length of the new arch bead will be 
sent upon request to the Milcor company. 





Fuelless Incinerator Featured 
in New Catalog 


A new fuelless home incinerator (No. 30) 
manufactured by The Majestic Co., Hunting- 
ton, Ind., is given special attention in that 
company’s new general catalog. The incin- 
erator is designed so that ignition of the con- 
tents creates a hot draft drawn down from 
the top through the wet refuse, thus drying 
it sufficiently to cause it to burn. When not 
ignited, a natural draft is said to motivate 
drying and to carry odors up the chimney. 
It has a three bushel capacity and a large 
ash pan. The remainder of the catalog pre- 
sents more of the Majestic line of building 
necessities, many of which are supports and 
frames for wall openings which accomodate 
chutes, ventilators, etc. Requests for copies 
of the catalog should be addressed to The 
Majestic Co. 





1941 Catalog of Metal Trims 
Now Available 


A new colorful 60-page catalog of metal 
trims for 1941 has recently been issued by 
the B & T Floor Co., Columbus, Ohio. The 
book describes and illustrates an infinite 
number of items manufactured by that com- 
_ pany. One unique feature is a visual index 
which facilitates the location of a detailed 
explanation of any particular article by 
noting the page under a small sketch of the 
item. Many installations of their line of 
trims named “Chromedge” are illustrated, 
and installation operations are shown in de- 
tail. Prices for the pieces are included. 





New Catalog Gives Figures on 
Diesel Truck Operation 

A simplified explanation of diesel engines 

as well as factual information about the 

operation of diesel trucks manufactured by 

the Dodge Division of Chrysler Corp., De- 

troit, Mich. is included in the catalog of 


1941 Dodge-Diesel, heavy duty, “job-rated” 
trucks which has just been issued. Chassis 
features and dual purpose diesels are de- 
scribed, specifications and available extra 
equipment listed. The catalog, highly illus- 
trated and done in two colors, is available 
from the advertising department, Dodge 
Division, Chrysler Corp. 





Sash or Screen Hanger Ready for 
Distribution 


A new bracket type storm sash and 
screen hanger has been patented and is now 
being manufactured by the Saf-N-Eze 
Hanger Co., 2962 Poppleton Ave., Omaha, 


SAFETY 
re INTER-LOCK 








SS 





Neb. The hanger is an interlocking type 
and, according to the manufacturer, it is im- 
possible for a window equipped with the 
device to be blown off or to become detached 
without manual manipulation. It is said that 
the new hanger facilitates installation and 
removal of the windows or screens. The 
hangers will be delivered in envelopes with 
screws included. Further information is 
available upon request to the Saf-N-Eze 
company. 





New Pony Saw Mill 
Now Available 


A new ball and roller bearing pony saw 
mill weighing 3000 pounds is being offered 
by the Turner Manufacturing Co., States- 
ville, N. C. The mill is designed to operate 
on any available power from 10 to 75 H.P. 
and has a capacity of from 3000 to 10,000 
feet of lumber per day depending upon the 





power and class of timber sawed. It will 
swing up to a 52 inch saw and can be 
arranged to swing a 60 inch saw. Carriages 
may be had in either 10, 14, 16 or 20 foot 
lengths. Fractional set works graduate to 
1/16 with quick receding attachment, a 
compact part of the set works and handles 
with the same lever which will recede the 
headblocks three times as fast as they are 
set up. 
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This lumber-buyer 
sleeps well at night 
but he’s wide- 
awake all day 


He doesn’t have to lie awake and worry 
about the whens and wheres of his lum- 
ber orders .. 


BECAUSE HE DOES HIS 
BUYING THROUGH A 


Western Wholesaler 


The right kind of Western Lumber 
Wholesaler offers you a valuable service, 
Mr. Buyer. He has the best solution of 
your problem. He’s out here where the 
big mills are located. He knows the 
mills that now are best equipped to fur- 
nish the kind of lumber you want. Knows 
where the stocks are and how to assemble 
them for prompt mixed-car shipments. 


One good wholesaler can supply all your 
needs in Douglas Fir, Ponderosa Pine, 
Western Red Cedar, Idaho White Pine, 
West Coast Hemlock, California Sugar 
Pine. 
Below are listed-West Coast Wholesalers. 
Let them take care of your needs. Why 
not write them today? 

(Sawmill: Pine 


CARL SODERBERG © Sasuall' ine 
LUMBER COMPANY Prineville, Ore. 


Spokane, 
Manufacturers and Wholesalers Washington 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 
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“a Market St. Saeae eee 
DUNCAN LUMBER COMPANY, INC. 


Distributors for EATONVILLE LBR. CO. 
A “One Stop Station” for Lumber and Shingles, 
SEATTLE, WASH. 


Mauk Seattle Lumber Company 


Our Specialties: HOMESTEAD Brand Shingles, 
2x4-8’ Fir Dimension, SEATTLE, WASH. 


Morrill & Sturgeon 
Lumber Co. 

















The Mark of Quality 


Yeon Bidg., Portland,Ore. 
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YARD, MILL and OFFICE 


Newsy Notes of Persons and Places 








E. C. Wert, vice president and sales man- 
ager of the Long Lake Lbr. Co., Spokane, 
Wash., recently made a short trip to Min- 
neapolis and Chicago. 


Charles Hammond, South Bend, Wash., 
logging operator, was reelected a member of 
the Pacific county board of commissioners 
at the recent general election. 


H. I. McMunn, superintendent of the 
Weyerhaeuser Timber Co. dock at Long- 
view, Wash., has just been elected presi- 
dent of the Longview Transportation Club. 


Percy H. Weer, an official of the E. W. 
Camp Plywood Co., Inc., Indianapolis, Ind., 
has been named a member of one of the 
fifteen draft boards of the county. 


Grant Dixon, of the Western Pine Mfg. 
Co., Ltd.. returned just recently from San 
Francisco, Cal., where he attended the 
meeting of the National Wooden Box Asso- 
ciation. 

Otto Lieber, Jr., president of the Lieber 
Lumber and Millwork Co., Neenah, Wis., 
attended the meeting at the United States 
Machine Corp., Lebanon, Ind., recently with 
three members of his sales staff. 


At the recent annual conference of the 
New England Council at the Statler in Bos- 
ton, Joseph F. Deering, president of J. G. 
Deering & Son at Biddeford, Maine, was 
honored in being elected by the Maine dele- 
gation as chairman of its board of directors. 


Lee L. Doud, president of the Defiance 
Lumber Company, and Daniel J. Young, 
vice president of the Wheeler Osgood Sales 
Corp., of Tacoma, Wash., have been nom- 
inated to serve on the board of trustees of 
the Tacoma Chamber of Commerce. 


Congratulations are in order to Mr. and 
Mrs. Robert H. Kennett, of the Kennett 
Co., Conway, N. H., upon the birth of a 
son at Phillips House, Boston, recently. 
Robert H. and his brother Frank C. Ken- 
nett are active in the affairs of the Kennett 
Co. 

G. E. Custance, who for a number of 
years has been operating a wholesale con- 
cern at Boston as the South Side Lum- 
ber Co., Inc., is now established in a south- 
ern office at Tallahassee, Fla., from which 
point he is soliciting orders for southern 
lumber from the New England trade. 


Henry C. Atkins, president of E. C. At- 
kins & Co., saw manufacturers of Indianap- 
olis, has been elected a member of the board 
of directors of the Indiana Taxpayers’ As- 
sociation. He was named to succeed Fred 
C. Gardner, treasurer of the Atkins com- 
pany, who died recently. 


C. Hexberg of the Union Lumber Co., 
San Francisco, Calif., is back at his desk 
after a fortunate escape from serious injury 
when his car skidded and turned over sev- 
eral times near Fort Bragg, Calif., recently. 
He spent a week at home recovering from 
minor injuries. 


Twenty-five members of the Intercoastal 
Lumber Distributors’ Association attended 
a luncheon meeting in New York recently 
when the guest speaker was R. T. Titus, 
former secretary-manager. He reviewed the 
status of the West Coast lumber industry, 
which is now operating close to capacity 
in supplying lumber schedules in connection 
with the Defense program. 


J. Frederick Hazen has been appointed 
forester for Harford County, Maryland, in 
pursuance of the aims of the State Land 
Use and Program Planning Committee. 
Mr. Hazen is the first man named under 
the plan to establish farm foresters for all 
sections of the State. He is a graduate of 
Cornell University and has worked on wood- 
land management problems in Pennsylvania, 
Maryland and West Virginia. 


E. K. Bishop, prominent Grays Harbor 
lumberman, told of efforts being made to 
unlock spruce now tied up in the Olympic 
park region, near Grays Harbor, at a meet- 
ing of the Aberdeen, Wash., Chamber of 
Commerce, November 19. Mr. Bishop is 
a member of the national defense council 
of the Associated Chambers of Commerce 
of Washington. 


Forty-one students of the Marquette Uni- 
versity, Milwaukee, Wis., and eight faculty 
members, recently made a two hour trip of 





Prepare Dealer Aids to Pro- 
mote House Building Now 


In connection with a series of home mer- 
chandising meetings sponsored by the Celo- 
tex Corp., 919 N. Michigan Ave., Chicago, 
Ill., that company has prepared a set of 
promotional material for the use of retail 
lumber dealers. Two of the items are illus- 


FOR SECURITY TOMORROW 
—BUILD A HOME TODAY! ... 
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trated here. The window banner measures 
72 x 16 inches and the poster is 36 x 24 
inches. Newspaper publicity stories and ad- 
vertising material for dealers has also been 
made available. 

The promotion of home building at the 
present time is the purpose of the campaign 
which was launched September 16. During 
the first five weeks 160 meetings in which 
lumber dealers participated were held. Ap- 
proximately 600 meetings are scheduled to 
take place before December 15. 
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inspection through the Forest Products 
Laboratory here under sponsorship of the 
Marquette Chemical Society. The tour 
gave the visitors an insight into the prac- 
tical application of wood and its products, 
including the latest developments in the plas- 
tics from wood wastes. 


Claude N. Effinger, representative of Sea- 
board Lumber Sales Co. Ltd. in Britain for 
the past two years, and Ralph Shaw, rep- 
resentative of the H. R. MacMillan Export 
Co. Ltd., since last January, are Vancouver 
men safely home on leave. Until the out- 
break of the war, Mr. Effinger was stationed 
in London but when the British Timber 
Control, the only purchasing agency, was 
set up at Bristol, he moved there. Mr. 
Shaw has also been stationed at Bristol. 


H. A. Crane, president of the Dealers’ 
Warehouse Supply Co. (Inc.), Baltimore, 
Md., is adding to his reputation as a lead- 
ing airplane traveler among lumbermen. Re- 
cently he completed a trip to the West Coast 
to get in touch with mills able to take care 
of government orders, and he had hardly 
gotten back on November 20, when he 
started on another flight, this time to New 
Orleans in connection with government busi- 
ness. 


James W. Sewall, Consulting Forest 
Engineer of Old Town, Maine, has returned 
to Old Town after a two months’ stay in 
Halifax, Nova Scotia, where he was em- 
ployed as consultant on valuation of 200,000 
acres of land in Northern Cape Breton, 
which has been expropriated by the Nova 
Scotia Government for the erection of the 
Highlands National Park. Mr. Sewall re- 
ports considerable lumbering activity. in 
Nova Scotia and New Brunswick. 

Prof. E. F. Degering, president of the 
Indiana branch of the American Chemical 
Society and a member of the faculty of the 
Purdue University organic chemistry depart- 
ment, believes new uses for wood may give 
Indiana farmers a good cash crop from their 
woodlots. He said the cellulose industry 
was yet in its infancy and that now wood 
is being used for paper, fabricated board, 
plywood, as regenerated fibers for rayon 
synthesis, as plastic wood for repair work, 
as seamless tubes for meats and sausage and 
for many types of fabricated articles. 





RETAIL YARD CHANGES 


Ennis, Tex.—F. H. Engball has been 
made manager of William Cameron & Co., 
Inc., here. He succeeds Harold Powell, 
who has been transferred to San Angelo. 
Engball has been with the Cameron com- 
pany for about eight years. 


DRUMRIGHT, OKLA.—Milburn P. Watson, 
formerly assistant manager, has been made 
manager of the Currell Lumber Co. at 
Drumright. He succeeds Irvin Currell, who 
has been transferred to Lawton, Okla. 


NEWCASTLE, NeEsB.—John Tillerson has 
been named manager of the St. Anthony & 
Dakota Elevator Co. here. Bernard Mc- 
Graw, temporary manager, has been made 


manager of the company’s yard at Dixon, 
Nebr. 


Canton, S. D.—New manager of C. M. 
Youmans Lumber Co. here is Henrik Vik. 
He comes to Canton from Dawson, Minn. 
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Hardwood Rate Reduction 
Continued Indefinitely 


MEMPHIS, TENN., Nov. 26.—Rates on 
hardwoods in the North and East, reduced 
8 percent on Aug. 1, 1940, and to continue 
throughout 1940, have been extended indefi- 
nitely, Cecil A. New, secretary-manager of 
the Southern Hardwood Traffic Association 
announced today. The reduction also affects 
rates from the South and Southwest to 
points in the North and East which benefited 
by the rate reductions. 

Reshipping time on hardwoods handled in 
transit and on which the time was due to 
have expired during the first six months of 
1941 has been extended for six months, but 
not to exceed a total of two years, in the 
Southwest, Mr. New announced. A similar 
extension is expected from all the other 
southern territories, he said. 

Numerous rate reductions in the past few 
months have resulted in combinations of 
rates being lower than through rates from 
points in the South to points in Official 
Territory, Mr. New said. Acting upon the 
suggestion that the lowered rates might be 
made effective, the Traffic Association peti- 
tioned the ICC to permit the inauguration 
of lowered through rates, based on the com- 
binations. This has been allowed. 





Streamlined Service Matched 
by Modern Plant 


(Continued from Page 37) 


and ceiling covered with 8-inch bevel siding 
applied diagonally. Larger private office is 
floored with 9-inch square walnut blocks laid 
diagonally. American walnut and prima vera 
plywood are so used on the walls as to 
contrast the colors of these woods effectively. 





PENNSYLVANIA SALES- 
MAN, Headquartered at 
Carlisle: E. B. Kearns 








Ceiling is of 6-inch bevel siding. The win- 
dows at each end of this room measure 
seven by nine feet, extending to the floor. 


Steady Growth Has Marked 
Organization—Here's Its 
Personnel 


By making good friends among retail lum- 
ber dealers, and among better mills all over 
the country, the P. M. Barger Lumber Co., 
wholesaler, has grown steadily. It started 
in December, 1919, at Mooresville, N. C., 
taking over what was at that time the whole- 
sale branch of Barger Bros. at Mooresville. 
In November, 1936, a millwork jobbing 
branch was established at Statesville, and 
this is operated under separate management 
as the Barger Millwork Co. In September, 
1937, an office of the lumber company was 
opened in Washington, D. C., under man- 
agement of Paul B. Kern, nephew of P. M. 
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Barger and vice president of the P. M. 
Barger Lumber Co. About the same time 
the branches were being established, new 
sources of supply were being lined up, and 
many items, particularly in West Coast 
woods, were being added to the line. 

The Statesville office is headquarters of 
P. M. Barger, president and general man- 
ager; A. Horne, who handles the hardwoods 
purchases and sales; and Gene Baker, sales- 
man in the Carolinas; Miss Alma Baker is 
bookkeeper; and Mrs. T. W. Carlisle, 
stenographer. The Washington office, located 
at 507 Colorado Building, is managed by 
Paul Kern; Tommy Kern, his brother, and 
R. M. Coulbourn, Jr., are salesmen, and 
Miss Carmen Teano, stenographer. Cover- 


is territorial salesman located at Carlisle, Pa. 
The Barger Millwork Co.’s personnel at 
Statesville is made up of Cecil Barger, 
manager; Karl Barger, his younger brother, 
bookkeeper; James Marley, salesman, and 
there are seven men in the shop to make up 
and handle the stock. 





HUNDREDS of DEALERS are 
using the Low Cost Plans that 
are Published in Every Other 
Issue. ARE YOU? 


ing southeastern Pennsylvania, E. B. Kearns 
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The porker may be plump to a point of pul- 
chritude, well rounded and handsome, as hogs 
go; Nature may have furnished the proper 
ingredients, but before the HAM becomes ci 
succulent, juicy, taste-teasing thing of epicu- 
rean delight, the CURING must be expertly 
done, or the flavor will be lost. 


Nature makes trees. Trees make logs. Important as 
these are, there is a curing process, so to speak, the 
successive steps from timber to you, before a board 
is ready. Consider these steps. It is during these 
operations, where the expert touch transforms it from 
just so much lumber to definite quality lumber, that 
KIRBY lumber becomes different. 


KIRBY pine is always fine. 
KIRBY corpor 
CORPORATION 


““A Wood for Every Purpose”’ 


Houston Texas 
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| FOR BEAUTY, FINISH 


| and UTILITY DIXIE 
BRAND OAK FLOOR- 
ING HAS NO EQUAL! 



















































WE DO NOT MAKE 
THE MOST OAK 
FLOORING BUT WE 
DO MAKE THE 
BEST! 








W.R.WRAPE STAVE COMPANY 


Post Office Box 182 
LITTLE ROCK, ARKANSAS 








Idaho— 
Ponderosa— 


WHITE PINE °., 


Also and Sugar Pine 
Fir Wallboard Wen’ Caats Products 


William Schuette Company 
New York 


Office—4i East 42d St. PITTSBURGH, PA. 











ELCOME... 


There's real friendly hos- 
pitality awaiting you at 
Pittsburgh’s newest hotel 


PITTSBURGHE 


400 rooms, all with radio 
at no extra cost, outside 
view, and bath. 
RATES 
SINGLES $3 to $4 
DOUBLES $4.50 to $6 


AKNOTT HOTEL * JOSEPH F. DUDDY, Mgr. 
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NATIONAL STATISTICS FOR OCTOBER BY REGIONS 


Wasuincton, D. C., Nov. 25.—Following is the National Lumber Manufacturers’ Asso- 
ciation’s report for the five weeks ended Nov. 2 and for forty-four weeks ended that date, 
covering mills whose statistics for both 1940 and 1939 are available, and percentage compari- 
son with statistics of identical mills for the corresponding period of 1939: 


Av. No. 
Mills 

FIVE WEEKS: Rpte. 
Softwoods: 
Southern Pine ..... 122 
Weems OOMNSO ..cccscc 124 
Western Pine ..... 106 
California Redwood 13 
Southern Cypress .. 9 
Northern Pine ..... 8 
Northern Hemlock. 18 

Total Softwoods.. 400 
Hardwoods: 
Southern Hardw’ds. 75 
Northern Hardw’ds. 18 

Total Hardwoods. 92 

Total Lumber.... 474 
Oak Flooring ..... 65 
Maple, Beech and 

Birch Flooring .. 15 
FORTY-FOUR WEEKS: 
Softwoods: 
Southern Pine ..... 121 
WSs CORSE ..ccces 124 
Western Pine ..... 106 
California Redwood 13 
Southern Cypress.. 9 
Northern Pine ..... 8 
Northern Hemlock. 17 

Total Softwoods.. 398 
Hardwoods: 
Southern Hardw’ds. 69 
Northern Hardw’ds. 

Total Hardwoods. 

Total Lumber ... 467 
Oak Flooring ..... 65 
Maple, Beech and 

Birch Flooring .. 15 


+Units. 


17° 


Per- 
Production cent 


1940 of 


184,204,000 
516,138,000 
417,885,000 
42,181,000 
9,920,000 
13,946,000 
7,280,000 


1,192,409,000 


45,071,000 
11,939,000 


57,010,000 


1,249,419,000 
55,905,000 


6,283,000 


82°633,000 


9,581,892,000 


262,101,000 
107,174,000 


369,275,000 


9,951,167,000 
395,732,000 


49,392,000 


1939 


112 

98 
103 
105 

90 
177 
123 


103 


113 
124 
115 
103 


99 
126 


105 
107 


Per- 


Shipments 
1940 


235,713,000 
540,882,000 
458,839,000 
49,217,000 
15,450,000 
13,706,000 
10,599,000 


1,325,814,000 
46,295,000 
16,088,000 


62,383,000 
1,388,197,000 


54,879,000 
6,546,000 


74,103,000 
10,088,834,000 
295,786,000 
105,721,000 


401,507,000 
10,490,341,000 


399,683,000 
52,377,000 


cent 
of 1939 


93 
92 


105 


Per- 
Orders cent 
1940 of 1939 


224,510,000 141 
563,797,000 119 
426,597,000 108 
56,473,000 150 
18,090,000 165 
14,205,000 67 
9,217,000 89 


1,329,578,000 119 


42,765,000 102 
19,832,000 124 


62,597,000 108 
1,392,175,000 118 


49,223,000 
6,533,000 


1,505,329,000 105 
4,757,795,000 108 
3,547,712,000° 111 


75,050,000 81 
10,472,693,000 108 
300,206,000 93 
113,936,000 113 


414,142,000 98 
10,886,835,000 108 


439,211,000 
50,374,000 





REGIONAL UNFILLED ORDERS AND STOCKS NOY. 2 


Wasuincton, D. C., Nov. 25.—Following is the monthly statement by regions of eight 
groups of identical mills and two groups of hardwood flooring plants of unfilled orders and 
gross stock footage on Nov. 2: 


Softwoods— 


Southern PINE ..ccccceceses 
WOE GIOUDE ccdcdtcevceocccee 
TENE WERO nccndesetoc ees 


California Redwood 


Southern Cypress .......... 
WOOPERGPR PIRE oe scccccccecs 
Northern Hemlock ......... 


Total Softwoods ......... 


Hardwoods— 


Southern Hardwoods 
Northern Hardwoods 


Total Hardwoods ........ 


Total Lumber 
Flooring— 


ee SOO oo. 6oee Kaede 


Maple Floorin 


er 


ng 
* Jnits of production. 


No. of 
Mills 


120 126,541,000 
124 532,519,000 
101 375,868,000 


13 44,061,000 
9 13,791,000 
8 10,677,000 

12 5,839,000 


Unfilled Orders 
1940 1 


939 
97,329,000 
420,910,000 
280,194,000 
34,080,000 


5,721,000 


Gross Steck 


1940 939 
371,760,000 959.633.9009 
779,206,000 770,967,000 

1,515,078,000 1,565,816,000 
276,872,000 289,918,000 
181,432,000 195,906,000 
135,614,000 138,922,000 
63,396,000 63,491,000 





387 1,109,296,000 


850,724,000 


3,323,358,000 


3,477,653,000 





780 49,456,000 51,659,000 242,890,000 293,929,000 
14 22,309,000 19,476,000 111,122,000 107,436,000 
94 71,765,000 71,135,000 354,012,000 401,365,000 

469 1,181,061,000 921,859,000 3,677,370,000 3,879,018,000 
75 68,665,000 60,068,000 57,057,000 68,034,000 
14 8,849,000 11,763,000 13,151,000 13,488,000 





NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


Wasuincton, D. C., Nov. 25.—Following is the National Lumber Manufacturers’ Asso- 
ciation report for two weeks ended Nov. 16, and for forty-six weeks ended that date, covering 
mills whose statistics for both 1940 and 1939 are available, and percentage comparisons with 
statistics of identical mills for the corresponding period of 1939: 


Av. No. 

Mills 

TWO WEEKS: Rpteg. 
Total Softwoods 393 
Total Hardwoods.. 92 
Total Lumber ..... 468 
Total Flooring .... 80 

FORTY-SIX WEEKS: 

Total Softwoods... 390 
Total Hardwoods.. 87 
Total Lumber...... 460 
Total Flooring... 80 


Production 


1940 of 1939 


436,989,000 
22,236,000 


459,225,000 


25,316,000 


9,861,929,000 
392,407,000 


10,254,336,000 


470,440,000 


Per- 
cent 


95 
104 
96 
114 


106 
105 
106 
116 


Shipments 


1940 ef 1939 


471,571,000 
22,926,000 


494,497,000 


23,882,000 


10,407,988,000 
424,840,000 


10,832,828,000 106 
475,942,000 114 


Per- 
cent 


111 
99 


111 
129 


106 
96 


_ 


Per- 
Orders cent 
1940 of 1939 


476,424,000 136 
20,192,000 109 
496,616,000 134 
17,580,000 158 


10,786,846,000 109 
434,600,000 98 


11,221,446,000 108 
507,165,000 118 


— 
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New York Junior League. Mr. Gerri‘y 
was graduated from the.River School and 
from Harvard University with the class 
of 1938,. His father has long been active 
in the wholesale lumber trade at Boston 
as head of J. F. Gerrity Co. Since gradua- 
tion from Harvard in “38” the son has 


RELATION OF UNFILLED ORDERS TO STOCKS 


Wasuincron, D. C., Nov. 25.—Following is statement of seven groups of identical mills 
of unfilled orders and gross stock footage on Nov. 16: 
No. of Mills 





Unfilled Orders Gross Stocks Fi 
been associated with the father at the 
Reporting 1940 1939 1940 1939 company’s main office in Devonshire street, 
Total Softwoods* ........... 390 1,091,414,000 763,272,000 3,318,548,000 3,508,753,000 Boston. 

Total Hardwoods* ....... ae 89 68,641,000 65,413,000 356,293,000 379,187,000 ey 
— Mr. and Mrs. Daniel Augustin Lucey an- 
ORS BIND wet daisiewaw sone 465 1,160,055,000 828,685,000 3,674,841,000 3,887,940,000 nounced at a tea at their home in Natick, 
Oak and Maple Flooring.... 89 72,047,000 63,844,000 66,033,000 82,624,000 Mass., on Sunday, Nov. 10, the engagement 


of their daughter Jane Montgomery Lucey 


*Of Northern mills, 14 reported on softwoods, 15 on hardwood unfilled orders; 16 mills to Dr. Thomas Alexander Ritsman of Dur- 


on stocks. The total number of mills (465) includes 14 northern plants that are in both 








softwood and hardwood subtotals. 





Western Pine Summary 


PortLAnpD, Ore., Nov. 22.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
Nov. 16: 

Report of an Average of 102 Mills: 


Total for 2 weeks ended 
Nov. 16, 1940 Nov. 18, 1939 


Production 149,269,000 155,160,000 
Shipments .... 167,187,000 153,205,000 
Orders received 146,329,000 103,628,000 


Report of 106 Identical Mills: 


Nov. 16, 1940 Nov. 18, 1939 
Unfilled orders 342,532,000 220,500,000 
Gross stocks. .1,516,163,000 1,561,959,000 
Report of 106 Identical Mills: 
c——Total for Year——\, 
1940 1939 


Production ...3,256,590,000 2,958,638,000 
Shipments ....3,428,794,000 3,130,154,000 
CWGOPE oi s50%0 3,560,147,000 3,135,863,000 





Southern Pine Statistics 


[Special telegram to American LumsBerman] 


New Orteans, LA., Nov. 27.—Following 
is a summary of reports from southern pine 
mills for two weeks ended Nov. 23: 

Average weekly number of mills 119; 

Units,+ 103 
Two-Weeks 
Three-year average production* 62,382,000 


MOTUS PRODUCTION co.cc cccccceens 69,431,000 
RIE eicotscocnceins.ceee wows 79,108,000 
| ere re 77,578,000 


Number of mills, 117; Units,+ 100 
On Nov. 23, 1940 


pa eae 104,552,000 
UMSCl SUOGES ..cccccecs paraleue 243,574,000 


*Oct. 26, 1936, to Oct. 28, 1939. 


TUnit is 304,000 feet of “3-year average” 
production. 





Stock Sash, Doors, Frames 


The volume of stock sash, doors and 
frames produced during October was 31 per- 
cent heavier than the September output, 
according to information released by the 
National Door Manufacturers Association. 
The October production also exceeded that 
of last year’s comparable month by 29 per- 
cent, the association reports. 





Furniture Industry Active 


Granp Rapips, Micu., Nov. 26.—Furni- 
ture plant activity during October was 
the highest for any month since October, 
1937, according to Seidman & Seidman, in- 
dustry accountants. Their report is that the 
industry operated on an average of 43% hours 
per week and that many plants ran double 
shifts in some departments. Unfilled and 
new orders for October, while respectively 
4 and 7 percent less than for September, 
were 29 and 13 percent better, in previous 
month and year comparisons, than in Oc- 
tober, 1939, 


Hymeneal 


The engagement of Miss Oldene Bentley, 
a member of the secretarial staff of the 
Long-Bell Lumber Company, to Roy A. 
Gould, owner and operator of the Atlas 
Logging Company of Vader, Wash., was 
announced at a dinner attended by mem- 
bers of the Golas Club, a group of women 
employes of the Long-Bell Lumber Com- 
pany, held at the Hotel Monticello in 
Longview, Wash., November 19. Miss Bent- 
ley is the daughter of Mr. and Mrs. J. M. 
Bentley of Longview. The dinner was 
given by Miss Bernice Springer to honor 
the joint birthdays of Miss Bentley and 
her mother. Miss Bentley has been a sec- 
retary to officers of the Long-Bell Lumber 
Company for several years and is active 
in affairs of the Longview Business and 
Professional Women’s Club. The wedding 
will take place in February. 





Mr. and Mrs. Harold C. Richard of Fifth 
avenue, New York and York Harbor, 
Maine, have just announced the engage- 
ment of their daughter, Phyllis Van Buren 
Richard, to Joe Warren Gerrity, Jr., son 
of Mr. and Mrs. Joe W. Gerrity of Newton, 
Mass. and York Harbor. Miss Richard is 
a graduate of the Ethel Walker School at 
Simsbury, Conn. and is a member of the 


ham, N. H. The father of the prospective 
bride is the treasurer of the Curtis & Pope 
Lumber Co. in the Roxbury section of 
Boston. Miss Lucey attended the Dana 
Hall School and was graduated from the 
Leonard Morse Hospital in Natick in 1936. 
She is now affiliated with the Massachu- 
setts Memorial Hospital. Dr. Ritzman is 
a graduate of Yale and later of the Har- 
vard Medical School. Plans are being 
made for a February wedding. 


HEIDNER-CHICK—Marco Heidner, Ta- 
coma, Wash., lumberman, was married 
Nov. 8 in Berkeley, Cal., to Frances Hyde 
Chick of that city. The wedding was per- 
formed at the home of the bride’s mother, 
Mrs. George Hyde Chick. Mr. Heidner is 
the president of Heidner & Company, Ta- 
coma lumber exporting concern which 
was established by his father, the late 
Hans Heidner. Mr. and Mrs. Heidner are 
now making their home at University 
Place, a Tacoma suburb. 





BLACKWELL-DAVIS — Herbert Stanley 
Blackwell and Miss Martha Helen Davis 
were married in Alameda, Calif., Nov. 21st. 
The bride is the daughter of Mr. and Mrs. 
Alexander Beck Davis of Alameda. Mr. 
Davis is a well known wholesale and com- 
mission lumberman, owner of the A. B. 
Davis Lumber Co. with offices in the Mer- 
chants Exchange Bldg., San Francisco. 
Following the honeymoon trip the couple 
will be at home after Dec. 7th at 9519 Las 
Vegas Ave., Oakland, Calif. 
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Sno- Wile 


BATHROOM ACCESSORIES 


Builders and owners have known this Sno-Wite claim to be a well- 
proved fact for a quarter-century. Sno-Wite Porcelain Enamel is in- 
destructible; an all-mineral substance fused on ageless IRON at very 
Its beautiful, glass-like finish cannot be marred 
Here is shown our “1000 Line,” easily installed; moder- 


Adapted to new and re-modeled building. Order a 
complete set for that favorite new project. . 
SNO-WITE 
No. 1000 
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Pat. No. 1915479 


Mounting device first installed 


on wall. Fixture attaches with 
concealed screw. Removable for 
decorating. 


Write for our interesting dealer 
proposition, and for catalogs. 
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The Pine That 
Builds Up 
Dealer 


from the famous 


Klamath 
Region. 


Famed for super- -quality and fine, soft. even 


Selects and 
Common, S4S, 
Patterns or 
Rough, Shop 
and Box 





texture. this better pine from the Klamath 
region is more and more demanded by buy- 
ers who seek superior value. Drop us a line 
and let us quote on your needs. 


Members of the Western Pine Ass’n 


CRATER LAKE 
BOX & LUMBER CO. 


Sprague River, Oregon 
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Shop 
California Ponderosa Pine 
Mouldings and Cut Stock 


. Sugar Pine Specialists for 30 Years | 
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SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS 
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YARD STOCK 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 28 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Nov. 25.—The lumber 
producers and distributors in all corners of 
New England are concentrated upon the 
problem of getting material to the Defense 
housing jobs as they develop daily. Sup- 
plies of native lumber, especially boards, have 
been depleted to the vanishing point at all 
mill centers. All offerings are promptly taken 
up, and at prices made to fit each transaction. 
There is real satisfaction in lumber circles 
over a trend that is rapidly developing, to 
divert increasing quantities of New England 
“hurricane pine” to use in low cost housing 
projects at the industrial plants that are 
working on Defense contracts. Few lumber 
items hold to a stable price level. 


WEST COAST WOODS The discount 
from page 18 of West Coast list 33 on 
schedules calling for direct shipment from 
the mills wavers between one and two 
dollars with some offices holding at $1 
premium over list. But, as little if any 
ship space is available for loading before 
mid-January, very little new business of 
this type is being booked, for both buyer 
and seller here concentrate efforts upon 
transit lots, and upon the distribution of 
meager stocks remaining on the whole- 
sale yards. Less than 2,000,000 feet has 
arrived at Boston by water thus far in 
November, but well over 8,000,000 feet 
additional is listed to reach here during 
the remainder of the month. A Nov. 1 
survey covering stocks on hand at all ter- 
minals and wholesale yards along the 
North Atlantic coast shows a total of 163,- 
885,420 board feet, a decrease of 107,000,- 
000 feet from the July 1 total. Few unsold 
lots of dimension are found at New Eng- 
land terminals, and practically all boards, 
either on hand or in transit, are covered 
by orders. A British Columbia cargo due 
here this week runs largely to fir and 
hemlock boards. All have found eager 
buyers. No. 2 common boards in transit 
sell at a price range of $38@39, and the 
No. 3’s at $35@35.50. At the wholesale 
yards, small lots of the smaller dimen- 
sion sizes, 2x3- and 4-inch in the 10- to 
14-foot lengths, sell to dealers at the $1 
discount from list, but most of the larger 
and wider sizes sell at full list. One yard 
with a fair stock of popular 1x10-inch 
No. 2 boards moves them at $40. 


EASTERN SPRUCE—Scant supplies of 
both dimension and boards are in prospect 
for the rest of the year, as virtually all 
production is already covered by orders, 
and all logs in the mill ponds have been 
sawed. There are very few offerings from 
Canadian shippers, whose prices, deliv- 
ered at Boston rate points, were again ad- 
vanced on Nov. 1 by $2. On the other 
side of the line, the smaller scantling 
sizes, 2x3- and 4-inch, are held at $31 
f.o.b. shipping point. Local sales of these 
sizes for delivery at Boston rate points 
range from $36@38, and move up to 
$43@45 for 10-inch, and $45@48 for 12- 
inch. Any and all sizes of boards are 
eagerly sought. The 1x2- and 3-inch 
bundled furring sells readily at $35, and 
occasionally at $36 for the 2-inch, and $1 
higher for the 3-inch. Most sales of 1x4- 
and 5-inch are within the range of $36@38, 
and up to $42@45 for the 10- and 12-inch. 
The market is almost bare of available 
lots of boards. 


LATH AND SHINGLE 
lath is confined almost entirely to sale 
of part earloads to be shipped with lum- 
ber. Most sales are at $3.75 for the stand- 
ard 1%-inch slab lath, and $4@4.15 for 
the 15-inch. There is little call for 








eastern white cedar shingles, but prices 





are firmly held at $4.25 per square for 
the top grade, $3.85 for clears, $3 for 2nd 
clears, and $2.90 for clear walls. The 
West Coast red cedars do not sell freely, 
but the price drop noted in this column 
two weeks ago has been halted, and de- 
livered prices at New England points are 
held at $4.91@4.96 for the 18-inch Perfec- 
tions, and $4.36@4.41 for 16-inch 5X No. 1. 
There is an ample supply of the lower 
grades, and prices are steady for No. 2 at 
$3.36@3.48, with No. 3 at $2.92@2.97. The 
British Columbia shippers, with the handi- 
cap of a 25 cents duty until Jan. 1, are 
not seeking full-car orders, but will ac- 
cept part cars at current prices to come 
with substantial orders for cedar boards 
or bevel siding. 


PINE BOXBOARDS—Dry boards are 
being diverted for use in barracks and 
low-cost housing in connection with De- 
fense operations at many New England 
points. Graded pine boards, above No. 3 
common, are in active demand at $2@3 
above the Sept. 1 list. An average run 
of inch round edge box sells at $13@14 at 
shipping point, though there are sales at 
$1@2 lower, also an occasional lot goes 
as high as $15 and even $16. Inch square 
edge No. 3 common 6- to 10-inch is very 
firm at $34@36, and the No. 4 grade at 
$4@5 lower. All planing mill facilities 
in New England are under engagement at 
full capacity until well into January. 


EASTERN HARDWOODS — Demand for 
inch and thicker maple exceeds the sup- 
ply. The mills selling chiefly to the 
woodworkers and furniture plants are de- 
livering inch maple and birch as fast as 
it reaches shipping condition, and at a 
price range for FAS from $88@92. Most 
sales of 2-inch birch, kiln dried, are at 
$92@96, with the 2-inch maple at $100@ 
105. Sales of 2-inch maple to the wood 
heel shops are increasing, as the supply 
held over from last season dwindles and 
the shops become convinced that they are 
dealing with a sellers’ market. For 2-inch, 
common and better full-length maple 
plank the price range is $74@78, and 
there have been sales of the short cross- 
cut stock at $82@86, with indications of 
advances if demand continues active. 


NEW YORK, N. Y. 


Business in the immediate New York 
area is very spotty. There is, however, 
a slight general improvement. The deal- 
ers are maintaining well assorted stocks, 
and are from all reports not experiencing 
any great difficulty in getting their sup- 
plies. The big question seems to be, What 
is going to happen after the National 
Defense Program is pretty well completed? 
Will the market break overnight, or will 
a demand in other directions spring up? 
How about home construction for 1941? 
Will the public, under present conditions 
and increased costs, be apt to want to 
buy or build a home? Will the speculative 
builder carry on as he has during the 
past three years? Will loans for build- 
ing or improvements be as free to obtain 
as they have been? All these questions 
and many more are in the minds of the 
dealers and, as a result, they are adopting 
a very conservative policy in their buying. 
On the other hand, most of the whole- 
salers in the city, and mill representa- 
tives, report being extremely busy and 
having considerable difficulty in placing 
orders for certain items. This is partly 
accounted for by the pick-up in railroad 
and industrial business. 


SOUTHERN PINE—It continues rather 
difficult to obtain certain items, with 
prices still firm due to demand for mate- 
rial for construction of Army cantonments 
building or to be built in the South. Prices 
of roofers, for instance, still continue 
upward but apparently at not as quick a 
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pace as thirty days ago. Fortunately, good 
weather at most southern mills has had a 
tendency to keep prices at a fair level. 


WEST COAST—The fir market is quite 
active, with prices around $1.50 more than 
they were since last report. Spot whole- 
sale stocks are well below normal, and 
steamer space remains very tight, with 
the result that orders taken are subject 
to ability to deliver. 


WESTERN PINES—An advance was 
registered the early part of this month, 
and there was a further 50 cents advance 
on certain items of common Idaho white 
pine. Some Ponderosa mills are reported 
to be out of the market, with heavy order 
files and broken stocks. Practically all 
shippers of western pines are limiting 
amounts of certain items they will include 
in a car order. 


HARDWOODS—Production is running 
high. Prices show no tendency to go 
down, and demand is still active owing to 
increasing industrial requirements. 


SPRUCE—Dealers report that there con- 
tinues to be some difficulty in getting 
their spruce requirements, but that a fair 
amount of spruce continues to come in 
from eastern Canada. The New England 
operators are working a 24-hour shift and 
doing everything within their power to 
meet the demand. Naturally, spruce prices 
remain very firm. 


Baltimore, Md. 


NORTH CAROLINA PINE—Demand, 
especially for lower grades is increasing, 
so that the mills find it difficult to supply 
it. Prices are still advancing. Regular 
building, and the requirements of box fac- 
tories, add to the problem of meeting mar- 
ket needs. 


LONGLEAF PINE — Demand takes up 
production with ease. Larger dimensions 
are sought on a scale that creates a prob- 
lem for the mills, but current wants are 
met with reasonable promptness, and 
prices are either firm or gradually mov- 
ing up. 


WEST COAST WOODS — Distributors 
with large orders for Defense needs find 
it difficult to locate supplies at mills, and 
to arrange transportation. Railroads are 
being utilized to an unusual degree. 
Prices of fir in particular are still climb- 
ing, with other western woods taken up 
at advancing figures. 


HARDWOODS—The list continues to 
move gradually upward. One of the most 
active as well as sought after items is oak 
flooring, which continues strong. Maple 
flooring has also shown a gain in move- 
ment. Furniture factory demands are tak- 
ing on wider scope. Restrictions imposed 
by England still hold down foreign trade, 
although some expansion is noted. 


Buffalo, N. Y. 


Lumber demand is holding about steady, 
with most of the buying coming from 
industrial sources. A slightly easier tone 
is reported on numerous items, where the 
Government buying has quieted down for 
the time being. But lumbermen do not 
expect any great weakness to develop, in 
spite of the fact that colder weather 
promises soon to cut down purchases by 
retailers. It is generally felt that a good 
volume of building of homes is in store 
for this section and others, because of the 
increased employment in industries. The 
shingle market is a little easier. 

HARDWOODS—Demand is fair, but not as 
active as it was some weeks ago. Many 
consumers have already supplied their needs 
for the remainder of the year and small-lot 
purchases are the rule. The market, on most 
items, is holding about steady. Oak is 
one of the woods moving in large volume, 
with a fairly active trade in oak flooring. 
The supplies of chestnut at the mills are 
reported quite small. 





WESTERN PINES—The market is holding 
well, and advances of $1 have lately taken 
place in some Ponderosa items. Low 
grades are showing strength. Idaho pine 
has been holding steady. California sugar 
pine is displaying less firmness than the 
other western woods, but is not called 
weak. Industrial plants are the chief 
purchasers, and a fairly active demand 
for some weeks, at least. is looked for. 


NORTHERN PINE—Strength is shown 
by northern pine, and quantities offered by 
mills are not large. There is also a good 
deal of strength shown by pine from east- 
ern sources, now that the danger of 
accumulating surplus stock in the market 
has passed. Production during the coming 
winter and spring are expected to be smaller 
than usual. Buying is largely for immediate 
needs. 





Three-Master Brings 700,000 
Feet of Maine Lumber 


Quincy, Mass., Nov. 24.—Carrying the 
biggest cargo of lumber brought to the 
Quincy Lumber Co. for many years, the big 
3-masted American schooner Edward R. 
Smith docked here the morning of Nov. 13. 
She had aboard about 750,000 feet of Maine 
lumber, lifted at Machias. This is the first 
cargo of domestic lumber to arrive for the 
Quincy company for some time, as most of 
its supplies coming here by ship originate 
in the Maritime Provinces of Canada. The 
big schooner took about two days to slide 
down the coast from Machias. 








‘““Bottleneck’’ at many wood treating plants are the treating cylinders. These progressive plants 
have eliminated this expensive delay and are speeding up production by installing Moore Cross- 
Circulation Kilns. The Moore System has proven a paying investment. 


Moore Cross-Circulation Kilns Speed Up 
Production of Treated Lumber & Timbers 


Moore Cross-Circulation Kilns 
remove excess moisture from lum- 
ber and timbers, enabling wood 
treating plants to speed up pro- 
duction of treated lumber. 


The many progressive treating 
plants which have installed this 
modem drying system have found 
it a profitable investment. They 
find it pays to season lumber be- 
fore treating . . . to dry it after 
treating. 





If you are interested in kiln drying 
and would like to be placed on our 
mailing list, send us your name and 
the name of the firm with which you 
are connected. 


The Moore Cross - Circulation 
System manufactures ideal drying 
weather every day of the year. 
Drying conditions are thermostati- 
cally controlled throughout the 
drying process with automatic 
control instruments. 


Have our experienced dry kiln 
engineer call and discuss your 
drying problems. There’s no obli- 
gation—but write today! 


MOORE DRY KILN COMPANY 


Largest Manufacturers ef Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, B.C. 
NORTH PORTLAND, ORE. 
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Overtime Payable Regardless 
of Union Contracts 


WasuincTon, D. C., Nov. 27.—The obli- 
gation to pay time and one-half after 40 
hours, under the Fair Labor Standards Act, 
is not voided by the existence of a union 
contract calling for a workweek of more 
than 40 hours without the payment of over- 
time—except in certain instances—Col. Philip 
B. Fleming, Administrator of the Wage and 
Hour Division, warned today. “Such a clause 
will have no legal effect, although the rest 
of the contract may stand. The Wage and 
Hour Division will not give weight to such 
a clause in making an inspection to determine 
whether the law is being complied with by 
an employer.” 





Service to Help Dealers De- 
velop Winter Flooring Sales 


Curicaco, ILt., Nov. 25.—With a view to 
assisting lumber dealers in stimulating win- 
ter flooring business, the Maple Flooring 
Manufacturers’ Association with headquar- 
ters at 1795 McCormick Bldg., this city, is 





This view from the new association book shows 

how the exposed maple floor harmonizes in tex- 

ture and color with cane chairs, hard maple 
table, tan cloth screen and straw mat 


offering to mail free to the lumber dealer’s 
proffered list of home building prospects a 
copy of a new 8-page, 84x11 inch folder en- 
titled, “A Glimpse of an Interesting Modern 
Home.” 

All the lumber dealer has to do is to send 
in his list of home building prospects’ names 
and addresses. The Association pays the 
postage and if the lumber dealer will furnish 
sufficient business cards, one will be attached 
to the folder mailed each prospect. 

In a statement today, E. C. Singler, secre- 
tary-manager, expressed the expectation that 
many lumber dealers will take advantage of 
this opportunity to stimulate a line of busi- 
ness which will mean increased activity and 
profitable volume during a time when ovtt- 
side construction begins to slow down. 

The new folder “A Glimpse of an Inter- 
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esting Modern Home” presents a room-by- 
room demonstration of the charm of maple 
for present-day homes. It shows how maple 
flooring harmonizes with fine grained furni- 
ture and opens the prospect’s eyes to the 
decorative possibilities of hard maple— 
stressing also the long wearing quality of 
hard maple flooring. 


Additions Triple Capacity of 
Wisconsin Mill 


MARSHFIELD, Wi1s., Nov. 25.—The Roddis 
Lumber & Veneer Co. is starting operation 
of its new sawmill here, which is tripling 
the capacity of plant, according to Louis 
Korth, general manager. The new building 
is 132x42 feet, with a wall height of 22 feet. 
Two new additions are incorporated in the 
structure, a 26x56 saw filing room, and a 
large sorting shed. All machinery is new, 
with the exception of a trimmer purchased 
about two years ago. A feature of the proj- 
ect is the new overhead steel conveyor to 
carry the sawmill refuse a distance of 350 
feet to fuel bins in the boiler room where it 
is automatically fed into the four large boil- 
ers that provide heat and power for the 
Roddis plant. The old mill had a capacity 
of 2,000 feet per hour for hardwood, and 
3,000 for softwood. The additions have in- 
creased this to between 4,000 and 5,000 feet 
an hour, and from 6,000 to 7,000 feet, re- 
spectively. 


Kansas Lumber Yard Ob- 


serves Fiftieth Anniversary 


The Wildgen Lumber Co. of Hoisington, 
Kans., is celebrating the observance of its 
50th year in the lumber business. In com- 
memoration of this event, a newspaper ad 
duplicating one that appeared when the com- 
pany entered business was published in a 
local paper. The original ad read: “Cooke 
& Wildgen, Dealers in Lumber, Lath, 
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Shingles, Doors, Etc. Hoisington, Kansas.” 
The present ad had this comment: “The 
above advertisement was published in The 
Hoisington Dispatch, Nov. 13, 1890—50 
years ago yesterday. It marked the entrance 
of the late Henry Wildgen into the lumber 
business in Hoisington. 

“We appreciate the business and good will 
extended us by the public for the past fifty 
years and for the years to come we will be 
serving you even better. For the next 12 
months, we will observe our 50th Anni- 
versary Year.” 





Melvin R. Laird, sec- 
retary of The Connor 
Lumber and Land Co., 
Marshfield, Wis. who 
was recently elected 
as State Senator and 
will represent the 24th 
Wisconsin District 
when the legislative 
body convenes in 
Madison in the early 
part of January. He 
was a candidate on 
the Republican ticket 








Makes Many Tent Poles 


ABERDEEN, WaAsH., Nov. 23.—The Twin 
Harbors Lumber Co., this city, has been 
awarded a second contract to supply tent 
poles for the United States Army. The first 
contract was for $150,000; second, for $306,- 
522. Still a third is in process of negotiation. 
The poles are octagon, and are being made 
in Portland, Ore., where the company has 
leased part of a woodworking plant. 





Advertising Campaign Promotes Wood Gutter 


A nationwide promotional campaign for 
wooden gutter, and especially for Weyer- 
haeuser 4-Square Douglas Fir Gutters has 
been sponsored recently by the Weyerhaeu- 
ser Sales Co., St. Paul, Minn. According to 
that company the value of wood gutter is 
in its long life, rigidity and general strength 
as a permanent part of the structure and in 
the ease of its cleaning. Furthermore they 








may be designed to harmonize with the 
architectural design of a building, as is evi- 
dent in the accompanying illustrations of 
right: the wood gutter installation at the 
Lakeside Club House, American Lake, 
Wash., and left: one on a residence. A 
booklet devoted to wood gutters can be pro- 
cured by writing to the Weyerhaeuser Sales 


Co. 
aN 
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Give Lumber Books i 


fox Christmas 


Books pertaining to 
Office, Yard, Sawmill, 
Planing Mill, Woods. 


Fiction, Poetry 


Just a Partial List of 
the Many BOOKS FOR 
LUMBERMEN carried 
in stock :— 


Accounting System for Retailers. 

Estimating Building Costs. 

Blue Print Reading for the Build- 
ing Trades. 

The Lumberman’s Actuary. 

Perry’s Lumber Reckoner. 

Baughman’s Buyer and Seller. 

Ready Reference Inventory Book. 

Element of Forestry. 

Lumber—lIts Manufacture and Dis- 
tribution, 

Kiln Drying of Lumber. 

Logging. 

Forest Products, Their Manufac- 
ture and Use. 

Lumber and Its Uses. 

Stair-Builder’s Guide. 

Estimating. 

Pocket Lumber Pricer. 

The Climax Tally Book. 

Carpentry. 

Handbook of Wood Construction. 

Wood Moulding. 

The Lumberman’s Ambidexter. 

Coloring, Finishing and Painting 
Wood. 

Painting and Decorating. 

Practical Veneering. 

Timber, Its Structure and 
Properties. 

The Steel Square. 

Yard Planning and Shed Design. 

Air Seasoning and Kiln Drying of 
Wood. 


The Forest Manager. 
Pricing for Profit. 
Holy Old Mackinaw. 
Paul Bunyan. 

Come On Home. 
Tote-Road and Trail. 
Live Life Today. 


SES SS ee 


A BOOK is the BEST of all gifts 
for Christmas! A book will be 
kept and prized and used long 
after other gifts are gone and for- 
gotten. Books about lumber are 
ideal for presentation to all who 
are interested in the lumber and 
building material business. 


Give Books to Your Friends, 


Customers and Employes 


The American Lumberman has 
Books for Everybody! Loggers, 
W oodsmen, Sawmill Operators, Re- 
tail Lumbermen, Carpenters, 
W oodworkers. 


Today, Mail Coupon For Our 
Complete Book Catalog 


You'll enjoy looking through this 
catalog. You'll be interested in 
the large number of books listed 
and described. Select the ones you 
desire to give for Christmas, and 
we'll mail them postpaid as you 
direct. An appropriate Christmas 
Card will be enclosed with each 
book free of charge. 


‘ieee MAIL COUPON NOW 


| 

° | 
umberman | 

Without obligation, please send me complete catalog of your Books for Lumbermen. ] 
| 

| 

| 


431 South 
Dearborn St. 
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Paint Company Enlarges Plant, 
Builds New Laboratory 


KANKAKEE, ILL., Nov. 27.—Construction 
work is under way on two new buildings 
which will be additions to the American- 
Marietta Co. plant located here. They are 
part of a $200,000 modernization and ex- 
pansion program begun a year ago to enable 
the company to meet an increasing demand 
for its products in the paint, varnish and 
industrial finish field. 

One building will house the latest equip- 
ment available for testing varnish and 
synthetic resin. According to Grover M. Her- 
mann, president, company research stimu- 
lated in the past twelve months by the war- 
time curtailment of imports of essential oils, 
has resulted in some notable discoveries 
which should increase the quality of Ameri- 
can-Marietta products. 

The second unit is a three story extension 
to the plant’s main building of heavy mill 
construction which will be used for the 
manufacture of roof coatings. 














Do Your 
Christmas 
Shopping 


Early, Easily and 
Inexpensively 





CHRISTMAS 


As you are a lumberman, the most 
unique, appropriate and delightful gift 
for you to give is, of course, one of the 
books of Douglas Malloch, “the lumber- 


man poet.” 


Early 


Do it now. Make up a list of those 
you wish to remember, and decide which 
books you wish to give. 

For relatives and friends it will be 
“The Heart Content,” $1.25, or “Come on 
Home,” $1.50. 


Easy 


To your son or employes give “Be the 
Best of Whatever You Are.” $1.25. 

To associates in business, “In Forest 
Land,” $1.25, or “Re-sawed Fables,” $1. 








Inexpensive 


One letter, one check and your shop- 
ping’s done. Tell us how many copies 
you want of each book, and they will be 
sent promptly, postpaid. 


AMERICAN LUMBERMAN 


431 South Dearborn St. 
Chicago, Ill. 


AMERICAN LUMBERMAN, 

431 S. Dearborn St., Chicago 

Catalog of your Books for Lumbermen. 
Name 
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Mail Coupon for Complete Book Catalog [ 


Without obligation, please send me complete | 
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Tacoma, Wash. 


WEST COAST WOODS—With the strike 
that has shut down eleven of the city’s 
major sawmills still in effect, there is a 
decided dearth of material for remanufac- 
turing plants and retail yards. The four 
mills that are still running report plenty 
of demand at good prices, but they are 
hesitant about booking orders because of 
the uncertainty of the situation. Remanu- 
facturing plants, particularly sash and 
door factories, have all of the business 
they can handle, but they are running 
short of raw materials. Veneer and door 
plants also have plenty of business, but 
they too are finding raw material scarcity 
a real handicap. Log storage booms are 
filled to overflowing. 


Portland, Ore. 


WEST COAST WOODS—Some slight 
slowing up in demand, from both the trade 
and from the Government for Defense 
construction, is apparent. Orders continue 
at a relatively high level, however, and 
production is considered within 10 per- 
cent of present normal mill capacity. 
Prices generally are steady and unchanged. 


INTERCOASTAL-—The mills are booked 
with about all the east coast business for 
which they can secure transportation 
though demand from retail yards is sea- 
sonally less active. The demand covers 
virtually all ordinary items. Prices at 
mills are steady and about unchanged on 
most business, although an _ occasional 
higher-than-market bid at times gives the 
appearance of rising prices. Ship space 
is virtually all taken for the remainder of 
the year. 


COASTWISE—The California market is 
active, and mills are in a tough spot with 
the coastal fleet of steam schooners still 
tied up by strike. Rail shipments are play- 
ing an increasingly important role as 
buyers find acute need for particular 
items of which they are running low. 
Those mills having a favorable rail rate 
to California are reported to be getting 
a heavy percentage of this business. 


FOREIGN—Firm orders are in the mar- 
ket from South America, the United King- 
dom and Australia, but difficulty of ship- 
ment here again presents a trying prob- 
lem. Mills are reluctant to book busi- 
ness for which they cannot secure ship 
space. 


RAIL—Interior business from retail 
yards has slackened, and further seasonal 
decline is expected. 


LOCAL—Local building continues ac- 
tive. Defense orders for nearby camp 
construction are large but delayed de- 
livery is requested in some instances. 


San Francisco, Calif. 


LUMBER CHARTERS—The Pacific coast 
freight offshore charter market continues 
dull. Lumber business to the Orient re- 
mained inactive. The Australian trade has 
shown no improvement, although a vessel 
was reported taken for a cargo of lumber 
from British Columbia at private terms. 
Berth lines continue to quote between $25 
and $30 on lumber. With trade to South 
America also reported dull, a fixture was 
noted for a lumber cargo from Columbia 
River. But for the scarcity of foreign 
exchange, a good market for American 
lumber would exist in Uruguay. A fixture 
was reported for lumber from Columbia 
River, Grays Harbor and Puget Sound to 
South Africa for late November. 


LUMBER RECEIPTS—Receipts of lum- 
ber at Oakland piers during September, 





1940, totaled 19,365,640 feet, compared with 
24,535,840 feet in August, and 20,169,970 
feet in September, 1939. 


MARITIME LABOR—With marine cooks 
and stewards and the marine engineers 
having already signed agreements with 
the shipowners, and the firemen, masters 
and mates and sailors in favorable nego- 
tiations with owners, termination of the 
steam schooner strike seemed near at the 
close of the seventh week of its duration. 
The new contracts already signed con- 
tained monthly increases in wages and in 
hourly overtime rate, and will run to Sept. 
30, 1942. The end of the strike is expected 
to result in a peak movement of lumber 
from the Northwest to California ports. 


REDWOOD—tThe market is_ reported 
fairly steady. While mill stocks are be- 
coming more and more broken, fairly 
prompt shipments have been maintained 
so far. Scarcity is reported in uppers and 
all kinds of siding. Tank and vat are 
moving in fair volume. Mills are operat- 
ing at capacity, and Government buying is 
maintained. 


DOUGLAS FIR—A fairly strong market 
is reported, with little recent change in 
prices. Stocks are badly broken. Scarcity 
is noted in flooring, 6-inch rustic and in 
all dry dimension items. California yard 
stocks are lower because of high prices. 
Outlook is for firm prices while Govern- 
ment buying continues. While prices may 
go higher, a point on which one person’s 
guess is as good as another’s, it is believed 
they will level off shortly after Govern- 
ment buying becomes less urgent. 


Spokane, Wash. 


INLAND EMPIRE PINES—Plenty of 
orders, but not the stock to fill them, is 
the story from both wholesalers and 
larger mills. Many of the latter are out 
of the market and have been for some 
time. Prices are naturally firm, with mills 
occasionally making slight advances on 
some items. There is a general ‘desire 
to keep prices steady. Sawmills are shut- 
ting down for the winter, but planing 
mills are busy and shipments are heavy. 





Minneapolis, Minn. 


NORTHERN PINE—Unfilled order files 
are 80 percent larger than they were a 
year ago. To date this year shipments 
have not kent pace with increasing de- 
mand. Stocks at mills have been in- 
creasing as production mounts, and are 
almost on a par with those in 1939 at this 
time. Retailers continue to be the chief 
consumers, and they are ordering mostly 
mixed lots with speedy shipment stipu- 
lated. At least a portion of the recent 
business gain is ascribed to _ retailers’ 
failure to obtain prompt delivery of ma- 
terial from other sections. Prices are 
firm, with the general jevel higher than it 
was six months ago, but with no abrupt 
increase announced. 


NORTHERN WHITE CEDAR — With 
subsidence of the demand caused by ne- 
cessity for pole replacements following 
the Armistice Day storm, the post and 
pole markets both are seasonally quiet. 
Manufacturers and retailers alike report 
a fairly satisfactory business during the 
past two months, considerable cedar going 
into corncrib construction, and the post 
market throughout the Midwest and the 
Southwest has been active. The seasonal 
slump in sales finds stocks in very short 
supply, and manufacturers are turning 
their attention to woods work. 


MILLWORK—tThe Armistice Day storm 
apparently caused only a temporary lull 
in the market, Mississippi Valley sash 
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and door manufacturers reporting business 
about in the-same volume as before the 
gale. Actual sales and estimate work, 
however, are not in as large volume as 
they attained earlier in the autumn. De- 
mand for storm sash continues good. 
Figuring is above the seasonal average 
of the past several years. Prices remain 
firm, with advances believed in the offing 
due to increasing Government orders and 
normal demand for stock items. Costs of 
raw materials have increased considerably 
during the past few months. 


Seattle, Wash. 


WEST COAST WOODS—RAIL—Defense 
orders continue to provide the principal 
market for lumber. Trading is easier, and 
most shippers think prices are at top 
now, but they do not foresee any early de- 
cline. Line yards are expected to be in 
the market the second week in December, 
and the railroads, during January. In the 
past fortnight, uppers have advanced $1; 
boards as much as $4; dimension and tim- 
bers, $1@2. Retail yard buying is small. 
Stocks at mills are considerably off bal- 
ance. B&better items are more plentiful. 
C and D uppers, and Nos. 1 and 2 com- 
mon boards and dimension, are absorbed 
by heavy Government purchases. In 
uppers, 1x4- and 6-inch are very strong. 
No. 2 common is scarce, and boards of all 
kinds are hard to buy. Green fir dimen- 
sion is selling when dry cannot be ob- 
tained. The Government is taking No. 2 
and better fir, and some dry hemlock is 
being absorbed. 


INTERCOASTAL—Space is all taken 
through January; there is a good demand 
for all available. This market calls for 
regular requirements. Prices are un- 
changed. ' 


CALIFORNIA—The steam schooner strike 
continues to prevent water shipments. 
Large quantities of lumber are moving in 
by rail. Demand is good. Prices are 
strong. 


SHINGLES—Perfection and XXXXX 
shingles are 5 to 15 cents weaker. A slack 
demand is explained as seasonal. Mills 
are accumulating some stocks. 


EXPORT—Some orders from the Argen- 
tine and Uruguay have had to be can- 
celled because of lack of import permits. 
A few inquiries come from the west coast 
of South America. There is some buying 
from South Africa. Inquiries have come 
from Hongkong. United Kingdom market 
is not active. 


LOGS—tInventories are ample for all re- 
quirements except in merchantable, sup- 
plies of which are a trifle short. A large 
inventory of hemlock is being used up 
rapidly by pulp and lumber mills. Cedar 
shingle logs bring $15-17, and lumber 
$30-31. Fir moves at $12-13, $17-19, $22-26, 
with peelers bringing $28-29 and $35. 
Hemlock, both Nos. 2 and 3, moves at $13. 


Houston, Tex. 


SOUTHERN PINE—Government buying 
continues to keep the market strong, with 
prices holding firm on all items of No. 2 
and better. There has, however, recently 
been some weakness in prices for No. 3 
lumber. It is almost impossible to buy 
any quantity of items such as 1x6-, 1x8 
and 1x10-inch in boards, of 2x4-, 2x6- and 
2x8-inch No. 2 dimension, or of 1x6- and 
1x8-inch “C” and B&better siding, these 
being the items the Government buys in 
largest volume. But yards are appar- 
ently able to obtain their requirements. 


SOUTHERN HARDWOODS — All items 
are moving, and there is practically no 
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lumber left at mills, so it is getting more 
and more difficult to place orders. Prices 
are strong and continue to advance. 


SHINGLES AND LATH—Prices are 
down 10 to 25 cents per square from re- 
cent levels. There have been some dis- 
tress cars offering. Pine lath stocks are 
low and prices are very satisfactory. 


Cincinnati, Ohio 


HARDWOODS—No. 2 common and lower 
grades of sap gum, tupelo, cottonwood, 
basswood, magnolia, poplar and cypress are 
being sold for sheathing to replace soft- 
wood. No. 2 oak is in demand for flooring. 
Furniture factories are taking some poplar, 
oak, cherry and maple, although they are 
covered generally up to about Jan. 1. 
Virtually all of them have been busy on 
holiday orders for the past two months, 
and have used up much of their stocks. 
Small lots of FAS white oak are being 
taken by furniture factories and other 
consumers. No. 1 common and better 
poplar prices are stiffening. Dry red and 
sap gums have been difficult to obtain 
from the South. Lack of domestic inquiry 
for Appalachian hardwoods is being made 
up in @ measure by increasing inquiry 
from the United Kingdom. 


SOFTW OODS—Southern pine is largely 
being absorbed by Army and Navy orders. 
Ponderosa pine, Idaho pine and Douglas 
fir are being offered to local dealers by 
the wholesalers; also southern tupelo, 
basswood, cottonwood and lower grades of 
poplar and red and sap gum. Yellow cypress 
sheathing is also offered. Sheathing, soft- 
wood, is quoted here at $37@37.50, while 
dimension ranges from $33@38. Retail- 
ers continue to buy in hand to mouth lots 
to fill up holes in stocks. Wholesalers 
mostly are dealing in Government requi- 
sitions and bids. 


Kansas City, Mo. 


SOUTHWESTERN MARKET — Govern- 
ment purchases are becoming so enor- 
mous and the demand for quick deliv- 
ery so pressing that mills are often 
unable to fill mixed car requirements. 
Some distributors have withdrawn from 
the market because of hopes of price ad- 
justments when the Defense orders are 
filled. Only a fraction of the Defense re- 
quirements have been contracted for, and 
the buying has already provided mills the 
largest volume of orders in ten or twelve 
years even with trade through normal 
channels limited. Because they are oversold 
for the remainder of the year, mills have 
no desire to accept future orders. Price 
lists have been withdrawn by some opera- 
tors, and those accepting future business 
are taking it on a “when delivered” price 
basis. Shipments have stepped up consid- 
erably, but bad weather has set in, and 
this may reduce production and shipments 
alike. Inventories are in a far from satis- 
factory condition. 


SOUTHERN PINE—Average prices rose 
$1@2 this month, following advances of 
$6.50@7 in the two preceding months, 
and current quotations are about 20 per- 
cent higher than at the same time a year 
ago. The advances in the last week or 
so have been spotty, the size of the gain 
depending to some extent on the condition 
of stocks of the items at the mill making 
the quotation. No. 2 boards, 6-inch and 
10-inch, are very scarce. 


WESTERN PINE—No. 3 Ponderosa 
boards moved up $1 during the last week. 
All grades of 2 by 4-inch dimension are 
searce, and it is a problem to obtain 


straight cars of No. 3 boards or dimen- 
sion in Ponderosa. 


OAK FLOORING — Advances of $1@2 
have been recorded in recent weeks. No. 2, 
and No. 1 and better, shorts gained $1. 
No. 1 select and clear in regular lengths 
was up as much as $2, with deliveries slow 
on both items. Maple and oak flooring 
plants have more orders than they can 
possibly fill from present stocks. 


HARDWOOD—Mills in the district con- 
tinue to sell more than their production. 
The millwork industry has been steadily 
placing orders, and the furniture group 
also has stepped up operations. Prices are 
steady to higher. Rains already are be- 
ginning to curtail production somewhat. 


SHINGLES — Prices again were easier, 
declines last week averaging about 10 
cents a square, with most weakness noted 
in Nos. 1 and 2. 


DOUGLAS FIR—Mills have flatly re- 
fused to accept yard orders because their 
stocks will not permit their filling these 
for several weeks. Yard items are scarce 
at most mills, and mixed-car deliveries 
have been delayed as much as three weeks. 
All No. 2 dimension items are _ scarce. 
Uppers are plentiful. 


CYPRESS—Prices have advanced $3 on 
better grades of common, while poorer 
grades are up about $2. 


Warren, Ark. 


ARKANSAS SOFT PINE—Inqguiries for 
most all items of stock have slowed up 
considerably and, except for Government 
uses, orders have been less plentiful than 
for several weeks. Increased demand for 
trim has kept moulders busy day and 
night. Furniture manufacturers are still 
in the market for just about full output 
of the items they use. Government orders, 
however, continue to absorb mill output 
and all surpluses and, though production 
continues at capacity, mills have been 
unable to build up stocks, so that their 
inventories are badly broken. Prices re- 
main firm. Production in this area has 
been slowed up by excessive rainfall, 
which has made the woods inaccessible. 


SOUTHERN HARDWOODS—Demand is 
more or less scattered, for many yards 
completed stocking up with what they in- 
tend to buy before annual inventory. 
Prices in most instances remain firm, 
and a few items have advanced. While 
demand for gum has been declining some- 
what, orders are practically sufficient to 
take care of the available stock. Furni- 
ture stock sales have been reported very 
satisfactory. Demand for box lumber is 
larger than in the corresponding period of 
1939. Oak flooring shipments and produc- 
tion also are higher than last year’s. 
There is some demand for hardwood items 
for Defense work. 


Norfolk, Va. 


NORTH CAROLINA PINE—The market 
is still very active, and many believe this 
activity will keep up for some months. 
yovernment buying for Defense projects 
makes a rather large total; during the 
past ten days, contracts were placed for 
more than eleven million feet for Camp 
Lee etc. Demand from northern and east- 
ern retail yards has not been large, but 
there has been a slight improvement. In- 
quiries for large blocks of lumber for New 
England air ports and other projects have 
been numerous, but most southern mills 
have all they can do in their own imme- 
diate territory and can not quote for de- 
livery in less than several weeks. Bid- 
ding for recent Government business was 
more spirited, and prices were about in 
line with market. There has been a 
good demand for better grades, and a bet- 
ter demand for No. 1 rough. Many yards 
are using No. 1 instead of B&better. De- 


(Continued on Page 62) 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices on 
southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales made 
in the period of Nov. 14-19, but where prices fur this period were not available, prices for the 








month to date have been inserted and starred (*): 
West East West East West East West East 
Side Side Side Side Side Side Side Side 
Flooring Standard Ceiling Standard No. 2 Shiplap and No. 2 Dimension 
Lengths 5% Lengths Boards, Std. Lgth. x4 
ne ae a 28.24112 & 14... 32.16 27.02 
1x3 rift— 38 9.88 40.08|1%¢ ett 12 & 
B&better.. 62.50 66.00 meee te oC eee 33.24 31.66/16 ....... 33.07 29.68 
51.89 61.00 ; Altselivs 27°95 29°17 1X8 ow cece 33.62 31.89]18 & 20... 33.81 34.03 
elcdotetd: #38°57 D vreseene 20 AVi1x10 ..... 33.02 31.6719x6 
D ‘fat . say BEGe seven 35.08 31.92112 & 14 $0.54 4 as 
grain— Surfaced Finish No. Shipl eae 31.0 
B&better.. 52.38 50.40] Standard Lengths Peasant 18.2.0... 33.13 31.67 
c ie chee stan 46.43 947-10 B&better aa Lengths a 20 es eeers 2 . 
4 Titt— ne ck— _jix4 ...... 2. 0.00/12 & 14... 31.55 28.19 
B&better.. 71.04 ....J4 «corre: Se er ee i , eres 31.66 28.65 
eee 51.07 53.50}2 ccreeees 65.89 66.50 S1S/S4S. 27.65 26.22118 & 20... 34.76 31.50 
ge ieee 959 ..., JO cererere 52.65 920-25 1x6 CM... 25.90 26.53]929 & 24... 36.56 .... 
ix4 flat ' Ree 62.96 *57.56]1x8 ...... 27.16 27.0219x10 
grain— _e cece pie aa 1x10 coves 27.08 27.87112 & 14 33.88 28.00 
Bé&better.. 51.60 50.56 5x6/4 ‘hifei .25 79.50 1x1 ececee 27.73 26.67 He meats arty art 
* ORI 47.89 46.89 ee i 8 & : : 
PY = 2e 6 8. 4.25 69.50 Jambs 22 24 weee *34.25 
DP svat 36.58 36.30 5x16 stoke 34°50 °79:00| B&butter— 22 & 
End Matched 1S weeeeee 103.17 *90.38}5x4-8 73.38 68.25/12 & 14... 30.89 32.00 
Flooring, 2 to 8-foot |Toch thick— oxi 1 Dimenstom [15 ©2111! 3258 3206 
i Sasa sas 53.88 49.00],. Ts 37.78 *32.25 
1x3 rift— : aeie & 14... 36:38 Sea. x *: 
iT | Me ie || eee a sa ee ee 
1x5&10 ..: 54.48 53.06/35 & 30--- 38-27 34.25] qimbers 20 & Under, 
B&better.. 42.46 41.25 12s eeees 67.75 70.00) 0x6 oi No. 1 
eS ginectais 37.90 *38.55 12 & 14... 31.54 31.24] Shortleat— 
D Civanece Bete “Eee Rough Finish, aa 32.91 32.49 3x4&4x4.. - 37.21 *%33.31 
1x4 rift— Standard Lengths |18 ....... 35.06 34.00}4x6—8x8.. 37.95 29.00 
B&better..*55.00 .... eee 33.33 33.33]3&4x10 ...*40.00 *47.50 
1x4 flat B&better— 22 & 24... 42.75 *39.8315x10-10x10*39.94 .... 
grain— 1x4/8 .... 64.42 *55.22/2x8 3&4x12 49.82 40.50 
Bé&better.. 39.22 37.0011x5&10 ... 65.75 *60.00)12 & 14... 32.75 31.93 5x12/12x12 .... %44.75 
pavredecd 35.45 36.80 1x12 ..... 82.25 ....J16 ....... 33.96 32.84 
D Be arinn eile 6.39 29.0015&8/4 +8 ee 37.08 35.00 No. 3 Dimension, 
thick— 20 w+ 3.0. 37.46 33.50 Random Lengths 
Drop Siding, Stand- eaceiaies 912-25 384.00 23 & 24... 44.00 *42.50 ae ae anil 
ard Lengths, 1x6” CS 81.5 78.0012220  §=«;«..._. . BRS cocses y 
ES ocesacc ‘S666 ..,. 08~ <seree 41.10 40.25/2x6 ...... 24.86 24.00 
No. 117— 5 MR PEATE 41.52 37.58]2x8 ...... *23.22 24.00 
Babette: r.. 44.63 er Casing and Base SD. th ache db wi 39.56 *40.06]2x10 ..... 22.37 24.00 
Sowaweds *42.50 *43.00| Standard Lengths 8 & 2¢ 43.86 *44.08]2x12 ..... 22.00 24.00 
D AT Sey 5.69 .... 2 & : 
B&better— 2x12 ” 
No. 116— = a x Car Lining, 13/16 
B&better.. ... *53.00)1X4_ ...--. 71.88 *65.42112 & 14... 44.83 41.13 , 
een 47.50 48.50|1X6&8 .... 73.47 64.13]16 ....... 45.00 43.75|Common— | 
H crc: eee se eelixsaie ... 73.00 70.00/18 .....:: 47.00 *45.67|1x4, 16....%40.00 
No. 2°...: 34:40 33/94 sii tail ip eeete: 49.60 *48,00|1X6, 18... .*42.00 
Assorted patterns o. encing 22 & 24 re 
B&better.. 50.10 47.27 Boards Car Siding, 13/16” 
Cc 927 43.99| Standard Lengths Plaster Lath 
© seeeeees 49.27 43.89 Re pear Kiln Dried B&btr&Sel— 
ceocccecee -so 96. x Seeeee 2.00 eames tT" = Aes oO. coee 
No. 1 47.75 38.82'1x6 ...... 40.06 38.88 %x1%4", 4 1x4, 10.... 50.25 51.50 
No. 2. 6.68 SE26 2e8 <<: 40.50 39.53|No. §.71 %5.55 1x6, 9..... *54.92 *54.00 
No. 3 .. 25.00 1x5&10 ... 49.00 *50.77:No. 2 4.90 *4.70 1x6, 10... 50.00 51.50 





OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. emphis and John- 
son City, Tenn., and Alexandria, La., as points 
of origin: 

t$X2%” 49X144” 3x2” %Hx1%” 
Clr. qtd. wht....$90.00 $72.00 $70.00 $66.00 


Clr. qtd. red.... 79.00 65.00 65.00 65.00 
Sel. qtd. wht.... 72.00 58.00 54.00 52.00 
Sel. qtd. red.... 72.00 58.00 55.00 55.00 
Clr, pin. wht.... 75.00 60.00 55.00 47.00 
Clr. pin. red.... 75.00 60.00 54.00 48.00 
Sel. pln. wht.... 71.00 56.00 44.00 44.00 
Sel. pln. red..... 70.00 59.00 46.00 45.00 


No. 1 com. wht.. 65.00 51.00 41.00 40.00 
No. 1 com. red... 65.00 52.00 41.00 41.00 


Se Fe 45.00 38.00 35.00 32.00 
4x2” 14%4x1%” on x2” 
3 A” | $77.00 $75.00 
ee eee 75.00 73.00 
eS eer 63.00 61.00 
_ OR See 63.00 61.00 re 
2 ae 66.00 63.00 65.00 
+ a Se Seer 65.00 62.00 62.00 
Gs.. Bem. WRE.sccccccecss CO 55.00 60.00 
i Wek. BOivcccocesece 60.00 55.00 60.00 
ee SS. eae 57.00 53.00 52.00 
Be DS COO. POEL. civecser 57.00 53.00 52.00 
eee ee 39.00 34.00 . 


New York delivered prices may be obtained 
by adding to the following differentials fig- 
ured on Johnson City origin: For }#-inch 
stock, $8; for %-inch, $4; for %- and *- 
inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For }- 
inch stock, $6; for %-inch, $8; for %- and 
fy-inch, $3.60, 
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WESTERN PINES 


Following f. o. b. mill prices on actual sales 
were reported to the Western Pine Associa- 
tion by members during the period from 


to 16, inclusive. Averages include both 


direct and wholesale sales, and are based on 
specified items only. Quotations follow: 


Ponderosa Pine 


SELEcTs, S2 or 4S— 1x8 5/4RW fen 
3 Sense $61.76 $65.18 $65.05 
OL ata ks & 6k wd ire 45.14 48.80 49.10 

SHop, S2S— 0.1 No 
| RS Pe rere a $32.75 $26.05 
ee ee errr ae 33.39 26.38 

Commons, S2 or 4S— No. 2 No. 3 
1x Cer re Ce $33.01 $27.26 
oe ere ee 33.78 26.99 

No. 4, Py : . . | Sa eeneret Aer $20.50 

Idaho White Pine 

SeLects, S2 or 4S— 1x8 5- A dA 
eZ) eee $61.76 $75.86 
lL ee rr 46.44 56.71 

Commons, S2 or 4S— 

Colonial Sterling Standard 

No. 1 No. 2 No. 3 

COP = 4 $37.83 $32.86 
| BPRS eee er 43.43 30.88 
Utility (No. 4) 4/4 so a wr RWRL....$21.85 


Sugar Pine 


SELEcTs, S2 or 4S— 4 Aad 5/4RW 6/4RW 


ae ee $72.77 $72.34 

o dah oe «Aa ee 6718 67.75 67.86 

Be tes ees ae 51.33 54.91 51.46 

SHop, Bes No. 1 No. 2 No. 3 

0 a ere $37.25 $27.89 $21.50 

| arr ear eeer 37.46 28.86 23.01 

OO ni éccvecwnwene 49.92 34.98 23.75 
Larch-Douglas Fir 

i. Te eo nn ce ce tvroenee tees $25.35 

BremUerOG,: WHO. Ty BRS: 6h ces cedicivsss 24.17 

Flooring vert. gr. C&Btr., 4 RL....... 41.64 

poards, Mo. €, GE CF Gh, TSB. ccccceces 22.75 











NORTHERN HARDWOOD 


Following are prevailing quotations f.o.b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 
Brown Ash— FAS Sel. Com. Com. Com. 


B/E cccccvse $70.00 $60.00 a 00 $31.00 $21.00 
B/E ccccvces 75.00 65.00 50.00 35.00 22.00 
C/E wcccccce 80.00 70.00 Be. 00 36.00 22.00 
S/4  cccccoce 85.00 75.00 58.00 40.00 23.00 


No.1 No.2 No.3 
Basswood— FAS Sel. Com. Com. Com. 


a eee $78.00 $68.00 $46.00 $30.00 $22.00 
aa 83.00 73.00 51.00 34.00 23.00 
Se 86.00 76.00 54.00 35.00 25.00 
Ree 93.00 83.00 64.00 36.00 25.00 
, eae. 8.00 88.00 71.00 47.00 
eee -103.00 93.00 76.00 52.00 
NES ake 00 60.00 39.00 26.00 
No.1 No.2 No.3 


i re $77.00 $62.00 $49.00 $34.00 $18.00 
sin eegeres 80.00 65.00 54.00 37.00 20.00 
6/4 wccccece 83.00 68.00 57.00 38.00 20.00 
TSS ccccvecs 90.00 75.00 62.00 38.00 21.00 
B/E sccacsee 90.00 75.00 62.00 39.00 21.00 
ntecsees 03.00 88.00 70.00 44.00 ° 
10/4 ..ccccce 103.00 88.00 73.00 44.00 
DIPS esveces 123.00 108.00 85.00 47.00 ° 
TRIE cccsccce 123.00 108.00 85.00 47.00 . 
16/4 wnccccee 163.00 148. = wae cece 


oO. No. 2 No. 3 

Soft Elm— FAS oun. & ‘sel. Com. Com. 

$44.00 $32.00 $22.00 
47.00 34 


75.00 47.00 30.00 
No.1 No.2 No.3 


Birch— FAS Sel. Com. Com. Com. 
ere $93.00 $75.00 $51.00 $32.00 $20.00 
|, eee 98.00 80.00 59.00 39.00 21.00 
|, eee 100.00 82.00 65.00 45.00 21.00 
ee 100.00 88.00 75.00 50.00 22.00 

DE. cacevases 102.00 92.00 77.00 50.00 

er 105.00 95.00 82.00 55.00 

ee 160.00 150.00 125.00 
ae 77.00 63.00 46.00 30.00 
ME. sow awaits 80.00 66.00 ws 00 32.00. .... 

No. No. 2 No. 3 

Soft Maple— FAS Com. & Gel. Com. Com. 
eee $65.00 $45.00 $28.00 $20.00 
eee: 70.00 50.00 32.00 21.00 
ere 78.00 55.00 36.00 21.00 
_ |, ee: 85.00 60.00 36.00 22.00 





DOUGLAS FIR 


Seattle Wash., Nov. 25.—Current quotations 
f.o.b. mill on Douglas fir items in mixed cars 
for rail shipments direct to the trade appear 


below: 
Vertical — Flooring - 
Cc 
SOU ip sa:dnsuice ecantetcenta anreeaen Be? oO $41.00 $34.00 
Flat Grain Flooring 
OS eee reer eo $38.00 $36.00 $32.00 
DP > 6da.csceveseeurs 43.00 41.00 33.00 


Drop Siding 
1x6 Pat. No. 106....$43.00 $42.00 $33.00 


1x6 Pat. No. 116.... 43.00 42.00 33.00 
Ceiling 
Ser ee $36.00 $33.00 $24.00 
ee rer 37.00 34.00 27.00 
Boards and Shiplap 
1x8 1x12 
ee eee $30.00 $30.00 $28.00 $31.00 
= Poe 6.00 26.00 25.00 25.00 
we éwees 20.00 20.00 20.00 20.00 
No. 1 Dimension 
12 14 16 18 20 
ey $26.50 $26.50 $27.50 $27.50 $27.50 
SR En 50 26.50 27.00 27.00 27.00 
2 eer 26.50 26.50 26.50 26.50 26.50 
OS  ———e, 27.50 27.50 28.00 28.00 28.00 
WEEE  vsseeas 28.50 28.50 29.50 29.50 29.50 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch vareenand - feet and 

shorter, B48 ..cccccose deacweteaen 002 6 $20.00 
12x12 20 ft. and shorter............ cocs Bae 
2Exis 3S to SO Feet... scces nntdunenscen ae 











ns 
ars 
ear 


4.50 
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Current Market Review 


Placing of large new Defense orders 
brought softwood bookings during the 
two weeks ended Nov. 16 to 36 percent 
above last year’s for the corresponding 
period; bookings exceeded shipments, and 
the shipments were far ahead of produc- 
tion, so that an increase in unfilled orders 
was accompanied by depletion of mill 
stocks. Output has been held down by 
strikes at large West Coast mills; and by 
storms, rains and cold in the South, while 
production in the western pines region, 
the North and the Northeast is beginning 
to taper off seasonally. Call from the 
regular retail trade has been sluggish, be- 
cause absorption of craftsmen by Govern- 





SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
reports of sales made during the week 
ended Nov. 25: 





Qrtd. Red Gum Plain Red Oak 
Figured Wood AS— i 
No. 1 & Sel.— | Saree 42.50 
S76 ca cicus 40.50 No. 1 & Sel.— 
Qrtd. Red Gum | Se 31.00@35.00 
AS— eee 35.50 
Oe eaiwaars 83.00 Mee Geese 45.00 
a 85.00 | No. 2 Com.— 
No. 1 & Sel.— BES. 060-0. 27.00 
2 ee 35. ee - Sd. Wmy.— 
REO cvcaen ete 30.00 
i. aa 43. oo@dt. 00 Plain Poplar 
8/4 eneee 9.00 No. 2-A Com.— 
Plain Red seals 4/4 sees 24.00 
No. 1 & Sel.— Crating— “ 
Bee aarciwies ithe SFE Sescws 15.00 
ee Ash 
No. 2 Com FAS— ; 
ree "20. ).50 @ 22.00 os ibe 65.50 
oe OAD nacces 25.00@26.00 
ee 48. “en +4 No. 2 Com.— 
t) ree kG. ae 18.50 
i. eee 51. 25 @e2. 00 Beech 
ee 52.00@53.00 | FAS— 
oo ee 2 oe, ee 39.00 
No ie. EW op ecees 52.00 
, BESS 35.00@38.50 | No. 1 & Se 
BFE caeees 36.00@40.00 | 4/4 ...... 28. 00@ 29.00 
iy eee 35.00@41.25 | 8/4 ...... 42.00 
Ser 39.00 @ 40.00 Log Run— 
Plain Sap Gum 5 ee 30.00 
FAS— 
rr 41.75 | FAS— 
4 ee sy 00@46.75 | 4/4 ...... 32.00 @37.00 
No. 1 & Sel No. 1 & Sel.— 
, ae 29. 00 @ 33. oh LL ee 23.00 @ 27.00 
OTe sucees 3.00 | Log Run— 
— oneal 34.25@ 36,00 |. eee 25.00 
oO. om.— 
_ ee anh aoe 
8/4 ..+0+- 22.25 1 4/4 ...... 35.00 
Qrtd. Black Gum Qrtd. Sycamore 
a 49.00 | FAS— 
OC) ae 40.00 
i ls 60.00 se 
No. 1 & Sel. 
No. 1 & Sel.— 
8/4 36 Pe. wares 30.00 
TOPE. ons 39.00 @ 41.00 Willow 
i aks ah 48.00 | No. 1 & Sel— 

No. 2 Com.— " re 29.00@32.00 
Terre 29.00 | No. 2 Com.— — 
Plain Black Gum 4/4 ..+0e- 0 

FAS— Magnolia 
_ SA 36.00 | FAS— 
No. 1 & Sel.— , eS 70.00 
. ae 25.00 | 6/4 ...... 68.50 
No. 2 Com.— Cypress 
- ee ar 20.00 | FAS— 
Quartered Tupelo —) eee 65.00 @65.25 
FAS— Sr 84.00 
eres: OS.TE PSE nccces 95.00 
No. 1 & Sel.— Selects— 
SFe tecewe 37.50 @ 46.75 . . ae 44.00@51.00 
Plain Tupelo oo eee 55.75 
FAS— BO cecees 60.00 @ 64.25 
46.00 | Shop— 
—_ 1 & Sel.— ME slows oe 28.75 @30.00 
boswde ., eee 45.50 
5/4 noeorew 34. 50@86. 4 |, eee 44.75 @45.75 
chet antieie 8/4 ......46.00@55.50 
No. 2 Com.— No. 2 Com 
> > aia 18.00 , ere ™ 55. 5.00@ 28. 00 
Hickory a 6.50 
FAS— Pecky— 
i eee 54.50 i alilaal ate 16.00 
Plain White Oak Mixed Hardwoods 
No. 1 & Sel.— T ereaeitil 
re sacues 34.00 /4. 8.560@12.50 


ment projects and increases in costs have 
discouraged building operations, and re- 
tailers have counted on being able, as they 
were near the end of the building season, 
to await some leveling off in prices. It 
would appear that the peak of Govern- 
ment buying is passed, though additional 
large projects are being undertaken and 
will require much additional lumber, per- 
haps throughout 1941; but if the mills are 
able to bring production to near capacity 
there should be a supply adequate for all 
requirements. Defense officials are mak- 
ing vigorous efforts to bring mill strikes 
to an end. National retail stocks as of 
Nov: 1 showed a 4.2 percent decline from 
level of a month previous, and it is ru- 
mored that retail distributors are plan- 
ning on entering the market for large 
quantities before the first of the new year. 
Announcements that private builders are 
expected to play a large part in housing 
workers on Defense or war-industry 
projects, and that FHA and other Gov- 
ernment Agencies will do all in their 
power to encourage building of low-cost 
homes, should encourage retail distribu- 
tors to have their stocks filled out in 
readiness for an active spring demand. 
Prices on the items that the Government 
needs are still strong, but commons have 
eased, if only slightly. Uppers, which did 
not make large advances, are about sta- 
tionary. North Atlantic trade is handi- 
capped by lack of shipping for inward 
movement of Northwest lumber, while 
little softwood can be had from the South, 
and Defense buving has absorbed a large 
part of the stocks that had heen held to 
supply normal trade. California has 
large needs, which will be filled as soon 
as the coastwise marine strike is settled, 
as it is on the point of being. Rail ship- 
ments from the Pacific Northwest to both 
these large consuming areas, normally 
supplied by cargo, are far above normal. 

Hardwood bookings in the two weeks 
ended Nov. 16 were below both shipments 
and production, partly because of inability 
of mills to furnish needed items. The 
mills still have fair order files, however, 
and their stocks are much denleted, while 
a large proportion of the industrv in the 
South is unable to log because of recent 
rains. October furniture sales were 13 
percent higher than those for that month 
last year, and the factories are entering 
the market for somewhat larger amounts 
of hardwood. Industries working on De- 
fense materials are also coming in, es- 
pecially for low grades. Considerable 
quantities of the latter have been taken 
for Defense construction. and the indus- 
try is seeking to have them restored to the 
Army Quartermaster’s buying list. Oak 
flooring plants, now booked well ahead, 
are receiving a substantial volume of new 
business, 


él 
RED CEDAR SHINGLES 


Seattle, Wash., Nov. 25.—Average prices on 
red cedar shingles, f.o.b. mills, are: 





Royals: 
EEE otk ooo. Sa sisb'de's bela ewcaiews weedare $4.10 
I I 25-0: -di 5 Sa igs can: wicera! Sia oa: & biwibine eae male 2.50 
OS RS aR ere ee 1.60 
Perfections: 
| RR ESE per rarcer a arene a nire en An. $3 ’ 
I 65 Sisiw ve: in vaca bard ¥is'o bcoiein goad ae 5 
Re aha vn or a oan 50: wid ay Alen ananden $1.50-1. 38 
XXXXX: 
pM PE 6 iss ae hiwid-o ele wee elel $2.90- ee. ° 
TN © 72h 5: iavral ail ts “ave veigigva loca olata aviniales late ee oe 
AUN EE sieie arsine bates bene nis nde Gin AG i 40 





WEST COAST LOGS 


Seattle, Wash., Nov. 25.—Average prices 
of logs are as follows: 

Fir No. 1, $22-26; No. 2, $17-19; No. 3, 
$12.00-13. 50; Peelers, No. $35; No. 3, $28- 29. 
3000 Shingle logs, $15- «He lumber logs, 

Hemlock: No. 2&3, $13.00. 





MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized f.o.b. floor- 
ing mill basis, during the week ending 
Nov. 23: 

First Second Third 
ITU, | eee iniwereteSrelsiere $74.35 $68.88 $52.80 





A NEW FREE* 
SERVICE TO 
LUMBER DEALERS 


*We mail 
this folder 
to your 
prospects 
--help you 
make more 
sales! 














Here’s all you do: Just send us your home- 
building prospects’ names and addresses. We'll 
pay postage and mail to them free (with or 
without your business card) this 8-page 8!/2x1l1 
folder on Hard Maple Flooring. 

It contains the biggest ‘Maple for Homes” 
sales — in years!—a room-by-room demon- 
stration of the charm of Maple present-day 
homes. (Maple is the flooring whose grain 
harmonizes with fine-grained furniturel) 

It opens prospects’ eyes to Maple’s extra dec- 
orative fitness—sells it to people whom Maple’s 
extra wear might not interest. 

Let it sell your prospects quality flooring. We'll 
send free copies to them on request. 


MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 
1795 McCormick Building, Chicago, Illinois 


Floor with 
MFMA Maple 


(NORTHERN HARD) 
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A Look Ahead From Behind 


(Continued from Page 34) 

by the United States Government for having 
shouldered and having administered that re- 
sponsibility, on the grounds fundamentally 
that these are public or semi-public functions, 
and that the prevailing industry practices 
developed over many years to apply these 
standards in practice, although founded in 
the American Lumber Standards, although 
published by the Department of Commerce, 
although formulated under its auspices for 
the protection alike of producers, distributors 
and consumers, and although recommended 
by the Secretary of Commerce for their 
acceptance and adherence, are nevertheless 
in restraint of trade. Even granted the merit 
of the Government’s contention—and it has 
some merit—it may at least be said that the 
Government has chosen a most extraordinary 
way of challenging the legality and public 
policy of one of its own acts. 


Modification of Present System 

“Nevertheless it has done so. It has the 
legal authority to do so and as long as the 
antitrust laws mean what the Supreme Court 
says they mean, and as long as the policy of 
the Government continues as it is, there is 
no alternative to a mpdification of the 
present system of applying the American 
Lumber Standards and of administering the 
grading rules formulated thereunder, except 
with a constant hazard of litigation. Prac- 
tically, there is no alternative if this in- 





Mill Installs New Kilns to 
Increase Production 


Forest, Miss., Nov. 26.—To enlarge their 
capacity to meet an increased demand for 
properly seasoned lumber, the S. E. Lackey 
Lumber Co. installed two additional Moore 
Cross-circulation dry kilns at their plant 
here. Three such kilns were installed several 
years ago. 

The kilns are operated from an outside 
control room where the motor drive, electric 
wiring and instruments are located. An au- 
tographic controller in each kiln controls 
and records the drying elements and controls 
roof ventilation. All fans in each kiln are 
on a single shaft operated by one motor and 
drive. 

The accompanying photos show tight edge- 
to-edge stacked loads of Southern pine, with 
the kilns showing in the background. Off- 
cials of the Lackey concern are S. E. Lackey, 
V. R. Lackey, manager of the plant here, 
and C. J. Lackey. 


dustry wishes to maintain within its own 
control, through association inspection serv- 
ices, or in any other way, an effective means 
of classifying, inspecting and certifying the 
grades of the products which the lumber 
companies make and sell. 

“This initially is, of course, a regional 
industry matter. But it has become a na- 
tional industry problem, too, by reason of the 
fact that consistently and continuously for 
nearly 20 years the National Lumber Manu- 
facturers’ Association has encouraged and 
sought the public recognition and public 
acceptance of association inspection and cer- 
tification of lumber and grade marked, trade 
marked American Standard Lumber. 

“In my judgment this industry—like other 
industries generally—may accept the prospect 
of a closer supervision, through Federal 
agencies, of the service and policing func- 
tions performed by practically all of its 
representative associations. By ‘service func- 
tions’ I mean primarily its statistical and 
current market information services. By the 
‘policing functions’ I mean primarily its 
standardization, inspection, grade marking 
and grade certification services. Trade asso- 
ciations in industries and especially in widely 
decentralized industries as our own, are a 
natural, a favorite and ordinarily an effective 
means of industrial self-representation and 
self-control. There can be no doubt that 
present policies of government are definitely 
seeking to place these activities under an 
increasing degree of public surveillance and 
supervision. From time to time heretofore 
this has been proposed through new Federal 
legislation. Even the Department of Com- 
merce with its more conservative background 
and tradition is now recommending to the 
Temporary National Economic Committee, 
the creation of a federal agency with broad 
powers to supervise and within limits to 
regulate the activities of all trade associa- 
tions representing industries engaged in in- 
terstate commerce. But it is now being 
accomplished through administrative proce- 
dure and litigation under existing laws; and 
there is no doubt that it is effective. 


Future of Trade Associations 

“These policies are not of our making nor 
of our choice. We think they are not nec- 
essary for public protection; that they go too 
far, and that they threaten to weaken the 
structure of trade associations in this country 
without compensating public or industry 
benefit. Even so, this does not change the 
fact that trade association structures and 
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activities will be brought to conform to these 
new policies of government, and to the new 
interpretations and applications of the law 


by the. new Supreme Court. Any one who 
has read the decision of the Court in the 
so-called Madison Oil Cases last May—and 
all business men should read it—will need 
no further confirmation. In my judgment, 
for what it may be worth, the sooner it is 
done the better so we can go about our 
business of seeking to advance the interests 
of forest owners and forest industries and 
of the distributors and consumers of lumber 
and timber products. Present public policies 
may restrict and may retard the industry 
defense, industry service and industry polic- 
ing functions of our trade associations, and 
on the other hand may encourage their 
research, promotion and trade development 
functions. After all, in that direction lies 
the greater future promise for forest owners 
and forest industries and we will do well to 
explore it.” 








NEWS LETTERS 





(Continued from Page 59) 


mand for rough and dressed framing for 
Defense projects and also for large con- 
struction continues large. Air dried roof- 
ers and 4-inch sub-flooring are moving 
briskly, and the supply of dry stock is 
limited. Recently some sales of 4-inch 
No. 2 and better have been made in Caro- 
lina at $22.50, and of 6-inch air dried roof- 
ers at $30.50. Mills making a specialty of 
good roofers have little dry stock. Just 
as soon as. more 3-inch rough framing is 
dry enough to ship, this will be readily 
sold for export at good prices. A lot of 
new small mills have started up. There 
has been very little overtime operation. 


Memphis, Tenn. 


SOUTHERN HARDW0OODS—There was 
a sizable decline in new orders during the 
past two weeks. However, files of un- 
filled orders are large, and shipments are 
rolling out. Hardwood manufacturers will 
have to continue manufacturing operations 
at a high rate, to fill back orders and 
rebuild inventories. Mills are now pro- 
ducing at slightly less than 100 percent 
of normal capacity. Orders have dropped 
to around 70 percent. Recent heavy rains 
and near freezing temperatures in some 
sections will impede logging and may cur- 
tail mill operations. Hardwoods require 
months to air dry, and mill stocks are ab- 
normally low. Many mills have sold their 
long-held low grades to the Government 
for camps and cantonments. Flooring 
plants are buying oak in about the same 
volume as for the last three weeks. Sales 
of oak flooring have declined slightly. 
Most flooring plants are sold far in ad- 
vance. Prices of both lumber and floor- 
ing continue firm. 


Birmingham, Ala. 


SOUTHERN PINE manufacturers are 
getting a bit uneasy about their increas- 
ing stocks, mainly of lengths under 10 feet, 
which did not move on Government orders, 
plus the usual accumulation of shorts. 
Stocks of standard items have also been 
accumulating, though shipping, favored by 
good weather, has been active. Prices 
have sagged a bit, 1x6- and 8-inch boards 
being available at $28, mill, and 2x4- to 
2x8-inch No. 2 dimension is $28@30. Prices 
of uppers, which did not advance much, 
are unchanged. Mills and buyers are a 
considerable distance apart. Demand 
from retailers is poor, and little specu- 
lative buying is being done. Industrial 
sales, by wholesalers or retailers, are on 
a mill-list basis. 
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OBITUARY RECORD 








WILLIAM ALLEN PRIDDIE, 78, promi- 
nent Texas lumberman and head of the 
W. A. Priddie Lumber Co., Beaumont, Tex., 
died November 7 at the home of his daugh- 
ter in New Rochelle, N. Y. The body was 
returned to Beaumont for the funeral 
service and burial November 10. Mr. 
Priddie entered the lumber business early 
in his life. He was first connected with 
the Texas Tram and Lumber Co. and was 
later vice president and sales manager 
of the old Reliance Lumber Co. His wife 
was a daughter of the late Captain Wil- 
liam Wiess, pioneer Texas lumber chief. 
Mr. Priddie was the oldest living member 
of the House of Ancients of the Order of 
Hoo-Hoo. He was a prominent figure in 
Beaumont social and industrial circles. 
Surviving are his widow, two daughters 
and eight grandchildren. 





JAMES WILLIAM WILSON, 69, presi- 
dent and manager of the Superior Lum- 
ber Co., El Dorado, Ark. died at his home 
from a heart attack November 18. Mr. 
Wilson was for a number of years a direc- 
tor of the Southwestern Lumbermen’s As- 
sociation, and a past president of the Ar- 
kansas Association of Lumber Dealers. 
Uncle Jim Wilson, as he was affectionately 
known to friends, was active in civie af- 
fairs and helped to promote the construc- 
tion of a YWCA, and improvements in a 
local hospital and a highway. He is sur- 
vived by a daughter, a sister and five 
brothers. The funeral service which was 
held November 20 was attended by a large 
number of Arkansas lumber dealers. 





F M. HENDRICKS, 69, for many years 
a Buffalo, N. Y. lumberman, died Novem- 
ber 6 following a heart attack. His career 
in the lumber business started with his 
affiliation with Holland, Graves and Mont- 
gomery, and he continued with the firm’s 
successors, Graves, Manbert and George. 
Later he and John B. Caskey formed the 
Hendricks-Caskey Lumber Co. which was 
allied with White, Gratwick and Mitchell 
Co., and operated several yards in Western 
New York. He was a former officer of the 
Buffalo Lumber Exchange. Surviving are 
his widow, three daughters and three sons. 
The latter are all clergymen and officiated 
at the funeral service. 





W. M. ESTES, 73, commission lumber 
salesman for 30 years in Texas and Okla- 
homa died November 15 at his home in 
Dallas, Tex. He first covered the South- 
west territory in a horse drawn rig sell- 
ing for the Industrial Lumber Co., Eliza- 
bethtown, La. He was a large man, and 
because he usually carried a cane he was 
often referred to as the cane-swinging 
salesman. 

Mr. Estes had a knack for finding work 
for jobless people and in his travels he 
managed to place many men who needed 
employment. Surviving are his widow and 
a daughter. 


SAMUEL H. BEACH, 77, vice president 
of the Beach Lumber Co., Rome, N. Y., 
died November 22 at a Rome hospital. He 
was a past president of the Empire State 
Retail Lumbermen’s Association, now 
known as the Northeastern Retail Lum- 
bermen’s Association. Mr. Beach was an 
organizer of a lumber fire insurance com- 
pany, and was president of a local savings 
bank for 33 years. He served as president 
of the Savings Bank Association of New 
York and held that same position with the 
Savings Bank Division of the American 
Bankers’ Association. Surviving are his 
widow and two children. 


WILL S. STERRETT, 73, former sales 
manager of the M. B. Farrin Lumber Co., 
Cincinnati, Ohio, and former owner of a 
lumber sales agency in that same city 
died November 12 at his home in Clear- 
water, Fla. Mr. Starrett was a former 
president and for a number of years sec- 
retary, of the Cincinnati Lumbermen’s 
Club. He retired from active business sev- 
eral years ago. He was a devote church 
man and had also held positions of leader- 
ship in a fraternal organization to which 
he belonged. Surviving are his widow 
and four children. 


MONTGOMERY E. P. CHRISTIE, 54, 
better known to thousands of lumbermen 
as “Monty Christie,’ succumbed to a heart 
attack at his residence, in Memphis, Nov. 
26. Mr. Christie came to the United States 
32 years ago as a representative of James 


Kennedy & Co., Glasgow lumber importers. 
He opened offices at Cincinnati and moved 
to Memphis seven years ago. He was a 
member of the Lumbermens’ Club of Mem- 
phis and the National Lumber Exporters’ 
Association. He leaves his widow, three 
—- and a sister in Glasgow, Scot- 
and. 


GEORGE C. BURR, 82, founder of the 
Burr Lumber Co., Inc., Gloversville, N. Y., 
died November 10. The planing mill and 
retail lumber business was established in 
1878 by George and James S. Burr. An- 
other brother, Horatio, was also affiliated 
with the firm. George Burr was especially 
devoted to the work of a local church 
which was founded in his father’s hotel 
more than 100 years ago. He also helped 
to organize the Gloversville Board of 
Trade. Surviving are a son and two grand- 
sons. 


MISS LULU G. ANDERSON, daughter 
of the late Captain Henry Neff Anderson, 
prominent Washington State lumberman, 
died in Los Angeles, November 18. Mem- 
bers of the Anderson family are still en- 
gaged in the lumber business, their 
interests including the Twin Harbors 
Lumber Co., Aberdeen, Wash., the Ander- 
son & Middleton Lumber Co., also at 
Aberdeen, the Bay City Lumber Co., and 
the Michigan Lumber Co., on Grays Har- 
bor. Survivors include four sisters and 
two brothers. 

JOSEPH KEYS, 70, president of the 
Blackwood Lumber Co., East LaPort, N. C., 
died November 11 at his home in that city. 
He had been ill for nearly a year. Mr. 
Keys further served the lumber industry 
by being vice president of the Carr Lum- 
ber Co., Pisgah, Forest, N. C., and vice 
president of the Southwest Lumber Co., 
Alamogordo, N. M. He had extensive in- 
terests in a number of Virginia and West 
Virginia banks. He is survived by his 
widow and one daughter. 


MICHAEL MURPHY, 80, organizer and 
president of M. Murphy & Son, Ellicott- 
ville, N. Y., died November 21 of heart 
attack. Besides operating a plant at El- 
licottville, the Murphy firm also has a 
mill at Honesdale, Pa. In addition to his 
activities in the lumber industry, Mr. 
Murphy was president of the Ellicottville 
Electric Light Co., which he established in 
1906. For more than 10 years he served 
as mayor of Ellicottville. Surviving are 
his widow, two daughters and two sons. 


ALBERT J. DELATOUR, 82, retired 
president of the Albert J. Delatour Lum. 
ber Co., Brooklyn, N. Y., died November 
14 of pneumonia. Mr. Delatour began his 
career in the lumber business in 1885 and 
later purchased the S. M. Jacobus Lumber 
Co., which then took his name. He was 
prominent in church work serving as 
treasurer of a large Brooklyn church for 
more than 40 years. His son, a sister and 
two grandchildren survive. 


COSMER A. YOUNG, veteran lumber 
dealer and member of Young Brothers Co., 
Danielson, Conn., was buried November 
10. The Young company owns a chain of 
retail yards. 











PHILIP N. CURTIS, 59, secretary-treas- 
urer of the Baker Box Co., Worcester, 
Mass., died suddenly November 17 on a 
train en route from San Francisco to 
Portland, Oregon, while on a business trip. 
He was a member of many clubs, a direc- 
tor of the Worcester Club and was con- 
nected with one of the city’s oldest fami- 
lies. Surviving are his widow, a daughter 
and one son. 


JOHN S. CRONIN, 80, founder of the 
Cronin Lumber Co., Van Nuys, Cal., died 
November 7 after a prolonged illness. Mr. 
Cronin had been in the lumber business 
in the Northwest previous to his Cali- 
fornia venture from which he retired four 
years ago. He was an uncle of A. k 
Cronin, famous British author. Surviv- 
ing are his widow, a son and a daughter 
haeuser interests. Survivors include his 
widow, his parents and a son. 








CHESTER E. LAWRENCE, 53, operator 
of a lumber mill at Mooresville, Ind. died 
November 14 after six months of illness. 
Mr. Lawrence was widely known in lum- 
ber and hardware circles in Indiana. He 
was a graduate of DePauw University 


where he was captain of the football team 
in 1910. Surviving are his widow, his 
mother and two sons. 





FRANK L. TINKEY, 67, proprietor of 
the Tinkey Lumber Co., Mansfield, Ohio, 
died November 10 after a lingering illness. 
His son-in-law, R. L. Henry is also a pro- 
prietor in the business. Mr. Tinkey has 
been in the lumber business in Mansfield 
for 30 years. Survivors include his widow, 
a daughter and two grandchildren. 





DELMAR E. MILLER, 64, secretary of 
the Dally Lumber & Supply Co., Elkhart, 
Ind., died recently following an illness of 
several months. He was also secretary- 
treasurer of a publishing company, which 
printed a daily paper in Elkhart. His 
widow and one daughter survive. 





Business Record 


Business Changes 


ALABAMA. St. Clair—Pate & Skinner Lum- 
ber Co. succeeded by C. A. Pate Lumber Co. 

ARKANSAS. Forrest City—East Arkansas 
Builders Supply Co. succeeded by Gates Bros. 
Lumber Co, 

FLORIDA. Belle Glade—S. M. Bivans Lum- 
ber Co. succeeded here by Sheffer Lumber Co. 

GEORGIA. Covington—S. H. Adams Lumber 
Co. succeeded by George R. Cochran. 

LOUISIANA. Lake Providence — East Ar- 
kansas Builders Supply Co. succeeded here by 
East Carroll Lumber Yard. 

NEBRASKA. Harrison—C. H. Unitt (Estate) 
succeeded by Unitt Hardware & Lumber. 

OHIO. Paulding—Paulding Lumber Co. suc- 
ceeded by B. A. Smith Lumber Co., who will 
rebuild the plant which was damaged by fire 
on Oct. 17 and assemble a complete line of 
lumber and builders materials. 














OREGON. Mount Angel—Mount Angel Box 
Works succeeded by John N. Brost. 
TENNESSEE. Jamestown—Shapero Lumber 


Co. sold to Central Lumber Co. 

McKenzie—O’Guin & McLean Lumber Co. 
succeeded by McLean & Montgomery. 

TEXAS. Houston—William L. Wiser suc- 
ceeded by Wiser-Drescher Lumber Co.; whole- 
sale and commission. 

WASHINGTON. Yale—V. M. 
ceeded by Paul Thomas. 

CANADA. ALBERTA. Beauvallon—Hayward 
Lumber Co., Ltd., succeeded here by Beauval- 
lon Lumber & Hardware Ltd. 

Pickardville—P. Manning Lumber Co., Ltd., 
succeeded by Pickardville Building Supplies. 


Dobbins suc- 


Incorporations 


INDIANA. Walkerton — Blackstone Lumber 
Co. of Indiana, Inc.; formed to do a general 
wholesale and retail lumber and building ma- 
terials business. 

OKLAHOMA. 
Inc.; $10,000. 


New Ventures 


ARKANSAS. Gurdon—F. HH. Rudolph is 
building a lumber yard, which will handle all 
types of building materials. 

LOUISIANA. Alexandria 
Door Co, of Lake 
here. 

MISSOURI. Waynesville—W. H. Powell Lum- 


Eakly—Eakly Lumber Co., 





Davidson Sash & 
harles is opening a branch 


ber Co. is reopening its lumber yard here, 
which was closed in March, 1936. 
TEXAS. Wichita Falls—Home Lumber & 


Building Co. opened at 710 Brook Street, carry- 
ing a full line of paint, wallpaper, building 
materials, builders’ hardware, household hard- 
ware and roofing materials, and maintaining a 
woodworking mill. 

WASHINGTON. Seattle—Ace Lumber Co. 
has opened at 420 Queen Anne Avenue, carry- 
ing lumber, home finishing materials, hardware 


and paints. " 
Casualties 


MASSACHUSETTS. Norwood—Norwood Lum. 
ber Co. main yard and storage sheds damaged 
by fire, with loss estimated at $150,000. 

MICHIGAN. Fenton—Fenton Lumber Co. 
damaged an estimated $16,000 by fire; most of 
the loss is covered by insurance. 

MINNESOTA. Montgomery—H. E. Wester- 
man Lumber Co, destroyed by fire; will rebuild. 

OREGON. Boring—J. Valberg Lumber Yard 
had planing mill and yard destroyed by fire, 
with loss estimated at $6,000 and no insurance. 
Plans for rebuilding are incomplete. 

PENNSYLVANIA. Berwick — Berwick Lum- 
ber & Supply Co. had two large storage sheds, 
a planing mill and a large quantity of stored 
lumber, building materials and contracting 
equipment destroyed by fire, with loss estimated 
at more than $40,000, covered by insurance. 

RHODE ISLAND. Centerdale — Centerdale 
Lumber Co. had office and storage building 
destroyed by fire, causing loss estimated at 
$20,000. 
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Appalachian Manufacturers 


(Continued from page 35) 

normal outlets, rather than being the result 
of any artificially stimulated demand. “Here 
might be mentioned,” reported Secretary 
Clendening, “a 15 percent increase in furni- 
ture production, 1940 over 1939, bringing in 
its wake a heavier demand for hardwood 
lumber; a 20 to 25 percent increase in re- 
quirements of the construction industry, and 
uniformly heavier demands by the hosts of 
firms that comprise the far-flung wood-using 
industry.” 

Mr. Clendening carried his present-trend 
calculation and comparison a step farther. 
He showed that the 1940 consumption of 
hardwoods indicated, if distributed evenly, 
that each hardwood region and each hard- 
wood producer would be supplying 30 per- 
cent more lumber in 1940 than in 1938. 
Figures for the Appalachian group of manu- 
facturers that supply monthly reports to the 
association as a basis for a continuous per- 
formance record, showed that during the 
first nine months of 1940 their sales had in- 
creased 71 percent and their shipments rose 
67 percent as compared with the same 
period in 1938. 


Statistics Show Mill Stock Depletion 


J. C. West, reporting on statistics cover- 
ing production, sales and shipments of the 
Appalachian mills, showed that, during the 
past twelve months, production has been 
263,059,840 feet, sales have been 296,507,062 
feet, and shipments have totaled 293,530,688 
feet. A deduction made from these figures 
is that during the period from Jan. 1, 1932 
(when compilation of these statistics was 
started) to Nov. 1, 1940, these mills have 
shipped 237,232,873 feet more lumber than 
they produced, indicating a great stock re- 
duction that is reflected today in badly 
broken mill stocks, with many items ex- 
tremely scarce. Mr. West’s figures also 
showed that of the 77 units reporting their 
activities for October, 60 showed amount 
of lumber they had on sticks as totaling 
205,282,368 feet. 





Honorary Life Membership 


In appreciation of his many years of un- 
stinted work, loyalty and co-operation with 
the association, an honorary life membership 
in AHMI was unanimously voted to W. E. 
Burger, of the Dawkins Lumber Co., Ash- 
land, Ky. 

E. M. Bonner, chairman of the trade ex- 
tension committee, made a report to cover 
its year’s activities. John W. McClure 
brought greetings from NHLA and men- 
tioned a number of the problems to which 
the national organization was giving con- 
sideration, and which were of considerable 
importance to this regional association. A 
telegram of regret over his inability to leave 
Washington right at this time in order to 
attend today’s meetings, was received from 


Dr. Wilson Compton, secretary-manager of 
NLMA. 


Photos Show Installations of Paneling 


Following up the work which was started 
a couple of years ago through the trade ex- 
tension department, an elaborate display of 
paneling promotion photographs lined one 
side of the meeting room. 


The committee on resolutions, as appointed 
by the Chair, consisted of S. F. Horn, Nash- 
ville; George H. Gearhart, Lexington, Ky., 
and Roy E. Pope, Ashland, Ky. The com- 
mittee on nominations included W. A. Craw- 
ford, Virginia Hardwood Lumber Co., Taze- 
well, Va.; John B. Veach, Bemis Hardwood 
Lumber Co., Robbinsville, N. C.; and M. C. 
Van Gorder, Mower Lumber Co., Charles- 
ton, W. Va. 


A Talk on Sound Money 


An interesting feature of the afternoon 
session was an address, supplemented with 
illustrative charts, entitled “Sound Money 
Explained” and given by Miss Gertrude H. 
Coogan, an independent business analyst and 
economist of Chicago. She gave reasons 
why she attributed many of the present- 
day world and domestic troubles to the 
manner in which the use of money and its 
“creation” have been abused and offered sev- 
eral suggestions as a remedy, the chief one 
of which was the returning to the funda- 
mentals of government and regulation of 
money as propounded by the forefathers of 
our great nation. The address was very well 
received and at its close, a rising vote of 
thanks was extended to the speaker. 

Among the new members of AHMI, as 
announced by Secretary Clendening, were 
Elk River Coal & Lumber Co., Swandale, 
W. Va., and Kenova Saw Mill Co., Kenova, 
W. Va. 

Attending today’s sessions, in addition to 
those already mentioned herein, were: R. E. 
Bond and J. R. Neely, Tennessee-Eastman 
Corp., Kingsport, Tenn.; D. E. Buchanan, 
representing McCorkle Lumber Co., Cincin- 
nati; M. E. Crisp, Crisp Lumber Co., Welch, 
W. Va.; F. L. Dakin, Cherry River Boom 
& Lumber Co., Scranton, Pa.; A. K. For- 
ney, W. C. Barlett Lumber Co., Cincinnati; 
E. G. Garties, Stearns Coal & Lumber Co., 
Stearns, Ky.; J. P. Hansen, Williams- 
Brownell Planing Mill Co., Asheville, N. C.; 
Ralph McCracken, McCracken & McCall, 
Lexington, Ky.; Forrest McNeill, Pardee & 
Curtin Lumber Co., Clarksburg, W. Va.; 
R. W. Sloniker, Mowbray & Robinson, Cin- 
cinnati; R. M. Towzey, Davidson Lumber 
Co., Cincinnati; Norman J. Warner, Mar- 
shall Lumber Co., Marion, N. C.; L. H. 
Wilson, Bemis Hardwood Lumber Co., Rob- 
binsville, N. C.; W. J. Wright, M. B. 
Farrin Lumber Co., Cincinnati. 





Seek — for Softer Hard- 
woods on Army List 


[Special telegram to AMERICAN LUMBERMAN] 


MEMPHIS, TENN., Nov. 27.—Hardwoods 
that were going into the construction of Gov- 
ernment cantonments for subflooring, sheath- 
ing, siding and roofing are not now being 
bought by the Army, advices received here 
announce. Southern hardwood manufacturers, 
shipping hardwoods for camp construction 
under the accepted Government specification 
of “sound, square edge,” are said to have 
delivered hard species into which a nail could 
not be driven, resulting in the hardwood ban. 
Southern Hardwood Producers (Inc.), is 
endeavoring to have the ban lifted on the 
softer and usable hardwoods. 


November 30, 1940 


CLASSIFIED 
ADVERTISING 
DEPARTMENT 


Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 


No display except the heading is 
permitted. 


Extra white space figured at line 
te. 


Heading 


ra 


One inch space advertisement is 
equal to twelve lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 





Too Late To Classify 





CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO., Inc. 
Minneapolis, Minn. 





Wanted -- Salesmen 


SALES MANAGER AND 2 SALESMEN 
Guild training preferred; for central New Jersey 
lumber and material yard. 

Address “H. 95,” care American Lumberman. 








Employees 


SHOP FOREMAN AND DRAFTSMAN 


We want a working Shop Foreman for a small 
shop doing approximately $5000 business per 
month, principally in odd doors, sash, frames, 
stairways, interior. residential trim, and so forth. 
Must be thoroughly experienced and reliable. Ad- 
vise wage expected. Permanent job. Also want 
experienced SHOP DETAIL DRAFTSMAN. 
GRAYSON LUMBER COMPANY, 
Birmingham, Alabama. 


WANTED 
Experienced hardwood lumber inspector for perma- 
nent position. Give age, experience & references. 
Addvess “H. 83,’ care American Lumberman. 


SAWYER WANTED 
Sawyer for Circular Sawmill, permanently located 
in town, and steady, year around work. Write 
A. J. HUMMEL, MILLVILLE, PENNA. 




















WANTED—TO CONTACT EXPERIENCED 
BUILDERS’ HARDWARE MAN 


Qualified to write set of instructions to lumber 
dealers on how to set up and operate a build- 
er’s hardware department. Can be done in 
spare time. Fee basis. Detail experience and 
knowledge builders’ hardware as applied to lum- 
ber dealers. 

Address “J. 69,"" care American Lumberman. 





FIRST CLASS PLANING MILL FOREMAN 
Steady work, good wages, must be able to set up 
and keep in condition Yates Matchers, Resaw and 
Moulder. Location Duluth. State wages expected 





with references. 
Address ‘J, 54,” care American Lumberman. 
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WANTED 











Employment 


CAPABLE MANAGER 


Seeks permanent connection as mgr. of retail 
yard in New York state, Conn., or Mass. Abil- 
ity to assume full charge, dependable, Christian 
character, married, family, good knowledge of 
paint, hardware and masons supplies. Thirteen 
years experience. Excellent references. 
Address ‘J. 68,’’ care American Lumberman. 


BOOKKEEPER—SALESMAN 


Young man knows accounting, can estimate small 
new and repair jobs; congenial; resourceful; good 
education. Go anywhere. 

Address “J. 66,” care American Lumberman. 


SPECIAL MILLWORK SUPT. 
Available, experienced in all detail, expert in time 
production methods, capable detailer, biller and 
Al mechanic. References. 

Address ‘J. 65,’’ care American Lumberman. 


POSITION WANTED: BUYER 


Division manager; yard manager. Available now. 
Address ‘J. 62,’ care American Lumberman. 








- 











WANTED 
Used Machinery 


6-FT. RIGHT HAND BAND MILL 
To carry 10” saws, with 3 or 4-block Carriage, 
opening 42” or wider; Roll Stretcher, Lap Grinder, 
Would buy complete Mill at attractive price. 
Describe fully, make, condition, equipment fur- 
nished, location and best price in first letter. 
Address ‘J. 39,’ care American Lumberman. 


BELT WANTED 
4, 6 or 8 ply, 18 to 24” wide, 80 feet or more long. 


Write 
J. HUMMEL—MILLVILLE, PENNA. 


WANTED TO PURCHASE 
54” vertical band resaw. Prefer ball or roller 
bearing, V-belt motor drive. In reply give detailed 
description, best price and location of machine. 
R. C. OWEN COMPANY, Hopkinsville, Ky. 


52” CLARK OR WHELAND BAND MILL 


Must be in good condition. Address Gennett 
Lumber Company, Asheville, N. C 
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POSITION WANTED 


Layout man, Sash, Doors, Frames, Cabinets, Stairs. 
Wish to make a change January Ist. 
Apply Box 2183, Boise, Idaho. 


A-1 BAND SAW FILER 


Wants position in any size mill or box factory. 
Address ‘J. 42,” care American Lumberman. 


LUMBER BUYER 


With 15 yrs. experience purchasing Canadian lum- 
ber, Pine, Spruce, Hemlock, Fir, Cedar, Hard- 
woods, Vancouver to Halifax, seeks permanent po- 
sition as Canadian Buyer with AMERICAN firm, 
purchasing this class of lumber in Canada. .Write 
ve Box 84, Station B, Montreal, Canada. 








EXPERIENCED RETAIL OUTSIDE SALESMAN 


Wants position in brisk building area on partial 
commission basis. Age 42. Now employed. 
Address ‘J. 35," care American Lumberman. 


WANTED POSITION 


As Plant Superintendent or Saw Mill Foreman. 
Present location cutting out. 
Address “‘H. 64,” care American Lumberman. 


Al FACTORY SUPT. AVAILABLE 


Wide experience in special and stock mill work. 

Expert on low cost factory production. Capable 

detailer, biller and Al mechanic. References, 
Address ‘‘G. 87," care American Lumberman. 


SUPERINTENDENT & DRAFTSMAN MILLWORK 


20 yrs. exp., 17 yrs. in charge of planing mill also 
detailing and billing into mill; age 40 
Address ‘J. 48,’ care American Lumberman. 














MILLWORK ESTIMATOR, DETAILER, 
CBA graduate, thoroughly reliable. Excellent rec- 
ord. Married, middle aged. Wishes to become as- 
sociated with high grade firm. 

Address ‘‘H. 100,’ care American Lumberman. 


SALESMANAGER-ACCOUNTANT 
Now doing both successfully for a band mill, 
wants change. Experienced stump to consumer. 
Address “J. 30,” care American Lumberman. 








Lumber and. Dimension 


HARD MAPLE & BIRCH SQUARES 
5/4x24” and 30”, clear turning squares. Quote FOB 
loading point, AD or KD. 

FRED M. HOLMES, Clintonville, Wis. 


WANTED: BEST WHOLESALE PRICES 
On two cars each containing 15M’ 1x5 & 3M’ 1x6 
B&Better KD. N. C. Pine D4S Boston, Mass., rate 
= freight. State percentage 14&16’ and shipping 
date. 
Address “J. 57,” care American Lumberman. 


Steel Rails 














LSPS IS 


RAILS WANTED. ANY SIZE OR QUANTITY 


Particularly 20 lb., 25 lb,, 30 lb. and 40 Ib. Secure 
our price before selling. MIDWEST STEEL CORP., 
Charleston, WwW. Va. 








FOR SALE 











Business Opportunities 


BIG BUILDING DAYS AHEAD 


Owing to ill health and some dissention among 
principal stockholders a very fine small Missis- 
sippi Pine operation, fully equipped, well and 
favorably known to retailers and industrials is 
for sale. Now operating at full capacity with 
lumber and orders on hand. If ably financed and 
interested in acquiring full control, give complete 
references, etc. 
Address “‘H. 77,” care American Lumberman. 


ARE YOU AMBITIOUS? 


Fully equipped and well established builders supply 
business plans to add lumber. Splendid opening 
for competent party able to assume corporate in- 
terest not less than $15,000.00. Pittsburgh market. 
Address ‘J. 63,’ care American Lumberman. 


FOR SALE: 9 BAND SAW MILL 


In operation at present, with lath and shingle mill 
in connection. If interested, write for particulars. 
Address ‘J. 60,” care American Lumberman. 


FOR SALE: CONCENTRATION YARD 


Planing mill and all equipment necessary for han- 
dling and shipping 1,000,000 feet of lumber per 
month. Located in South Alabama. This plant 
now operating and ample supply of small mill lum- 
ber available. No investment in timber necessary. 
Our reason for selling is headquarters are several 
hundred miles distant and unable to give personal 
supervision. Very competent local management can 
be retained if desired. 
Address ‘J. 55,” care American Lumberman. 














WANTED TO CORRESPOND WITH SOMEONE 


Interested in financing a sawmill business in 
Mexico. 


Address ‘J. 67,’’ care American Lumberman. 





Lumber and Dimension 


4/4” KILN DRIED OAK STRIPS 


From 14” to 1%” wide, rough or dressed. 
BOYDTON MFG. CO., BOYDTON, VA. 


FOR SALE 


45,000’ 4/4” No. 1 Com & Sels. Qtd. White Oak 
30,000’ 4/4” No. 2 Com Qtd. White Oak 

30,000’ 4/4” No. 3 Com Cypress 

60,000’ 4/4” No. 2 Com Hickory 

25,000’ 6/4” No. 2 Com Hickory 

50,000’ 4/4” No. 1 Com & Btr Pl. White Oak 
50,000’ 4/4” No. 1 Com & Btr. Pl. Red Oak 

The Cleveland- Oconee Lumber Co., Gardners, Ga. 


5/4 CLEAR KILN DRIED PONDEROSA 


Pine cuttings 1” to 25%” wide, 12” to 28” long. 
Can produce to your dimension within above range. 
Walter H. Schnabel, Cuyahoga Falls, Ohio. 














A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 











FOR SALE 
Retail Lumber Yards 


WELL PAYING SUBURBAN LBR. YD. 


Hardware store, also carrying plumbing and elec- 
trical goods, for .sale on account of ill health. 
Route 5, Box 659, Houston, Texas. 


IDAHO RETAIL LUMBER YARD FOR SALE 


A new attractive retail yard in the largest and 
most rapidly growing city in Idaho. Approximately 
seventeen thousand dollars for real estate, mer- 
chandise, and equipment. First time offered for 
sale. 

Address “J. 53,’ care American Lumberman. 


LUMBER YARD IN CENTRAL MASSACHUSETTS 


Town of approximately 7,000, population of 150,- 
000 within ten mile radius. Fully equipped, first- 
class cond., brick building, wood storage sheds. 
well lighted, sprinklered. Doing $75,000 a year. 
Address “G. 61,” care American Lumberman. 


SO. CALIFORNIA LBR. YDS. FOR SALE 
Advise amount investment wanted. TWOHY LUM- 
BER CO., Pet. Sec. Bldg., Los Angeles, Lumber 
Yard Brokers for over a quarter of a Century. 


























A WELL-ESTABLISHED RETAIL 


LUMBER AND MATERIAL YARD in Southern 
Illinois. Good opportunity for a hustler. Wish to 
sell because of age. Can arrange finances to suit 
purchaser. 

Address “J. 45,’’ care American Lumberman. 





HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale 
department when you want to sell 
something in the lumber industry. 
AMERICAN LUMBERMAN, 431 5S. 
Dearborn St., Chicago, Il. 





$10,000 DOWN PAYMENT 


Buys well established lumber yard. Balance 10% 
of the sale with 3% interest. Owner seeks retire- 
ment. Located near Scranton, Pa. 

Address “J. 43,’ care American Lumberman. 


RETAIL LUMBER & COAL YARD 


In business for 33 vears, with old established lines. 
Excellent location in heart of the Blue Grass, All 
necessarv eaninment with planing mill. 

LEE SMOCK CoO., INC., Harrodsburg, Ky. 








Timber and Timber tands 


FOR SALE: STANDING TIMBER 


White and red Oaks, old growth for shipbuilding 
shop and factory material. 

Large Black Walnuts for veneer and finishing. 
Some good crotch material. 

Tulip Poplars up to 40” with three and four six- 
teen foot logs each. 

Choice Black Cherry and quantity of exceptional 
Beech. 

For information write—Donald Tulloch, Jr., In- 
quirer Bldg., Philadelphia Penna. 


130,000 ACRES OF TIMBER LANDS 
About one-half virgin, located in the Appalachian 
Highlands. Call or write Bond and Kelly, Pound, 
Virginia. Phone No. 1k3. 


IN ORDER TO LIQUIDATE 


The Wyatt Lumber Co., Inc., offer to sell all the 
merchantable timber located in Sabine Parish, La., 
ten miles south of Fisher. 

Dr. J. G. Mitchell, Box 267, El Dorado, Ark. 


APPROXIMATELY 225,000 ACRES 
Original Hardwood—guaranteed to cut 7000 ft. per 
acre. Price and terms right. 
J. A. Waller, P. O. Box 252, Bradenton, Fla. 

















FRED C. KNAPP. Portland. Ore. 
Buys and Sells 


WESTERN TIMBER LANDS 





Trucks and Tractors — 


FOR SALE 


Approximately 300 2-wheel Lumber Buggies, $2.00 
each f.o.b. cars Milwaukee. 
KIECKHEFER BOX & LBR. CO., Milwaukee, Wis, 

















FOR SALE 








FOR SALE 








Locomotives and Cars 





FOR SALE 
30-Ton S/G LIMA GASOLINE, 0-4-0 
SWG. LOCO. NEW 1931, GOOD COND. 
ROLLER BEARING. Immed. delivery. 
SEND US YOUR INQUIRIES FOR ANY 
KIND OF LOCOMOTIVES. 
IRON & STEEL PRODUCTS, INC. 
13424 S. Brainard Ave. 
. Chicago, Ill. 
“Anything containing IRON or STEEL” 


Tractors 


CATERPILLAR TRACTORS 


Crawler type, ‘35’ size, only slightly used, thor- 
oughly overhauled, practical for logging, oil busi- 
ness, farming, nurseries, and counties. Price $375.00. 
Also ‘65"" size complete with winch, $750.00. For 
further particulars address, 

oO. EVANS, Mt. Sterling, Ky. 














Engines and Boilers 


ONE 66x16’ H.R.T. BOILER 


150 lb. pressure, with full flush front, stack, hollow 
blast grates, water column, etc. Now in use. 
Available about January 1. Could take lumber in 
payment. 

HOGE LUMBER CO., New Knoxville, Ohio. 


Used Machinery 


FOR SALE: 1 F. X. HOOPER COMPANY 18” 


One-color, box printing press, single cylinder, 
13”x19%4” cylinder chain delivery, 18”x4” pulley 
drive. 
1 F. X. Hooper nea 18”—two-color box print- 
ing press, 14” 3 cylinder chain delivery, 
18”x4” pulley I tl 

Address ‘J. 58,’ care American Lumberman. 

















500 RUBBER TIRED 6” SWIVEL 


Wheel casters—gasoline driven generator 5 H.P. 
light plant. Spindle Carver. 
Address “J. 64,’’ care American Lumberman. 


FOR SALE: ONE SIX FOOT FAY & EGAN 


Ball bearing band saw-mill, at bargain. 
Address ‘J. 56," care American Lumberman. 


GOOD USED MACHINERY 


MERSHON STANDARD 54” Tilt Roll Band Resaw 
BERLIN No. 341 54” Tilt Roll Band Resaw 
FISHER 60” Non-Tilt Vertical Band Resaw 

FAY & EGAN No. 480 50” Tilt Roll Band Resaw 
WOOD No. 107 12” 4-Side Moulder 

AMERICAN No. 26-A 10” 4-Side Moulder 

R. K. HASKEW & COMPANY—Chattanooga, Tenn. 











3—260 HP HRT 150-POUND BOILERS 


No. 4 Williams Wood Hog 
7—Locomotive Cranes, 15, 20 and 25-ton 
Diesel Locomotives, 6, 8 and 14-ton 
7—Guy Derricks, 60, 90 and 110 ft. boom 
Air Compressors, 150, 220, and 550 ft. 
Wheel Presses, 150 and 200-ton 
13—Electric Hoists, 35 to 100 HP 
9—Gasoline Hoists, 15 to 85 HP 
R. C. STANHOPE, INC., (Lincoln Building) 
60 East 42nd Street, New York, » 2 





FOR SALE 


9x6” American 77-B Model 5 Planer-Matcher- 
Moulder, top & bottom profiles, extra heads. 
Lath Mill and Bolter; several machines. 
400 machines in stock. Send inquiries. 
HERMANCE MACHINE COMPANY 
WILLIAMSPORT, PA 


Used Machinery 


FOR SALE OR TRADE—WHAT HAVE YOU? 


Yates 54” Horizontal Resaw 
American Profiler 
American No. 77 Matcher 
American No. 229 Flooring Matchers 
Mershon 54” Resaw 
12” Allington Exhaust Fan—slow speed 
15C2A Mitts & Merrill Shredder 
American No. 329 4-sided Planer, Automatic Cut 
Locomotive Type Air Compressor, steam driven, 
No. L48790 
General Electric Flow Meter, 16” Face 
Kempsmith Mfg. Co. Universal Milling Machine 
Metal Marking Lathe, 8’ long, 12” swing 
Hacksaw Machine, 12” blade, 5” vise 
Buffalo Forge Co. Vertical Drill No. 91 

KNEELAND-BIGELOW COMPANY 

Bay City, Michigan 


SLIGHTLY USED 76” COE LATHE 
Clipper and Knife Grinder. Address Angelina Hard- 





ell ell ell al et tt ht DO et 











wood Co., Keltys, Texas. 
. a 
Electric Machinery 
UNIFLOW ENGINES 
AND 
GENERATORS 


Nordberg Type S Duplex Uniflow Engine, 22x22x36”, 
225 lb. steam pressure, 150 RPM direct connected 
to Allis Chalmers 850 KW Generator, .8 P.F. 220 
Volt, 3 Phase, 60 Cycle, Exciter and suitehboard. 
Ridgeway Uniflow Engine, 20x24”, 150 lb. steam 
pressure, 200 RPM, direct connected to Ridgeway 
Generator, 250 KW, .8 P.F. 2300-480-220 Volt, 3 
Phase, 60 Cycle; also Exciter and Rheostats. 
Excellent condition 
DENNY & CLARK 
910 N. Marshfield Ave., Chicago, Il. 


WANTS SUPPLIED 


Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 5S. 
Dearborn St., Chicago. 


SEND FOR YOUR FREE COPY 


BULLETIN NO. 65—Just off the press—thirty-two 
illustrated pages of electric motors, generators, air 
compressors, transformers, pumps, etc., all priced 
to sell. It will pay you to consult this money- 
saving bulletin for your present needs, also to have 
a copy in your files ll future reference. Send 
for your free copy toda 
ROCKFORD ELECTRIC EQUIPMENT CO. 

724 South Wyman St. Rockford, Illinois 











Miscellaneous 


OR SALE 
KILN DRIED OAK SAWDUST 
BOYDTON MFG. CO.. BOYDTON, VA 


FOR SALE—PINE SHAVINGS 


Louisiana sawmill offers pine shavings in carload 
lots, either baled or loose in car. 
Address “H. 79," care American Lumberman. 


NEW AND CERTIFIED 


Reconditioned Steel Pipe and Boiler Tubes. Every 

length hvdrastatieally tected under 1709 th nrec 

sure before shipment. Will have new threads and 

first class couplings. 

JOS. GREENSPON’S SONS PIPE CORPORATION 
National Stock Yard (St. Clair Co.) Illinois 


FOR SALE: DICTAPHONE 


Complete with stand, transcriber, shaver, cylin- 
ders, etc. Cost approximately $500.00; will take 
$300.00; used very little. Also, one Flash-A-Call 
set with one station and telephone attachment, 
less than year old. Cost $40.00, price $25.00. 














Address “J. 61," care American Lumberman. 








PLANER AND 


JOINTER KNIVES 


— — — also high speed knives and mold- 
ing cutters for the woodworking industry. 


TAYLOR-STILES & CO. 
NEW JERSEY 


RIEGELSVILLE, 
















November 30, 1940 


SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but makes 
a tremendous difference in the 


cut of the mill. Investigate. 


Write for catalog 4, 


SOULE 


STEAM FEED WORKS 


MERIDIAN MISSISSIPPI 











Lindsey 8-Wheel 


Tractor Wagons are = 2; 5, RIP 
ideal for tractor log- My fe 
ging. They are used (7 Fo og 
singly or in trains. toZoad 


LINDSEY 
8-Wheel 
Log Wagons 


continue to do the 
job cheaper and bet- 
ter for the practical 
logger. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 


Laurel, - Miss. 


For snaking and 
bunching use our 
Self-Loading S kid- 
ders. 


Change Your Saws to Simonds 


3, F, 3, or 2'2 inserted tooth. Cut more lumber at less 


expense, anc aw troubl Saw returned 2nd day as 


a new one, at about ', t cost of ne SAVE on 2 


edger saws so on solid and trimmer sa 


J. H. MINER SAW MFG. CO., Meridian, Miss. 


Logging Ralph rd Bryant 
Have you a to solve in 
Bergin ee 





how. An invaluable reference book 
etc. 31.30, postpaid. 


American Lumberman 1 $e. Dearbam St. 
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ALPHABETICAL INDEX TO ADVERTISEMENTS 


f If page number does not appear opposite name, display advertisement will be found in a previous issue 














Abesto Mf; tg. Co been 
Alexander- awkey Lumber Co....... 
Alger-Sullivan Lbr. Co., The.... 47 
Algoma Lamber Co. 40 


American Enameled Products Co. 53 
American Equipment Corp...... 
American Tool Co...... 12 
American Lum & Treating Co. 72 
American Saw Mill Machinery Co 
American Steel & Wire Co...... 
American 
pe er earrre 
American Window Glass Co. 
Anaconda Copper Mining Co. 12 
Andersen Corporation.. beeeees 
Anderson-T' Company. Rae <e 
Angelina Hardwood PO we 
Ap Hardwoods . paces 
er-Daniels-Midland Go...... 
Associated Lumber weer 
Atkins & Co., E. C.. ions 
Atlas Lumber Co.. The. wee 9 





oun 


Babcock Co., W. W., The....... 

B & T Floor Company, The... .. 
Barger Lumber Co., Inc., P. M. 37 
Barger Millwork Co.............. 36 
Barrett Company, _—. euatewee 

Ba ae - eiewaweies 
Belcher. J. B. nah ate 9 
Biles-Coleman Lumber Co. 
Bissell] Lumber yh 
Bonifas Lumber Co.,Wm....... 
Booth- Kelly Lumber bw The.. 
Boston Varnish Da 


Boyle Co., The A 

Bradley Lumber Ge of Arkansas. 
Bradley-Miller & Co.... 46 
Breece-White Manufacturing Co 7 
B Brouiers, TRC.......c.ccce- 
Bristol Door & Lumber Co...... 9 
* § Seas 9 
Brown Dimension Co........... 45 
1 See 
Buchanan, Wm...... era 

juck, Frank R. & Oo.......... 
Builders Commercial Agency.... 38 





Burruss Land and Lumber Co... 44 
Burton-Swartz Cypress Co...... 


iliac-Soo Lumber Co ...... 
Paint & Varnish Co 
California Redwood Distributors 


Ltd.. 
California “Sugar & Western Pine 


Cute Oe. The Phili 
Carnegie-Illinois 8 Corp 


g 
g 
: 
aes 


Cleveland Oveheb amber ©o. The 7 
Coburn Trolley Track Co 70 
onial Cedar Epeeetee caine Se 
joniaie Steel Co.. 
Connor aoe § & Land Go. 
Continental 8 
— Cabinet | Manufacturing 


SOO eee ee reeeeeeesesseseeeeesseeese 


Corinth Machinery Co............. 


pore a Hanlon 46 
ter Lake Box & Lumber Co.. 54 
pen .  SeeeRerennees 


Crosby Lumber & Mfg. Co... 
Curtis Companies Bervice Bureau 
Cyclone Fence Co. 


Detroit Steel Products - 
DeWalt Products Corp......... 
DeWitt Operated H otels.. 

Dickson Weatherproof Nail Co. 6 
Dierks Lumber & Coal Co....... 
Disston & Sons, Inc., Henry.. 


Brothers Co’ 





eee Oe eth 
— 


Do Di sler Corp 

] poem. Int . The.. 
Double Grip Be ste se Cll 

Douglas Fir Ex 


Assn. 


Warehouse 


Dowling & ‘Camp, ae 
, Geo 


Drolet, 


eeeeeeeseeses 


Duncan Lumber Company, Inc.. 

DuPont de Nemours & Co., E. 
(Ammonia Department)........ 

DuPont de Nemours & Co., 
(Grasselli Chemicals Dept. ). 


Eastman-Gardiner Hardwood - 


- ih 66 wee ee ee 
Exchange Saw Mills Sales Co.. .. 


Farrin Lumber Co., The M. B.. 


Feather River Lbr. Co.. 


The... 


Feather River Pine Mills, Inc. . 


ereeeereseees 


Frost Lauber Industries, Inc.. 


Gillies Brothers, Ltd. 
Goedman Lumber 
Gorden Hollow Blast 


Grate Co.: 


Griffith Lumber Company, _— 
G tave Co., _ hn 


Griswold Lumber Co. 


Heatilator Com 
Hines Lumber 
Holland Lumber Co., 


tare aaratercanSe 
~~ peers 


i pegs 


Holt Hardwood Company........ 


Hotel Antlers.......... 


Hotel Benson. . 
Hotel Hollenden . 
Hotel Kenmore. 


Hotel Lennox, St. Louis..........-. 


PE BI vv.cc6ec 0004060000005 


Hotel Metropole. 


Hotel Pittsburgher. . saa 


Hotel Stevens ... 

House & Garden 

Houston Blow Pipe & 
Metal Works.. 


eee eeeeseecee 


Sheet 


Howell Electric Motors Co.......: 


Huther Bros 


ee eee eee eeeee 


Hutton & Bourbonnais. 


aes say Lumber Co., wang 


nsulite Company, The......... 


International Harv 
Ivory Pine Co 


Johns-Manville. . 


Johnson Lumber Corp., O. D:: :: 
Jones Lumber Company, J. M... 


Kent Machine Co 


Kerry & Hanson Wires... 
Keystone Steel oe Co.. 
King & 


Kirby Lumber pes 
Knapp, a. 


Lake Superior Lumber 
Lawson Mfg. Co., The F. 


Lead — Ass'n 
Lemieux Bros., The. 


Ce eeeeeresees 


ee ee eeseee 


38 


12 
49 


11 
11 


47 


71 
10 


52 


45 


12 


70 


70 
10 


51 
38 


Lennon Wall Paper Co......... 
-Owene-Bord Giese O0.. 


Libbe 

Lin -Schlueter Floor Machin- 

Lin Wagon Company....... 66 

Long Lake Lumber Co......... 2 
Central Lumber Co 7 


Lumbermen’s Credit Assn. Inc... 
Lumbermens were sapasansaneee 


Bee OP ig Be Ooo oic cc ccccsasevee 

















Macklanburg-Duncan Co........ 
BAGG TEOCNe, EMG. 20 cc cccccsccs 
ast Mf Co... a eee eprsszeses’ - 
orking . 
Maple Flooring Mfrs. Ass'n. . 61 
Marshall Lumber Co............00. 9 
Marathon Paper Mills Co.. ‘ 
Maux Seattle = Company. . 49 
May Hardwood Co., Ine. ............ 9 
Marvel Rack a > SRE SSR 
Maze Com: 
McCorkle Sher Gn. The. : 9 
McGraw-Curran Lumber _ 7 
eadow River Lumber ~.. 9 
Medford Couperation. jin on 2 
enominee Indian Mills. . 10 
Miami et Div. The Philip 
Carey Co A 
Mi -California” Lumber Co. 
Mi an Pole & Tie Co. ‘ 
Milcor Steel Co.. — 
Miller _ Company, Inc.. 7 
Miner, J. ‘ 
Miner Saw Mfg. ‘Co.. 5. H: . 66 
Monsanto Chemical Co. . pes 
Moore Dry Kiin Company... . 55 
Moore, Ka pel & Co. . 9 
Morrill & 94 Lumber Co... . 49 
Morrison, G & Co. a 9 
Mountain fou Lbr. Co., “Inc....: 9 
Mowbray & Robinson Lbr. Co... | 9 
Mower Lumber Co..............- 9 
National Brass a hadibaphendeaiueice 
Nelson & Co., Gilbert co <a 
New York Wire Cloth Co.. eee ee 
Nickey Brothers, Inc.. pane 7 
North Carolina Pine...... CSS. 
Northern Ohio Co.............e00- 7 
Oconto Compan: 


Oregon-America: Lumber Corp. c 
Ozan Lumber Co. ‘ 


Pacific Mutual Door Co. ‘ 
Pacific National Lumber Oo. Me 





Peerless Manufacturing ie 
Polson Lumber & Shingle M is... ‘ 
Na “aang I Products — ‘ 2 


Pullman 
Putnam eo ey =... aes 


Quincy Lumber Co....... 


Rainy Lake Lumber Co., Ltd.... 10 
R-B Com _— Sombons een 
Reardon een 6 
Red Cedar Sh le Bureau 

Red River Lum! Co., T 


Reynolas & Shen —_ Oe ‘Inc. 7 


Robbins 
Roddis ie Veneer Co... 


Directory of Products Advertised in American Lumberman will be found on following three pages. 


ee ee er ee eeee 


Sallis Lumber £ 

Sargent-Gerke a sobieanaenwe . 

Schuette Co.. Wm. aan tee 

Seal-All Clip Co.. acuetsdeeeecenene 

Sewall, =: veh waweu 

Shannon Broth 

Shepherd Ceaser Corporation. ; 

Shevlin Pine Sales Co.. 

Shimer & pane. Inc., Samuel J. 
Sons Co., eae 


Silbernagel & 

Sisalkraft Co., The............. 

Skilsaw. Inc 

Smith, Inc., ‘Landon P-: 

Smith’ Lumber Co. 4 lhe 
Soderberg Lumber eagppenne — 





Sondheimer Co., 

cw cceeseuene 
Soule Steam Feed —- Siataiseie ae 
Southern Hardwoods. TS 


Southern Lumber Co. . 
Southwest Lumber Company .. 
Southwest Lumber Mills, Inc. . 
Spain & Co., H. M.. canes 
Spekane Pine Products Co...... 
Standard Dry Kiln Co........... 
Stanley Works, The. ge 
Stearns Coal & Lumber Co.. 
Stephenson Co.. ae 
Stewart Iron Works eden 
Stone Lumber Company......... 
Sullivan Lumber Co 
Sumter Lumber Company, Ine... 
Superior Fireplace Co. 


Tamms Silica Co. . 

Tarter, Webster & Johnson, Ine... 

Taylor, Stiles & Co.. 

Tendal Lumber Co.. 

Tennessee Coal, Iron & R. R. Co. 
an a 





Thornton Tandem Co............. 
Thunder Lake Lumber Co. 
Thurston-Flavelle, Ltd. pinave 
Timber Engineering Co., Ine... Ss hateie 
Tremont Lumber Company . 
Turner Manufacturing Co........ 
Twin Harbors Lumber Ce.. = 


Onion Lumber Co.. ‘ 
United States Gypsu: im Co.. ee 
United States Plywood Corp. bequeass 
U. 8. Steel Corp be 
Upson Co., The. 

Urania Lumber Go. . 


Vestal Lbr. & Mfg. Co.. 
Virginia Hardwood Lbr. Co., Tne. 
Von Platen-Fox Compapny.. 


Wales Lumber Company. . 
Wax Lumber Company. 
Weaver Bros. Lum 
Webster Lumber Os. 
Wells Lumber Co., 
Wendiling-Nathan Bd 
Western Pine Associatio 

Western Wholesalers............ 
West Side ng ped — 

West Vi 


Weyerhaeuser 

Wheeling Corrugating Co: - 
White Motor Company ........... 
wae Be Rives ae Co.. 


Wier i by Lumber Go. 

son Metal Products Co....... 
Veeee Ss Lumber Sales Co. 
Wisconsin Land & Lumber Co. . 
Wisconsin- Michigan — » 

Wood Conversion Co..... 
Wood- —a Co. Inc. . 
Worcester Co B.. 

Wrape Stave ~“ W. R.. Inc.: 


eg saa 





Yowher-Slemnger Lumber Co. 
—_ -Bissell Lumber Co.. 
te Sugar Pine Lumber Co. 


12 


9 
9 


47 


12 


52 











A—Northern Pine 
B—Northern Spruce 
Bl—West Virginia Spruce 
C—Northern Hemlock 
Cl—West Virginia Hemlock 
D—Northern Cedar 
Di—Norway Pine 


Bay De Noquet Co........cd 
Bissell Lumber Industries.ac 
Bonifas Lumber Co., Wm..ad 
Bradley-Miller & Co........@ 
Cadillac-Soo Lbr. Co...... ac 
Christiansen Co., C. M....acd 
Connor Lbr. & Land Co..acd 
Cotton & Hanlon..........ac 
Elk River Coal & Lbr. Co..cl 


Gillies Brothers ...... eocoec® 
Goodman Lumber Co.......¢ 
Hines Lbr. Co., Edw..... abc 


Holland Lbr. Co., BE. M..acd 
Holt Lumber Co..........cd 


Kerry & Hanson Flooring 
GH ccececccoceeces ----abd 


Lake Superior Lbr. Corp..ac 
Marshall Lumber Co.......a 
Menominee Indian Mills.abcd 
Michigan Pole & Tie Co..cd 


Oconto Company .........cd 
Rainy Lake Lumber Co., 
EAE... TRO cecccceccess abdl 
Rib Lake Lbr. Co........ acd 
Roddis Lumber & Veneer 
GR. cdecscocccccoesececoe ac 
Schuette Ce., WiRecccccccse a 
Shevlin Pine Sales Co..... a 
Stephenson Ce., I....... abcd 
Thunder Lake Lbr. Co...acd 
Von Platen-Fox Co....... ac 
Weyerhaeuser Sales Co. 
eecccocce eeccccecese ajimrs 
Wisconsin Land & Lbr. 
GN seceveceesonsnectaee acd 


Ba® cccccves ® Maple (Hard 
Basswood ..b and soft) m 
Beech .....C Oak .....-- n 
Bireh ...c- Poplar .....0 
Cherry ..... © Sycamore ..P 
Chestnut ...f Tupelo ..... q 
ottonweod Walnut .....F 
MB ccccces Foreign 
rn ceseees Woods. ...s 
Hickory ....j Mahogany ..t 
Philippine...k Bulsa ...... u 
Magn ...1 Butternut ..v 
Anderson-Tully Company.. 
PPYT TILT TTT Tre abceghilmno 
Angelina Hardwood Co.. 
Ce eKesecoeeees abceghijinpq 
Atlas Lumber Co., The. 
-ahedeftjmnov 
Barger Lbr. Co., Inc....... 
TeTTTiCT TTT eee abcdfmnop 
Bay De Noquet Co vbdmn 
Belcher, J. B...abcdefjmnov 


Bissell Lumber Industries 
sc eeeddneededeweonee abdhm 


Bristol Door & Lumber Co. 
ceceee abcdefjmnov 
Brown, D. Drcccececece befno 
Bruce Co., E. L..abchijlmno 
Breece-White Mfg. Co..... 
coeeeeeeces -.- aghimnp 
Buchanan, Wm. ........- ocB 
Burruss Land & Lumber 
GE écecceoovceces bedfmno 
Cadillac-Soo Lbr. 
CSO. cocccccccce ee SVOGhMB 


Beret cccccccccccccccccceec® 
GRIND co ceccccccccccccccces® 
Oak areeeeeur sO 
Barger Lbr. ‘Co., “Ine Lewees def 
Brauiey +.umoer CUbicccce OE 
- D. Brown............cf 
Brown Dimension Co.......¢ 
Bruce Co L 
— & Dewey Lbr. 


Seer reeeaeeeeeeeese 





Amemcanfiumbherman 
Directory of Products Advertised in American Lumberman —— 


SOFTWOOD LUMBER 


E—Southern Yellow Pine 
F—Cypress 


ae he ~OeF Lumber 

ug TED ceces cocccessocec® 
Angelina ‘Gaebennn Co....-f 
Barger Lbr. Co., Inc.......ef 
Belisrade Lbr. Co......+.+.f 
Bradley Lumber Co........@ 
Bruce Co., EB. L.....eeeeee eB 
Buchanan, Wm. ......++++-@ 
Burton-Swartz Cypress Co..f 
Chapman & Dewey Lum- 

BEF CO ccccccccccecesececd 
Chicago Mill & Lbr. Co.....f 
—~ -Oconee Lumber 

eeececooeue ceccveeoe@ 
Crosby Lbr. ‘& Mfg. Go.....@ 
Dowling & Camp, Inc......¢e 
Eastman-Gardiner Hard- 

WOE OB. ccccevecceecses® 
Exchange Sawmills Sales 
Ferguson Lbr. Co., W. T..ef 
Florida Louisiana Red 

Dh seebeneees ccecccoccees® 
Faust Bros. TBE. Geiccscoeed 

Cypress Ge. cccvceosee coock 
Fros* Lbr. Industries, Inc..e 
Hines Lumber Co., Edw....e 
Industrial Lumber Co., 

BO waebaccvcesesece cocec® 
Jones Lbr. Co., J. M.......f 
Kirby Lumber Corp........ * 
Louisiana Central Lbr. Co..f 
McGraw-Curran Lbr. Co....f 
Miller and Company, Inc...e 
Nickey Brothers, Inc.......¢e 
Northern Uhio Co......... : 
Ozan Lumber Co........... 
Parham Lumber Co., C. W. 7 
Peavy-Moore Lbr. Co.......@ 
Peavy-Wilson Lbr. Co......¢e 
Putnam Lumber Co.......ef 
Reynolds & Manley Lobr. 

GOic ERG. ccccccceccecoccl 
Sallie LBP. CO.ccccccccececes® 
— River Hardwood 

Me eocccceeesessoesocesos 


Shannon Bros. ..cccccsctoek 


Shepherd Lumber Corp....e 
Smith Lumber Co., W. T...ef 
Sondheimer Co., B......+.- 
Stone Lumber Co........+..@ 
Sumter Lumber Co., Inc...e 
Thomas-Little Lumber Co..e 
Tremont Lumber Co......ef 
Turner-Farber-Love Sales 
Gere TRG. ccccccccccccccce 
Twin Harbors Lumber Co..e 
Urania Lumber Co.........6 
Wax Lumber Co..........-® 
Weaver Bros. Lumber Co.ef 
Wier Long Leaf Ubr. Co...e 
G—Arkansas Soft Pine 
Bradley Lumber Co........8 
Dierks Lbr. & Coal Co......¢ 
Ferguson Lbr. Co., W. T....& 
Fordyce-Crossett Sales Co..g 
Frost Lbr. Industries, Inc..g 
Ozan Lumber Co.........--8 
Southern Lbr. Co.........-8 


H—Aromatic Red Cedar 
Bradley Lumber Co........n 


Bruce Co., Esececccosve h 
Frost Lumber Industries, 

De <easbeceeascs er | 
Grissom-Rakestraw 

Bae. GR cececes cocccococen 
Wales Lumber Co........ ee 
Wendling-Nathan Co....... h 
1--North Carolina Pine 
Barger Lbr. Co., Inc........ i 
Burruss Land & Lumber . 

Sh.  cscanevesoevnnee veces 
Filineton-Fay Lbr. Coa. eet 


Ferguson Lbr. Co., Ww. : or 
Hutton & Bourbonnais Co..1 
Schuette Co., Wm. ....... ais 


J—Fir 
K—Spruce (Engelmann) 
L—Spruce (Sitka) 
M—Western Red Cedar 
N—Western Hemlock 
O—Port Orford Cedar 
Bradley-Miller & Co.....jlm 
Booth-Kelly Lbr. Co..... weed 
Douglas Fir Export Co....jm 
Duncan Lbr. Co. Inc...jlmn 
ee Sawmills Sales 

° 


Feather River Lumber Co..j 
—— River Pine Mills, 

MO. sccioccccsccccoscoese 
Ferguson Lbr. Co., 

W. Be. ceccoccccecescSimne 
Griswoid Lumber Co....... 
Hines Lumber Co., Edw....j 
Johnson Lumber Corp., 

» BR cccccccsecccceccegeD 
Long Lake Lbr. Co........K 
Mauk Seattle Lumber 

Co. 2 
Morrill & “Sturgeon ‘Lor. 

See | 
Medford ‘Corporation eoecveed 
ee Lumber 
BR cedcocccsvccccecees 
Pacific National Lbr. Co..jmn 
Polson Lumber & Shingle 

MANS cccccccccsccoccccce 
Quincy Lumber Co.........J 
Carl Soderberg Lbr. Co..jlm 
Southwest Lumber Co....jkt 
Sullivan Lumber Co.....jlmn 
Tarter, Webster & John- 

BOR, IMC. oc coccccccccece 
Thurston-Flavelle Ltd.....m 
Wales Lumber Co........jlm 
West Side Lumber Co......j 
— Sales 

Co. Se 
White’ River Lumber 

ocececncesoo epee 
Winton “Lumber Sales 

GR. cccccceccceosces cSt 
P—California Pine 
Q—California Sugar Pine 
R—Redwand 
California Redwood Distrib- 

utors, da 
California Sugar & Western 

Pine Agency sep 
Duncan Lbr. Co. c 
Feather River a . = 
Feather River Pine Mills, 


DG.  sétncostasewesee cooeeD 
Ferguson Lbr. Co., W. T. “Der 
Medford Corporation... wees 


Michigan-California ...... ; 
Quincy Lumber Co.......Pq 
Red River Lumber Co.....pq 
Shevlin Pine Sales Co......q 
Carl Soderberg Lbr. Co....q 
Tartar, Webster & John- 
GOR, IBS. ccccceccccccses® 


HARDWOOD LUMBER 


Chapman & Dewey Lumber 
GE cocccsvccoocees aghimnp 


Cherry River Boom & Lbr. 
Co. ...++...-.-abcdefjmnov 
waneae Mill ee ——— Co. 
-.--abcginop 
Chveteceee Co., Cc. M.abdhm 
Cleveland-Oconee Lumber 
Co. ..........abceghilmno 
Connor Lbr. & Land Co.dmn 
Cotton & Hanlon....cdemnt 
Dierks Lbr. & Coal Co.ahinp 
Eastman-Gardiner Hard- 
Weed Ce. ccccccccececcd® 
Elk River Coal & Lumber 
GO. cccsececes abcdefjmnov 
Exchange Sawmills Sales 
TM cccucesoceses oeees-MnO 
Lumber Co., The 
Uh coeceose abcdefimnov 
aes Lr. Co.. W. F. 
cecccccccece .abdghilmnopq 
Findlay-Millar Timber Co.ks 
Fordyce-Crossett Sales Co.in 
Frost Lumber Industries, 
Inc, ..ccceceeeees achijing 
Goodman Lumber Co...bdnm 
Griffith Lumber Co........ no 
Hines Lbr. Co., Edw..adhmn 
Helena Lbr. Co., 
Ceeeseeeeees . abdhn 


Holt Hardwood Co.....bdhm 
Hutton & Bourbonnais Co., 
fno 


Jones Lumber Co., J. M. 
coeccceees ++... - eghilmnop 
Kerry & Hanson Flooring 
CO. coccccccccccccc WOU 
Kirby Lumber Corp.aciljnpq 
Lake Superior Lbr. 
COOM ccece -.-..-abedhmn 


Louisiana Central Lbr. Co. 
TTTTTITITTTTTTrTiTTr 


Luthi & Co., F. C.......stu 


Marshall Lumber Co...... 
ecccccececess abcdefjmnov 
May Hardwood Co., Inc. 
eee+es-DMnorv 
McCorkle Lumber Co., The 
coccccccocccoocccce cMAmRO 
McGraw-Curran Lbr. Co. 
eC cccccccccccccccccccs cCING 
Marathon Paper Mills 
GO. secvccccccccce ORE 
Meadow River Lumber Co. 
eevesceceees. abcdefjmnov 
Menominee Indian Mills 
-,..abedhmn 
Miller and Company, Ine.... 
seceeeecccesse abceghilImno 
Moore, Keppel & Co. 
eecccccceees. abcdefjmnov 


Morrison, Gross & Co. 
ececcccceeess abcdefjmnov 


Mountain Fork Lbr. Co., 
BEG. cccccecs .abcdefjmnov 
Mowbray & Robinson Lbr. 
Co .....-..-..abcdefjmnov 
Mower Lbr. Co.........befno 
Nickey Brothers, Inc.....inrs 
Northern Ohio Co.aghimnopq 
Oconto Company .....bdhmn 
Parham Lumber Co., C.W. 
coccccecoecocc coRGQummep 
Peavy-Moore Lbr Co......in 
Peavy-Temple Hardwood 
Agency ...............imn 
Reynolds & Manley Lbr. Co,, 
Inc. .........abceghilmno 
Rib Uake Lumber Co..abhm 
Ritter Lumber Co., W. M. 
cocccccccces ce SNOESLImMnoV 
Roddis Lumber & Veneer 
Ce. cocccvcccccccces COMB 
Sallis Lumber Co.........ino 
Shannon Bros. .....abghinop 
Shepherd Lumber Corp... 
COCe SCH e9ed0 00088 — 
Smith Lumber Co., =... 
Coccccccccccccccecs "Galilee 
Sondheimer Co., E...aghinop 
Southern Lumber Co.....in 
Stearns Coal & Lbr. Co... 
eeeescececces abcdefjmnov 


HARDWOOD FLOORING 


Cov River Boom & Lbr. 


Connor Lbr. & Land Co..ce 
Cotton & Hanlon.........bef 
Crosby Lbr. &@ Mfg. Co....f 
Dierks Lbr. & Coal Co......f 
Damange Sawmills Sales 


DO. sececesesecsses eeeeees 


Farrin Lobr. Co.. DRGs ccs .ef 
Ferguson Lbr. Co., W. T..def 
Fordyce-Crossett Sales Co.bf 
Frost Lumber Industries... .f 


Griffith Lbr. Co., Inc.......f 
Griffith Stave Co., Geo. C..f 
Holt Hardwood Co.......cef 
Kerry & Hanson Flooring 
ee er 
Louisiana Central Lbr. Co..f 
Maple Flooring Manufac- 
CESS BOM. cc vccccoccccec® 
Mowbray & Robinson Lbr. 
Wy eedee be ceeteecensee ec 
Nickey Brothers, Inc.......f 
Peavy-Moore Lbr. Co......f 


Alphabetical Index to Advertisements will be found on preceding page 


Ritter Lbr. Co., W. M....bef 
Robbins Flooring Co....bce 
Roddis Lumber & Veneer 
GD deevebesentccccsecesdl 
Cee Be. Chis cccscseocesl 
Southern Lbr. Co...........f 
Peavy-Temple Hardwood 
SEE ee ccccvesvccvccssl 
Stephenson Co., I........bcee 
Tremont Lumber Co......bf 
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Union Lumber Co..........F 
Wendling-Nathan Co......ar 
West Side Lumber Co......q 
Yosemite Sugar Pine 

LDP. CO. cccccccccccccceeG 


Alexander-Yawkey Lbr. P 
Di. ccesedeeseqencscooeeeos 
Algoma Lumber Co........t 
ae “aged Copper Mining ‘ 
Biles-Coleman Lbr. Co. 
Bradley-Miiier ‘& ‘Co. “ ; 5 .et 
California Sugar & Western 
Pine Agency ..ccoseceees 
Crater Lake Box & Lum- 
BOF GO. ccccccccveccccccest 
Duncan Lbr. Co. Inc.....stu 
— Sawmills Sales 


Co. 
Feather * River "Pine Mills, 
eieeel’ Lor. Co.. ; w. T.. ‘at 
Hines Lumver (o., Edw...st 
Ivory Pine — Reteartinennainies 
Kinzua Pine Mills Co......t 


Long Lake Lbr. Co..... .-stu 

— Seattle Lumber ; 
eRe praca eaie: earl 

Medfora Corporation KS acanmalend 


Michigan-California Lbr. Co. t 
— & Sturgeon Lbr. . 
ents” Lumber Co. seceded 
Schuette Co., Wm. .......8 


Shevlin Pine Sales Co.......t 
Carl Soderberg Lbr. Co...stu 
Southwest Lumber Co...... : 


Southwest Lbr. Mills, Inc. 
Spokane Pine Products... ‘a 
Sullivan Lumber Co........t 
Tarter, Webster & John- 

son, Inc. ...... -t 
Twin Harbors Lumber Co. st 
Wales Lumber Co........stu 
Western Pine Association. . st 
Wendling-Nathan Co.......t 
West Side Lumber Co......t 
a Sales 
Winton Lumber Sales 

CA. aereecrsscceue ..-Jkm 


Stephenson Co., I.....cdmn 
Stone Lumber Co.....ahijinp 
Tendal Lumber Co..... ighnp 


Tennessee-Eastman Corp. 
avouees ~..-..-abcdefjmnov 


Thunder Lake Lbr. Co.bdhm 
Tremont Lumber Co..ahijing 


Twin Harbors Lumber 
GE cceccsscersoescsos SO 


Urania Lumber Co........cin 


Vestal Lbr. & Mfg. Co..... 
errr 


Virginia Hardwood Lbr. 
CO. IG. e'ssccccccoccecE® 


Von Platen-Fox Co...abdhm 
Wax Lumber Co.....aghilnp 
Weaver Bros. Lbr. Co..ilnop 


West Virginia Lumber Co. 
ccccccccccec ce DOCECLIMNROV 


Wisconsin Land & Lbr. 
See 


Wood-Mosaic Co., Inc..... 
eeccccccccess abcdefgmnov 


Worcester & Co., C. H.admn 


Yawkey-Alexander Lumber 
De sectevececese sconce 


Yawkey-Bissel] Lbr. Co.dmn 


Weaver Bros. Lbr. Co.....bf 
Webster Lumber Oo., 

Wells Lumber Co., J. W..ce 
West Virginia Lbr. Co....ef 
Wisconsin Land & Lor. 

. scansnteceeesssoadc cue 
Wood-Mosaic Co., Inc.....ef 
Wrape Stave Co., W. R....f 
Yawkey-Bissell Lbr. Co..cef 
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CABINETS 
Carr, Adams & Collier Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co., Inc. 
Bradley Lumber Co. 
Fordyce-Crossett Sales Co. 
Fiorida-Louisiana Red 
Cypress Co. 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Long Lake Lumber Co. 
Putnam Lumber Co. 
Southern Lumber Co. 
Southwest Lumber Mills, Inc. 
Spokane Pine Products Co. 
Weyerhaeuser Sales Co. 


BATHROOM CABINETS 
MIRRORS, ACCESSORIES 


American Enameled  * 


0. 

F. H. Lawson Company, The 

Miami Cabinet Div. The 
Philip Carey Co. 


BUILDING PAPER 
Sisalkraft Co. 


CAULKING COMPOUND 

Calbar Paint & Varnish Co. 

—~ Brothers Company, 
e 

Macklanburg-Duncan Co. 

Tamms Silica Co. 

CEDAR CLOSET LINING 

Bradley Lbr. Co. of Ark. 

Bruce Co., E. L. 

Frost Lumber Industries, Inc. 

CEMENT 

Louisville Cement Co. 


FENCE AND FENCE POSTS 
American Steel & Wire Co. 
. Steel Corp. Subsid.) 

Columbia Steel amg =f 

(U. 8. Steel Corp. Subsid.) 
Continental Steel Corp. 
Keystone Steel & Wire Co. 
Michigan Pole & Tie Co. 
Milcor Steel Co. 
Tennessee Coal, I. & RR. Co. 

(U. 8. Steel Corp. Subsid.) 
U. 8. Steel Products Co. 

(U. 8. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


FIREPLACE UNITS 
AND FITTINGS 

Carr, Adams & Collier Co. 
~~ Brothers Company, 


e 

Heatilator Co. 
‘Peerless Mfg. Co. 
Superior Fireplace Co. 
FLOOR DYE 

Tamms Silica Co. 


pay tg and STOVE PIPE, 
ELBO . FITTINGS, WALL 
RTOCKS: ‘AIR DUCTS 
Milcor Stee! “ 
GARAGE DOORS 
(OVERHEAD) 
Carr, Adams & Collier Co. 
Crawford Door Co. 
Fir Door Inatitute 
Frantz Manufacturing Co. 
GARAGE DOOR 
HARDWARE 
Coburn Trolley Track Co. 


AXES AND LOGGING 
TOOLS 


American Logging Tool Co. 
BLOW PIPES 
Houston Blow Pipe & Sheet 

Metal Works 

UTTER HEADS 

“ye & Sons, Inc., Sam’! J 
DIAM ND PO DRIVER 

mh 4 Landon P 

DOG, SET WORKS, ETC. 
Kent Machine Co. 
DRY KILNS AND 
ACCESSORIES 
Moore Dry Kiln Co. 
Standard Drv Kiln Co. 


DRY KILN CONTROL 
STRUM 


IN 

Moore Dry Kiln Co. 

Standard Dry Kiln Co. 

EDGERS 

Corinth Machinery Co. 

Gordon Hollow Blast Grate 
Co. 

Miner, J. H. 

Viner Saw Were Co.. J A. 

ELECTRICAL WIRE” 
Le ; 

& CABLE 

American Stee] &2 Wire Ce. 


Amermcanfiumberman 


Sash Doom. COLUMNS, 

ORK 

pt Millwork Co, 

Carr. Adams & Coilier Co. 

Curtis Companies Service 
Bureau 

Frost Lumber Industries Inc. 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Silbernagel & Sons Co., Geo. 


SHAKES 
Colonial Cedar Company 


SHINGLES 

Northern Cedar............8 
Western Red Cedar........b 
CRIED occcccccccccccccces® 


BUILDERS’ SPECIALTIES, 


Frantz Mfg. Co. 
Stanley Works, The 


GATES 
American Steel & Wire Co. 
Continental Steel Corp. 


GLASS 

American Window Glass Co. 

Libby-Owens-Ford Glass Co. 

GLASS SUBSTITUTES 

Celluloid Corporation 
(Vimlite Div.) 

HARDWA ae — Suite 

Frantz Mfg. C 

National , hey ‘Co. 

Stanley Works, The 


HARDWARE CLOTH 

Cyclone Fence Co. (U. 8. 
Steel Co., Subsidiary). 

HARDWARE (SCREEN 

DOOR) 

National Brass Co. 


HINGES 
Soss Manufacturing Co. 
Stanley Works, The 


INSULATION 
Barrett Company, The 
Carey Co., a The 
Celotex Corp. 
Certain-teed a Corp. 
Insulite Co., The 
Johns-Manville 
Milcor Steel Co. 
United States Gypsum Co. 
Upson Company, The 

ood Conversion Co. 


KITCHEN UNITS 


Curtis Companies Service 
Bureau 


LADDERS 
Babcock Co., W. W. 


LATH (FTREPROOF) 
United States Gypsum Co. 


LATH (INSULATING) 
Celotex Corp., The 


LINSEED OIL 
Archer-Dantels-Midland Co. 
LOCKS AND LATCHES 
National Brass Co. 


LOG CABIN SIDING 

Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 

Red River Lumber Co. 


MASON’S CEMENT 
Louisville Cement Co. 


Barger Lbr. Co., Inc.......b 
Bay ve Noyuet Co.........8 
Bonifas Lumber Co., Wm..a 
Bradley-Miller & Co.......b 
Connor Lbr. & Land Co....a 
Marathon Paper Mills Co. .@ 
Mauk Seattle Lumber Co..b 
—— Bay Shore 

Menominee Indian Mills....a 
Michigan Pole & Tie Co....a 
= & Sturgeon hae. . 
Oconto Company aoe eee avers a 
Pacific National Lumber Co.b 
—. Lumber & Shingle . 
Red Cedar “Shingle Bureau.b 
Rib Lake Lbr. Co..........8 
Stephenson Co., I..........8 


MITTAL ACCESS DUUKS 
= Brotmers Company, 


chee Steel Co. 

MBLAL CRILINGS 

Mucur Stevi Co. 

Whevling Corrugating Co. 

| epee CURNLK BLhAD 
ontinentai Steel Corp. 

Semen Stee! Co. 

Wheeling Corrugating Co. 

METAL LATH 

Muicor Steel Corp. 

Onited States Gypsum Co. 

Wheeling Corrugating Co. 

METAL MULLING & TKIM 

B & T Floor Company, The 

Macklanburg-Duncan Co. 

Wheeling Corrugating Co. 

Wilson Metal Products Co. 


NAILS 

American Steel & Wire Co 
Continental Steel Corp 
Dickson Weatherproof Nail 


Co. 
Keystone Steel & Wire Co. 
Wheeling Corrugating Co. 
pains ENAMEL 
Boston Varnish Co. 
Calbar Paint & Varnish Co. 
King Co. Inc., 
Lead Industries Ass’n 
Parker & Sons Co.. Ira 
Patterson-Sargent Co. 
Reardon Co.. The 
Sargent-Gerke Co. 
Tamms Silica Co. 
PAINT MIXER AND 
AGITATOR 
Smith, Inc., Landon P. 
Tamms Silica Co. 
PLASTER BOARD 
United States Gypsum Co. 
PLASTER LATH 
Johns-Manville 
Milcor Steel Co. 
United States Gypsum Co. 
PLASTIC WOOD 
Boyle Co., The A. 8. 
PLYWOOD AND VENEERS 
Douglas Fir Plywood Assn. 
Goodman Lumber Co. 
M and M Wood Working 


Comp: pany 

Pacific Mutual mae Co. 

Red River Ubr. C 

Roddis Lumber & Veneer Co. 
Twin Harbors Lumber Co. 


Directory of Products Advertised in American Lumberman 
MILLWORK, FRAMES, SHINGLES, PACKAGE TRIM, ETC. 


Thurston-Flavelle Ltd.....b 

Twin Harbors Lumber Co...b 

Wendling-Nathan Co.....bd 

Weyerhaeuser Sales Co....b 

White River Lbr. Co...... 4 

Winton Lumber Sales Co...b 

Wisconsin Land & Lbr. Co.a 

TRELLIS, LAWN AND 

GARDEN FURNITURE 

Biles-Coleman Lbr. Co., Inc. 

Kinzua Pine Mills Co. 

Rowe Mfg. Co. 

WINDOWS 

Andersen Corporation 

Barger Millwork Co. 

Carr Adams & Collier Co. 

Curtis Companies Service 
Bureau 

Detfoit Steel Products Co. 

Peerless Mfg. Co. 


ETC. 


United States Plywood Corp. 
Worcester & Co., C. H. 


POLES 
Michigan Pole & Tie Co. 
Rib Lake Lumber Co. 


PUTTY 

Parker & Sons Co., Ira | 
RAILINGS, IRON, ORNA- 
MENTAL 


Stewart Iron Works Co., Inc. 
RAIN-CARRYING EQUIP- 


Milcor Stee} Co. 

ROOF sot 

Barrett Co., 

Carey Co., Philip, The 

Certain- teed Products Corp. 

ROOFING FASTENERS 

Seal-All Clip Co. 
ROOFING, SHINGLES, 

SIDIN G——Asbestos, Asphalt 

Barrett Co., T 

Carey Co., Philip, The 

Celotex Corp.. 

Certain-teed <a Corp. 

or 

Texas Co., 

United States ‘Gypeum Co. 

ROOFING, SIDING—STEEL 

Continental Steel Corp. 

Mileor Steel Co. 

SASH BALANCES 

Pullman Mfg. Co. 

SCREENS 

Curtis Companies Service 
Bureau 

Silbernagel & Sons Co., Geo. 

SCREEN CLOTH (WIRF) 

New York Wire Cloth Co. 

Reynolds Wire Co. 

Wickwire Rros 

SCREEN DOOR GRILLES 

Macklanburg-Duncan Co. 

SHEATHING 

(INSULATING) 

Celotex Corp., The 

Insulite Co. The 

United States Gypsum Co. 

SILOS, CORN CRIBS 

Sisalkraft Co. 

SILO MATERIAL 

Sisalkraft Co. The 

SINK WELL FRAMES 

B & T Floor Company, The ~ 

SOUND-DEADENING 

MATERIAL 

Carey Co., Philip, The 

Celotex Corp., The 


MACHINERY AND EQUIPMENT 


ENGINES AND BOILERS 

Enterprise Co., The 

Frick & Co. 

FILES—Saw 

Disston & Sons, Inc., Henry 

FOUR-REAR-WHEEL 

DRIVE 

Thornton Tandem Co. 

FLOOR MACHINERY 

Lincoln-Schlueter Floor Ma- 
ehinery Co. 

Skilsaw, Inc. 

GLAZING & PAINTERS’ 

TOOLS 


Smith, Inc., Landon P. 


INJECTORS, VALVE 
STEAM PUMPS, PIPING 
Soule Steam Feed Works 


KNIVES 

Atkins & Co., B. C. 

Coes Co., Loring 

Disston & Sons, Inc., Henry 
Taylor Stiles & Co. 

LOAD BINDERS 

American Logging Tool Co. 
Atkins & Co., B. C. 


G EQUIPMENT 
American Logging Tool Co. 
Lindsey Wagon Co. 


LUMBER LIFTS 
Moore Dry Kiln Co. 
MOISTURE INDICATORS 
Moore Dry Kiln Co. 
MOTORS, ELECTRIC 
Howell Electric Motors Co. 
MOTOR TRUCKS 
Chevrolet Motor Co. 
Dodge Div. Chrysler Corp. 
Ford Motor Co. 
International Harvester Co. 
Mack Trucks, Inc. 
White Motor Co. 
MOULDING CUTTERS 
Shimer & Sons, Inc., Saml. J. 
Tavior Stiles & Co 
PLANERS and MATCHERS 
Turner Manufacturing Co. 
PORTABLE SAWMILLS 
American Saw Mill Ma- 
chinery Company 
Corinth Machinery Co. 
Frick Company 
Kent Machine Co. 
Turner Manufacturing Co. 
ROLL-OFF LUMBER BED 
R-B Company, The 


SANDERS 

Lincoln-Schlueter Floor Ma- 
chinery Co. 

Skilsaw, Inc. 


SAW BITS 
Atkins & Co., E. C. 


SAWMILL MACHINERY 

American Saw Mill Ma- 
chinery “Company 

Corinth Machinery Co. 

Enterprise Co., The 

Frick & Co. 

— Hollow Blast Grate 


Kent Machine Co. 
Miner, J. 
Miner Saw Vite Co. J a. 


Turner Manufacturing Co. 


SAWS, SAW TOOTS 
American Saw Mill Machin- 


ery Co. 
Atkins & Co., B. C. 
Disston & Sons, Inc., Henry 
Huther Bros. 
Miner, J. H. 


See following page for additional listings 
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WINDOW, DOOR FRAMES 

Andersen Corporation 

Biles-Coleman Lbr. Co., Inc. 

Bradley-Miller & Co. 

Carr, Adams & Collier Co. 

Curtis Companies Service 
Bureau. 

Frost Lumber Industries Inc. 

Kinzua Pine Mills Co. 

Long Lake Lumber Co. 

Malta Mfg. Co. 

Pacific Mutual Door Co. 

Silbernagel & Sons Co., Geo. 

Spokane Pine Products Co. 


WOOD FLOOR BLOCKS, 
FLOOR PLANES 

Bradley Lumber Sales Co. 
Bruce Co., 

Robbins Flooring Co. 
Wisconsin Land & Lbr. Co. 


Certain-teed Products Corp. 

Insulite Co., Th 

Johns-Manville 

United States Gypsum Co. 

Upson Company, The 

Wood Conversion Co. 

STEEL AREA WALLS 

= Brothers Company, 
e 


STEEL SHEETS, Piain or 


Corrugat 
Carnesic-! Illinois Steel a. 

(U. 8S. Steel Corp. Subsid 
Columbia Steel Company 

(U. 8. Steel Corp. Subsid.) 
Continental Steel Corp. 
Milcor Steel Co. 

Tennessee Coal, I. & RR. Co. 

(U. 8. Steel ‘Corp. Subsid.) 
U. 8S. Steel Products Co. 

U. 8. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 
STOKERS 
Peerless Mfg. Co. 

Division) 
TURPENTINE 
American Turpentine 

Farmers Association 
WALL BOARD 
Certain-teed Products Corp 
Douglas Fir — Assn. 
Insulite Co., 
j= a Bg 
M and M Wood Working 


Company 
Pacific Mutual Door Co. 
United States Gypsum Co. 
United States Plywood Corp. 
an Company, The 
Wood Conversion Co. 
WALL BOARD TRIM 
B & T Floor Company, The 
Macklanburg-Duncan Co. 
Wilson Metal Products Co 
WALL PAPER 
Lennon Wall Paper Co. 


WEATHER STRIP 

Chamberlin Metal Weather 
Strip Co. 

Macklanburg-Duncan Co. 


(Stoker 


WHITE LEAD 

Lead Industries Ass’n. 
WOOD GUTTERS 
Weyerhaeuser Sales Co. 
ZINC CORNER STRIPS FOB 
ASBESTOS SIDING 

Double Grip Brass Clip Co. 


Miner Saw Mfg. Co., J. H. 
Skilsaw. Inc 

Turner Manufacturing Co. 
Walker-Turner Co. 

STEAM FEEDS 
Cunningham Machinery Corp 
Soule Steam Feed Works 
TRACTORS 

Caterpillar Tractor Co. 
International Harvester Co. 


VENEER DRYING 
MACHINERY 
Moore Dry Kiln Co. 


WAGONS—Log 
Lindsey Wagon Co. 
WEDGES (Steel) for Axes, 
Hammers, etc. 
Smith Inc., Landon P. 
WELDING wine. i 
pap 8 +e FITTINGS A 

proee: lll Steel & Wire Co. 
Columbia Steel Co. 
Continenta] Steel Corp. 
ree 
MACHINES 
DeWalt Products Corp 
Forbes Manufacturing Co. 
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ACCOUNTANTS 
Nelson & Co., Gilbert 


AND TIMBER 
Lemieux Bros., Inc. 


Sewall, James W. 
Spain & Co., H. M. 


CHECK PREVENTATIV ES 
Bruce Co., E. L. 
Moore Dry Kiln Co. 
COLLECTION SERVIC F 
Lumbermen’s Credit 

Asen., Inc. 


DISPLAY RACKS oe 
Marvel Rack Mfg. Cv. 


EDUCATIONAL 
Chicago Technical College 


EXPORTERS 
Douglas Fir Export Co. 


Amemcanfismberman 


Directory of Products Advertised in American Lumberman 
MISCELLANEOUS SUPPLIES AND SERVICES 


FINANCIAL 
Builders Commercial Agency 
Douglas-Guardian Warehouse 


Corp. 
Foresta Factors Inc. 
Lumbermen’s Credit Associa- 
tion, Inc. 


FOREIGN BROKERS 
Richard Shipping Corp 


GLASS HOLDERS 
Marvel Rack Mfg. Co. 


HOTELS 

Antlers 

Benson 2 
Dewitt Operated 
Kenmore 

Lennox, St. Louis 
Los Altos 
Metropole 
Pittsburgher 
Stevens 
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CINSURANCE 
Associated Lbr. Mutuals 
Lumbermen’s Mutual Cas- 
ualty Co. 
LUMBER & LOG BOOKS 
Buck & Co., Frank R. Protection Products Mfg. Co. 
LUMBER RULES — Eastman Corpora- 
Buck & Co., Frank R on 
. 7" Drolet, Geo. 
LUMBER SEASONING ee pee = 
DuPont de Nemours & Co. Chapman & Ca., A. D. Saaeie aon c 
Inc. (Ammonia Dept.) DuPont de Nemours Co.. PP. : 
* 


Chapman & Co., A. D. 
ee de Nemours Lv., Inc. 


King & Co., B. & F. 
Monsanto Chemical Co. 
Parker @& Sons Co., Ira 


TERMITE SHIELDS 
Timber Engineering Co., Inc. 


TIMBER CONNECTOR 
STRUCTURES 
Timber Engineering Co., Inc, 


TIMBER ESTIMATES 


OFFICE SUPPLIES Inc., EB. TREATED PRODUCTS— 
Buck & Co., Frank R. pre et mean Co. Railroad Ties, Poles, Piling 
PUBLICATIONS DISPLAY CASES and —— ee 
ee S ee COUNTERS American Lumber & Treat- 
PRESERVATIVES—WUOD Piper & Sons Co., A. L. ing Co. 


American Lumber & Treat- TERMITE 
EXTERMINATOKS 
Bruce Co., BH. L. 


Crosby Lbr. & Mfg. Co. 
Fordyce-Crossett Sales Co. 


ing Co. 
Bruce Co., EB. L. Frost Lumber Industries, Inc 


See preceding pages for additional listings 











ENTERPRISE 


SAW MILL MACHINERY 


NOT DOWN TO A PRICE, but built to 
tried and proven principles of design and 
construction for profitable operation. 

ENTERPRISE meets the requirements for accu- 
racy and speed of operation with low maintenance 


cost. Give us details of your requirements for our 
recommendations and prices. 


The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio. 


BALL BEARING 
TIGHTNER 















BOARD DIAL-+4 
D. A. SET. ( 2 INDEPENDENT 






SPRING, KNEES 
REC. 
f MACHINE CUT 
m STEEL RACK 
\ MAND, PINION 


JMPROVED GIAND 
FEED 





TURNER’S 


NEW BALL ano ROLLER BEARING 


PONY SAW MILL 







Here’s a Saw Mill strong and 
sturdy, of strictly modern construc- 
tion, for hard and heavy service, 
It will 
cut a thousand feet or more of 
Selling at 
very moderate price, it has the 
most modern innovation of 


for economical operation. 


lumber per hour. 


fric- 


tionless operation used in automo- 


bile construction. It will swing up to a 52” saw and can be arranged to 


swing a 60” saw. 


It's a complete BALL and ROLLER BEARING mill . . 


mandrel . . 


Write for Illustrated Circular, which gives complete descriptions of all parts. 





U RN ER MANUFACTURING CO., STATESVILLE, N. C. 


- with ball bearing saw 
. roller bearings throughout feed works, on the axles under 
the carriage and on rope-drive shieve wells. With these advanced features 
the Turner is Lighter-Running. Easier to Set. has Greater Capacity. takes 
Less Power to Operate, LESS FUEL COST PER THOUSAND FEET. 








$12.50 


plus a pair of stock garage doors 
and your customer has 


A Good Overhead Door 


Lumber dealer distributors wanted 
for every city. 


Dependable Products Since 1888 











—the fence known everywhere 
by its COLOR marking—and 
its reputation for long service 
in the fence line. Write for 
details. 


Reverees 5 greet & 
Dept. M Peoria, Ill. 


RED BRAND Jime Fested KOE 


KNIGHT 


Single, Double and Triple Saw 
EDGERS ¢ Saw Mills, Dogs, Set Works 


Manufactured by 


THE KENT MACHINE COMPANY 


117 Portage St. Cuyahoga Falls, Ohio 



































November 30, 1940 Amemcan(umberman 





Our Record of Nearly Fifty Years Shows 
That We are Reliable, Consistent Shippers. 
Send Your Inquiries to Hines and be Sure! 


Ponderosa Pine Larch Redwood 
Idaho White Pine Idaho Red Fir O. G. D. Fir 
Sugar Pine Idaho White Fir Red Birch 
Red Cedar Pacific Coast Idaho Red Cedar Hard Maple 
Norway Pine Northern Hemlock Red Oak 
Canadian White Spruce Long Leaf Yellow Pine Soft Elm 
Engelman Spruce Short Leaf Yellow Pine Basswood 
Sitka Spruce Cypress Rock Elm 


EDWARD HINES LUMBER CO. 


77 W. WASHINGTON ST + CHICAGO 


Offices in All Principal Cities 





7\ 
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SELL LUMBER BY USING A i] 


HERE’S THE 
S LINE OF ATTACK 
CHE Recommend that Wolmanized 
Lumber be used where pro- 
tection is needed; suggest it 
for sills, joists, and subfloor in 


THAT OFFERS EXTRA VALUE 


used, it is economical. 





What do you think it costs to protect the house pictured above 
against decay and termite damage? With Wolmanized Lum- 
ber*, the total was just $62.50, 1.4% of the price of the house. 

That explains why Wolmanized Lumber fits into aggres- 
sive selling strategy. It gives extra value, reliable protec- 
tion against expensive damage, yet it costs amazingly little. 

Your customers want value of this kind. Explain to them 
how Wolmanized Lumber used for sills, joists, and subfloor 
protects the whole structure of a house at less than 2% 
addition to the total cost. Tell how Wolmanized Lumber is 
used in other types of construction, to prevent expensive 
damage to sleepers, subfloors, nailing strips, roof decking, 
and similar parts which are exposed to moisture. 

This extra value can attract extra business to your 
yard. Find out about it now. Wolmanized Lumber is sold 
through regular trade channels. You can obtain shipment sity SAREE Sahn, Ue ane Seles 
in straight or mixed carloads from leading lumber pro- reliable. It is the only product of its kind which is 
ducers. For information and samples of selling helps, ran 
write direct to AMERICAN LUMBER & TREATING = ™™2*Pressuretreatedto standardspecilications, 
COMPANY, 1646 McCormick Building, Chicago. and sold throughout the country under one name. 


“Registered Trade-Mark 


PROTECTION THAT PROTECTS: 


Pressure treatment in huge steel retorts, and accu- 


WOLMANIZED LUMBER 





